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Pink Finds Assureds’ 
Rights Protected in 
British-RFC Compact 


N. Y. Superintendent Issues State- 
ment on Loza Agreement; British- 


Owned Shares Are Collateral 
AWAITS ENABLING ACTION 








Does Not Disturb Managements or 
Existing Procedure of Examina- 
tions or Department Audits 





Rights of policyholders are.not im- 
paired or adversely affected by the loan 
agreement recently announced between 
the British Government and the Recon- 
struction Finance Corporation, Superin- 
tendent Louis H. Pink of the New York 
Insurance Department said in a state- 
ment this week. 

The collateral security for the loan 
consists of American stocks and bonds 
which are owned by the British Gov- 
ernment, of shares of British-owned in- 





|) dustrial companies doing business in the 


United States, and shares of British- 
owned American fire, marine and casu- 
alty insurance.companies. 

In the case of the United States in- 
surance companies which are British- 
owned there will be paid over to the 
Federal Reserve Bank in New York for 
account of the RFC such dividends as 
the respective companies’ boards of di- 
rectors may from time to time declare 
in the normal course of business. 

Use as Collateral 

The owners of these insurance shares 
having loaned them to the British Gov- 
ernment for use as collateral will, it is 
understood, simultaneously receive from 
the British Government the sterling 
equivalent of the dollars paid over to 
the Federal Reserve Bank. 

In addition the United States branches 
ot the British insurance companies will 
turn over to the Federal Reserve Bank 
such interest and other earnings as the 
Superintendent of Insurance may permit 
to be disbursed in the customary way 
alter he has satisfied himself that the 
policyholders of the branches are fully 
Mrotected. The British Government, the 
Department is informed, will simultane- 
ously pay to the home offices of these 
insurance companies the sterling equiva- 
lent of these disbursements. 

The agreement in no way disturbs the 
Present managements of the companies 
or branches or the existing procedure of 
‘Xamination and audit by the insurance 


epartments of the 
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A BUSINESS MAN 


TOLD US... 

















“IT chose the London & Lancashire because of the 
intelligent survey submitted by your local agent. 
His simple explanation of the various forms of 
insurance I needed impressed me greatly. Then 
—and this is what ‘clinched’ it—your field man 
showed me how to substantially reduce the fire 
lemanacaa rate on my building!” 








Agents and brokers will welcome the friendly Home Office 
assistance which brings forth comments such as these. 


London 6 Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. * ORIENT 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. » SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) a : 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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Monthly Income 20 Years 


Her husband, insured in 1908, died in 1921, and thereafter 
for 20 years she regularly received monthly income checks each 
of which, with interest, amounted to about $75. When the last 
monthly income check came due, she wrote:— 


“With a sense of deep gratitude I shall receive my last install- 
ment from the Company, and though some people might say that 
I was entitled to all this money, I still want to thank you for it. 
What I would have done without this sum always arriving so 
regularly, 1 can’t imagine. 


“IT was left with seven children, five of them dependent at 
my husband’s death. The oldest daughter had just shortly been 
married to a doctor abroad. The oldest son, eight years before, 
had entered the Naval Academy at Annapolis, where my husband 
had been graduated, and, because he served in the Spanish- 
American War, entitled me as widow to a pension. 


“All but one of the younger children received a college edu- 
cation during the ensuing years. 


“You may be sure I believe in insurance and have advised 
the men I have met to provide for their wives as I have been 
fortunate to have been provided for.” 


* 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 








INDEPENDENCE SQUARE, PHILADELPHIA 

















Union Central Adopts 
Mutualization Plan 
Following Ohio Act 


Stockholders and _ Policyholders 
Both Must Approve Step Under 
Law Now Effective 


RETIRE SHARES AT $25 
No Participating Surplus Would 


Be Used in Acquiring Out- 
standing Stock 





The board of directors of the Union 
Central Life of Cincinnati has adopted 
a plan for the mutualization of the com- 
pany. Under the terms cf an enabling 
law which has just become effective, four 
steps are necessary in mutualizing an 
Ohio life insurance company. The Union 
Central completed the first step when 
the board of directors adopted a plan 
for mutualization July 25. The addi- 
tional steps required by law before mu- 
tualization can be completed are sub- 
mission of the plan for approval of 
stockholders, the Superintendent of In- 
surance of Ohio and policyholders. 

President Cox’s Statement 

“In adopting this plan the board feels 
that it is in the best interests of all 
concerned — policyholders, stockholders 
and the company,” President Cox said. 
“For many years the Union Central has 
issued participating policies. It 
has been customary in recent years for 


only 


companies engaged in this type of busi- 
ness to Under our laws, 
until recently, it has not been possible 


mutualize. 


for an Ohio company to mutualize. A 


bill enabling Ohio life insurance com- 
panies to mutualize was passed by the 
legislature this Spring and the law be- 
came effective July 17. The action of 
the board comes at its first regular 
meeting following the effective date of 
the mutualization act. 

Concerning the terms of the mutual- 
ization plan, Mr. Cox said: 

“Mutualization will mean that the 
company will be owned by its 225,000 
policyholders. In order to bring about 
this ownership it is necessary, of course, 
for the company to retire the stock now 
owned by stockholders. There are 125,- 
000 shares of stock. The plan adopted 
by the board provides for the acquisi- 
tion of this stock at $25 per share. This 
can be accomplished without using any 
of the company’s participating surplus 
as the liability item carried in the com- 
pany’s statement for capital stock plus 
the surplus remaining from the old non- 
participating business, issued: prior to 
1907, will more than offset the amount 
required to purchase the stock.” 

The Union Central is the largest 
financial institution in Ohio. Its assets 
total approximately $425,000,000 Its 
business in force amounts to $1,333,000,- 
000, of which $1,132,000,000 is on life 
insurance plans. 
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Punching One’s Own Time Clock 


By C. Robert Irwin 


Henry M. Faser, Jr. Agency, Penn Mutual, Boston 


A comparatively new man in life insurance, C. Robert Irwin entered the Boston 
agency of the Penn Mutual Life directly after his graduation from Harvard in the 
Spring of 1939. During the first six months in the business he encountered every 


type of bad break which confronts a new 
wa 


agent, but he did not get discouraged. It 
s not until he had been in the business six months that he paid for his first case. 


Since then he has been going well. In 1940 he paid for well over $100,000 and stood 
second in the Boston agency in number of lives. This year he is doing better. He 
started to progress when he began to keep a record of everything he did. 

~~ At the recent Northampton regional conference of the company he made a talk 


about his methods which in part follows: 


Of the many reasons why a man or 
woman decides to make a career of life 
insurance, I feel certain there are three 
which overshadow the rest. They are, its 
professional aspect ; the fact that you are 
your own boss; and because, avowedly, 
the sky is the only limit to earnings. 
How many times have we reassured our- 
selves with these ideas that selling in- 
surance was meant for us? Yet is it 
not true that these factors are the ones 
that most often lead men to mediocrity 
and failure ? 

For example, I have in mind a young 
fellow who started in the business some 
eighteen months ago and who was so 
taken with the educational side of the 
subject that he apparently lost sight 
of the fact that he had to get out and 
sell his ideas. The public didn’t come 
to buy and the young man is in another 
business today. 

Then, there was a chap fresh from col- 
lege who’d never had the responsibility 
of reporting to an office for a day’s 
work and was unable to make the neces- 
sary adjustment involved in suddenly be- 
coming his own employer in the busi- 
ness of making a living. Unfortunately, 
he’s among the missing this morning, as 
well, 

Learned to Keep Records 

Instances where men have failed be- 
cause of their inability to manage their 
own finances in the early stages of this 
kind of career are too numerous to men- 
tion, but I never quite forgot the case 
of a man who thought he could live in 
leisure from one commission to the next 
and who, strangely enough, was of the 
sincere impression that each case would 
automatically be larger than its predeces- 
sors. If he were with us now, I’m cer- 
4 ’ ed . . . 
tain you'd find him up to his eyes in 
$75,000 dollar “apps.” 

Not every man can be a born sales- 
man, but if he is in command of his 
resources and manages his time he can 
— of himself a salesman. He must 
— where he is going and that means 
ceping a complete record of his time. 
Ph manner in which the agent plans 
1s day does far his time what budgeting 
def do for his money. Once there is 
dehnitely ascertained how many calls 
must be averaged to obtain the requisite 
number of sales talks which will produce 
on application the rest of the race won't 
De half bad, 

ceping records means keeping ac- 

bss day by day, of how many people 
—" their names and backgrounds, re- 
Sults. < . 

res ‘, any new prospects acquired and 
St = intentions in each given case. 
poo of accumulation of such data when 
xamined in light of previously gathered 


facts makes constructive self-analysis 
Possible, 


Minimum Requirements 
n my own case, after working out a 


budge ae F 
udget of minimum requirements which 


called for a paid volume of at least 
$150,000 worth of new business by 
December 31, if I am to come out even, 
I broke this total into units of $5,000, 
$3,000, and $2,500 or less, estimating how 
many cases of each denomination I must 
secure to accomplish my _ objective. 
Roughly, the results read five cases for 
$5,000 or better, thirty cases for $3,000 
or more and fifteen cases for from 
$1,000 to $2,500. Then, the fun began. 
Who was to buy which policy and when? 
Well, I filled that out too, by the month. 
And, best of all, fifteen of my paid for 
cases to date were on the cards to be so. 

We must be proud of our business. 
This, in itself, calls for the unselfish 
effort if we are to build our clientele 
by good will, but we must be careful 
that we do not find ourselves becoming 
one-man social service bureaus to the 
exclusion of all else. We should plan 
and we should study, and must not be 
unduly impatient if progress isn’t always 
in the Horatio Alger manner. 

The disappointments are the character- 
moulding hurdles that will make or 
break the agent. Although a famous 
doctor or lawyer rarely, if ever, achieves 


prominence in the short span of his 
first two or three years, altogether too 
many young people entering insurance 
expect to attain the heights in six 
months. For some, if they don’t succeed 
by then, it is obvious that the business 
is at fault and they leave. Here is where 
records kept from the outset should 
enable one to see his own faults, make 
improvements and ultimately achieve the 
desired goal. For example, if I am mak- 
ing from fifteen to eighteen calls a day 
and only seeing one or two persons, 
obviously I am approaching the wrong 
prospects at the wrong time. A re- 
classification of those I would contact, 
in accordance with their supposed work- 
ing hours, is in order if my chances of 
finding them in the next time is to be 
better than average. On the other hand, 
I may be meeting many people and giv- 
ing a surprising number of sales talks 
but be getting little or no business. My 
records make the facts glaring, so I 
proceed to brush up and change my 
methods of closing, or perhaps it is 
necessary to improve the quality of my 
prospects—at any rate, I have some defi- 
nite clues to work on. I have taken the 
hit or miss element largely out of my 
business activities. 


Management of Time 
Next, you will recall, in contrast to 
the case of Johnny Jones who works 
for the ABC Corporation, you are your 
own boss. That makes you independent. 
You are capable of planning your amuse- 
ment as well as your work. Your time is 


(Continued on Page 8) 


James Lee Loomis Buys Country Store 


Where He Worked Upon Leaving Yale 


When James Lee Loomis, president of 
the Mutual Life, bought 
back from its present owner the country 
store in Granby, Conn., where he worked 


Connecticut 


for some months after being graduated 
from Yale, it hit the editors of daily 
papers all over the United States as a 
interest and_ they 
printed it widely. Mr. Loomis lives in 
Granby in the old family home. 

The father of James Lee Loomis came 
to Granby from Lee, Mass., and with 
his uncle started the Loomis Brothers 
store in 1856. In 1911 his father sold 
the store to Edwin H. Shattuck. On 
Friday of last week Mr. Loomis bought 
back this typical old fashioned country 
store where farmers and others can buy 
anything from a spool of thread to a 


fine human story 


plow. The store is about as it was ex- 
cept a soda fountain has been installed. 
The customer mounts a flight of steps 
to enter it. Mr. Shattuck operated the 
store until 1934 when he sold it to his 
sons, Earl W. and Allen D. Shattuck. 

Mr. Loomis says that he is not going 
into the country store business himself, 
but will leave it as is, retaining owner- 
ship of the property because of the 
memories. He recalls that in this place 
he learned to wrap up ten pounds of 
sugar in a sheet of paper in the days 
when bags were too expensive for such 
small orders. He also recalls the many 





JAMES LEE LOOMIS 


political arguments and other friendly 
discussions about the stove. 

The office of Town Clerk Edwin H. 
Shattuck will remain in the store build- 
ing where it has been for two genera- 
tions. James Lee Loomis’s father was 
town clerk many years ago. Tax Col- 
lector Ear] W. Shattuck will also have 
an office in the store. 


Companies Should Hold 
Real Estate as Hedge 


SAYS MOSER BEFORE COUNSEL 


Chicago Lawyer Tells Saranac Meeting 
Equity Shares Would Help if 


Inflation Comes 





If this country’s huge defense spend- 
ing leads to genuine inflation the life 
insurance companies can learn much 
from the post-war experiences in Ger- 
many and France and they should be per- 
mitted to hedge against inflation by re- 
taining acquired real estate and holding 
some equity stocks, were some of the 
suggestions of Henry S. Moser, Chicago 
lawyer, in an address before the Federa- 
tion of Insurance Counsel at Saranac 
Inn, N. Y., this week. While Mr. Moser 
did not think any such inflation as hit 
Germany and France was at all probable 
in this country, he said that all signs 
indicate a trend toward substantial ris- 
ing prices. 

After reviewing the experience of life 
insurance companies in Germany and 
France, Mr. Moser said in conclusion: 


First Phase of Inflation 


“An immediate practical problem fac- 
ing insurance companies, as well as 
policyholders, is the outlook on price- 
trends. Should prices rise substantially, 
and for a major length of time, what 
would be the effect on companies and 
their policyholders? 

“The first observation one has to make 
on the basis of past experience here and 
abroad is this: One must be careful 
not to be entirely deluded by an upturn 
in business. Experience has demon- 
strated that at the beginning of a price 
inflation, insurance business picks up the 
same as business in general. Operating 
expenses rise but by no means in pro- 
portion to increase in revenues. The in- 
crease is due to expanding sales of 
policies which, in turn, arise from the 
plethora of funds in the hands of the 
public. In other words, the beginning of 
price inflation stimulates all sorts of 
business—as a matter of fact, it is part 
and parcel of a growing business turn- 
over—and raises incomes. The public 
is not yet worried by the question of 
what the purchasing power of money 
will be in the remote future. Thus, 
additional incomes induce more policy 
purchases and strengthen the position of 
the companies. 

“The trouble arises after this first 
stage is over. It is over when prices 
have risen substantially and if prospects 
indicate that the rise of prices will con- 
tinue. In the past, the second step has 
usually been reached only after war was 
ended. When the conviction of the 
permanence of higher prices, and espe- 
cially when the prospect of their con- 
tinued rise becomes definitely estab- 
lished, things take an entirely different 
turn for all businesses, including the 
business of insurance. 

“People start to become apprehensive 
of the future purchasing power of cur- 
rency. They commence to look for in- 
vestments which hedge on inflation. Un- 
der present conditions in the United 
States, insurance policies are not likely 
to be regarded as such a hedge against 
a rise of prices to be sustained over a 
long period. Whether or not the pros- 
pect of higher prices is to be permanent 
or of an extended duration depends, of 
course, On many circumstances, such as 
the duration of the war or other emer- 
gencies, the actual and anticipated finan- 
cial policies of the government, etc. 
Important is the consideration, too, 
whether or not the price trend is con- 
nected with currency depreciation or 
with changes in the gold content of the 
money. 

“The most important problem in rela- 
tion to inflation and insurance is the 
problem of the after-effects. Serious 
enough are the consequences of inflation 
while it lasts, but even more serious are 
the conditions during the post-inflation 


(Continued on Page 8) 
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J. M. Stokes in 1 Month 
Led 3 Life Companies 


FOR 28 YEARS ID IN INSURANCE 





Principal Company Is New England 
Mutual; Paid for $1,220,500 First 
Six Months of 1941 





This is another big year for James 
M. Stokes of Philadelphia. At the half 
year mark he had paid for $1,220,500. 
He celebrated his twenty-eighth anni- 
versary in the business last May by 
topping the production rolls of three 
companies, his own (New England Mu- 
tual) and two others. A business insur- 
ance case, in addition to his normal 
business, made this possible. 

During his twenty-eight years in life 
insurance Mr, Stokes has sold insur- 
ance to hundreds of clients and helped 
them create insurance estates which ag- 
gregate $30,500,000. 

Graduate of Haverford 

After his graduation from Haverford 
College in 1904 Mr. Stokes spent three 
years with a large advertising firm. In 
1907 he became associated with the gen- 
eral insurance firm of Stokes & Packard, 
Philadelphia. In May, 1913, while still 
in general insurance, he was licensed by 
the Mutual Benefit and wrote ten appli- 
cations in his first month. In 1916 
he began going strong as a life insurance 
man, his cases that year aggregating 
$420,000. In 1921 he crossed the million 
dollar mark with $1,348,000. From 1921 
to 1940, inclusive, his average yearly 
production was $1,301,281. His largest 
year to date was $2,925,313 in 1935. 

An early life member of the Million 
Dollar Round Table, Mr. Stokes com- 
pleted a million or more in each of 


sixteen years, but his interests are by 
no means limited to his business. He 
is active in the Episcopal Church, is a 


past master of Moorestown lodge of Ma- 
sons, a member of the University Club 
and Union League of Philadelphia, and 
is interested in the Boy Scout move- 
ment. Mr. and Mrs, Stokes have three 
children and one grandchild. 





Can’t “Modernize” Policy 
Terms Without Riders 


According to the opinion of the Attor- 
ney-General’s department of Michigan, 
it is illegal for a company to “modernize” 
life contracts in force without attaching 
riders to the policies. The opinion is 
expected to affect considerable numbers 
of policies, especially of Industrial com- 
panies, which have written more liberal 
policies and applied the new terms to 
ld policies as well. 

The opinion was prepared in the case 
of John Hancock, which extended to all 
policyholders having contracts dated 
earlier than January 1, 1939, the privilege 
of a 10% refund of premiums if the in- 
sured paid premiums at the company’s 
office rather than to a collector. 

This was held to violate section 6, sub- 
division 3, chapter 4, part 2 of the insur- 
ance code, which states that no company 
shall “offer, promise, give, sell or pur- 
chase any stocks, bonds, securities or any 
dividend or profits accruing or to accrue 
thereon, or other thing of value whatso- 
ever as an inducement to insurance or 
in connection therewith, which is not 
specified in the policy contract.” 


MacRae Assistant Actuary 


Earl M. MacRae of the actuarial de- 
partment of the Occidental Life of Los 
Angeles, has been made assistant 
actuary. Prior to joining the Occidental 
in 1937 he was with the Great-West 
Life at Winnipeg. 





NATIONAL OF VERMONT GAINS 

Vice-president Edward D. Field of the 
National Life of Vermont reports a 22% 
increase in new business for the first 
six months. He also announced an in- 
crease of insurance in force of $12,894,- 
194, which brings the total in force up 


to $587,972,000. 


R. I. Read Managers 
For Union Mutual 


TO COVER ALL COOK COUNTY 





Well-Known Agency Also to Handle 
Accident and Health Lines 
for Company 





The Rollin I. Read general 
have been appointed managers in Cook 
County, Illinois, for the Union Central 
Life, it was announced this week by 
President Rolland E. Irish and Super- 
intendent of Agencies Glenn A. Stearns. 
Mr. Read’s office will also represent 
the company in accident and health lines, 
and will take over all operations in this 
territory, the company having moved 
its life department offices into the Read 
office. 

Rollin I. Read, who heads the general 
agency which bears his name, is well 
known in Chicago and national insur- 
ance circles. Beginning his insurance 
career with the Western Actuarial 
Bureau in Chicago he later became 
Illinois and Missouri state agent for 
Sun Life. In 1917 he resigned to enter 
the brokerage business in Chicago, asso- 
ciated with Marsh and McLennan. In 
1921 he opened the Chicago brokerage 
office for Crum and Forster, later taking 
over Cook County management of their 
companies. He occupied this position for 
the past twenty years, resigning it early 
this year to open a general agency of his 
own, doing business in all lines of in- 
surance. 

In addition to R. I. Read, the Union 
Mutual is represented in the accident 
and health department (Ordinary Divi- 
sion) in Chicago by Val H. Hawkins & 
Associates. 


agency 





Harold Holly, John Hancock in Glen- 
dale, Cal., has been appointed supervisor 
of field training for the Pacific Coast. 
Mr. Holly is a CLU. 


E.B.Houghton, Rochester 
General Agent, Dies at 48 


BASKETBALL PLAYER IN COLLEGE 





In October, 1925, Wrote 690 Applications 
For Life Insurance; Belonged 
to Many Associations 





general agent, 


Ernest B, Houghton, 
Y., died last 


Guardian Life, Rochester, N. 
week at the age of 48. 

Born in Schenectady, N. Y., he was 
graduated from Union College in 1915. 
He made a nation-wide reputation play- 
ing basketball, and was selected as an 
All-American guard in 1914-1915. 

Quickly Made General Agent 


Soon after leaving college he entered 
life insurance and when he was appoint- 
ed general agent of the Guardian in 1918 
at Rochester he was one of the youngest 
men to hold a general agency. 

In October, 1925, he wrote 690 applica- 
tions for life insurance. On his thirty- 
second birthday he wrote thirty-two ap- 
plications, and his best day was 117 
applications. 

He was a member of the Gyro Club 
of Rochester, Rochester Ad Club, Cham- 
ber of Commerce, the Masons, Rochester 
General Agents Association, Rochester 
Life Underwriters, Community Players 
and the Monroe Golf Club. 





AVIATION EXCLUSION 

Commissioner Johnson of Minnesota 
has been advised by E. J. Devitt, assist- 
ant attorney general, that he may accept 
for filing aviation exclusion riders which 
limit the exclusion of aviation risks to 
the first two years in which the policy 
is in force. The incontestability clause 
does not prohibit such exclusion during 
the first two policy years, Mr. Devitt 
says. The opinion, however, does not 
extend to the issue raised over the new 
1941 exclusion rider act which is now 
before the state court for legal interpre- 
tation. 
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Kansas City Life to 
Purchase Midland (), 


MIDLAND CAPITAL $109 
President D. Sine, Vice- President W, 
J. Bales To Be Vice-Presidents 
of Kansas City 





Sale of the Midland 's ife to the Kansas 
City Life was completed last week sy). 
ject to ratification by Midland sto. 
holders. Steps in the negotiations Were 
conducted by President Daniel Boone 
Midland Life, and President W. E, Bixby 
of the Kansas City Life. 

Purchase price is said to be $7500 
Midland is capitalized at $100,000. I 
purchase will increase assets of the Kap. 
sas City by $8,000,000 and insuranee jy 
force by $38,600,000, making the total 
assets $1 26,000,000 and i insurance in force 
$497,000,000. 

Mr. Boone, president and Walter J, 
ales, vice- president and treasurer oj 
the Midland will become vice-presidents 
of the Kansas City Life. The latte 
company will take over the Midland 
clerical and agency staffs and assume all 
obligations of the Midland’s ageney and 
policy contracts. 

Midland Life was organized in 1%) 
by Mr. Boone’s father, the late Daniel 
3oone, Sr. Examinations of the com- 
pany in May by the Missouri and Kan 
sas Insurance Departments disclosed it 
to be in the strongest position in its 


history, with 70% to 75% of its assets 
liquid. 

President Bixby commented that the 
Midland Life is one of the “soundest | 
life insurance companies in America,” 


and that it has always preferred quality 
business. 


Chicago Association Has 


Record Membership 
The Chicago Association of Life Un- 
derwriters on June 30 reached the high- 





est membership in its history, a total 
of 2,110, according to the executive sec- 
retary, Miss Joy M. Luidens. 

To partially counteract the tendency 
of membership in most _ associations 
throughout the country to lapse, espe- 
cially in view of the selective service 
law, a committee was organized under 
direction of William E. North, New York 
Life, and co-chairmaned by P. J. Mc 
Namara, Metropolitan; and Robert Reno, 
Jr., CLU, Equitable Society. This com- 
mittee undertook a continuous member 
ship drive with the objective of keeping 
the net membership increasing. 

“Special credit,” said Miss Luidens, 
“goes to this year’s membership com- 
mittee.” Another cause of increase in 
members, however, was the particularly 
strong program offered the past year. 


Rolfe S. Ewald Passes; 
Forty Years an Agent 


Rolfe S. Ewald, head of the S. F. 
Ewald Agency, Witheville, Va. died 
July 22. He would have completed forty 
years in the insurance business in Sep- 
tember and company representatives had 
planned to give a dinner in honor of 
his anniversary. 

Founded by his father, S. F. Ewald 
the agency had been in continuous oper 
ation for more than fifty years. Fol- 





lowing the death of his father, Mr7 Key 
Union } 


Ewald became head of the agency whic 


will be carried on by his son-in-law, 
John A. Lester. The North British & 


policy Mr. Ewald sent for the compra 
archives several years ago, dated 
W. BITTMAN TAKES NOMA POST) 
William Bittman, assistant personne 
manager, Union Central Life, has been 
named secretary of the Cincinnati Chap-" 
ter, National Office Management Ass0- 5 


ciation. He a complete the unexpired | : 
Home Ownets) 


term of H. Johnston, 
Loan sbi who has been tral 
ferred to Washington. 
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Chas. G. Bethea Heads 
State Mutual Agency 


GENERAL AGENT IN ATLANTA 





Henry M. Powell to Extend Personal 
Production Work; Bethea Secretary 
Georgia Round Table 





The appointment of Charles G. Bethea 
qs Atlanta general agent was announced 
this week by the State Mutual. The 
appointment was effective July 21. 

Henry M. Powell, who has served as 
\tlanta general agent since December 
15, 1926, and who is believed to hold 





CHARLES G. BETHEA 


a record for the number of consecutive 
working days in which at least one 
application a day was written, will ex- 
tend his personal production work. Mr. 
Powell has been named associate gen- 





)Permission 
iNsurance 


eral agent. 

A native of Greensboro, Ga., Mr. 
Bethea attended college at the Univer- 
sity of Georgia and at Emory University, 
graduating from the latter in 1931. In 
the three years succeeding, before he en- 
tered the life insurance business he did 
research work in chemistry. 

Mr. Bethea, who is 32, has distin- 
guished himself both as a personal pro- 
ducer and supervisor. He is secretary 
and treasurer of the Georgia Leaders 
Round Table. He is a member of the 
Piedmont Driving Club, past president 
of the Atlanta Alumni Association of 
Kappa Alpha fraternity, Emory Univer- 
sity Alumni Association. He is an asso- 
ciate member of the Atlanta Chamber 
ot Commerce. 


James W. Daniels Becomes 


Associate of L. L. Howard 


James W. Daniels, CLU, has been 
named associate general agent of the 
Lawrence L. Howard agency, Columbian 
National Life, at Boston, — 

Mr. Daniels has been in insurance for 
sixteen years, having been with the Trav- 
cers from 1925 to 1936 when he left 
‘o join the Boston general insurance 
orm of Field & Cowles. In 1939 he be- 
came life department manager of Wood, 
eyes & Co, general agents for the 
Union Mutual Life of Portland, Maine. 

Mr. Daniels is president of the Bos- 
ton chanter, CLU, as well as a member 


2D 4 a ks ve 
pf the Boston \ssociation of Life Under- 


— and the Life Insurance & Trust 
. ‘ : 
uncil. He is also vice-president of 


Niversity, a deacon of the Harvard Con- 


17 ef. : . . 
itizens’ Committee in Brookline. 


pa BANK TO WRITE LIFE 

he Ce nnecticut Savings Bank of New 
aven is the first bank to apply for 
,_t0 open a savings bank life 
‘epartment under the new law, 

















“They Helped Us Save the Farm” 


Life insurance does not always have to stick until death or 
maturity to be of tremendous human benefit. Sometimes it helps 
most when used along the road of life instead of at its end. 


For instance, a policyholder, who over the years had borrowed 
heavily against his Provident policies until there was very little 
equity remaining, writes us as follows: 


“After much consideration I have decided to close my three 
policies with your company. They are #274779, +350926 and 
+381341. They have done great things for me. They helped 
me finish my university career with a Doctor of Education 
degree. They gave me two trips to Europe. Finally, they saved 
my own real estate during the depression, and saved the farm 
of my sisters and brother. 


“I ONLY HOPE THAT LIFE INSURANCE WILL DO FOR OTHERS 
WHAT IT HAS DONE FOR ME.” 


In effect, this man “matured” his policies when he felt he needed 
the money most. Reserve values must not be disregarded in 
evaluating the great services of life insurance to those who pay 
the premiums. 
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D. W. Hooton Named 
Hancock Gen’] Agent 


TO HEAD PITTSBURGH OFFICE 





Started in Holgar Johnson Agency; 
Active in Insurance Associations and 
Civic Organizations 





Donald W. Hooton is the new general 
agent at Pittsburgh for the John 
Hancock. 

Mr. Hooton assumes his new duties 
after long experience in brokerage and 
supervision. He started with the Holgar 
Johnson agency, then became assistant 





DONALD W. HOOTON 


general agent for the State Mutual. 

His first business after graduation 
from the University of Illinois was 
lumber. In life insurance circles he is 
past president of the Supervisors Club 
of Pittsburgh, was chairman of the Sales 
Congress there in 1940 and is a member 
of various life insurance association 
committees. 

Mr. Hooton is president of the S.A.E. 
Alumni Association of Western Penn- 
sylvania, a member of the Allegheny 
Executive Committee of Boy Scouts, and 
chairman of the Cub Scout Connestoga 
Division, 


A. F. Randolph, Penn Mutual, 
To Assist E. P. Huttinger 


Albert F. Randolph, Penn Mutual un- 
derwriter for the past eleven years, has 
been moved from the Pittsburgh agency 
of the company to the home Office, 
where he is an agency assistant under 
Vice-President E. Pau] Huttinger. 

Mr. Randolph has advanced from per- 
sonal producer, then supervisor, unit 
manager and director of training to his 
present position. He is a graduate of 
the University of Pittsburgh. In life 
insurance circles, he is past president 
of the Pittsburgh Supervisors’ Club, 
chairman of the Public Relations Com- 
mittee and member of the Program Com- 
mittee of the Life Underwriters Asso- 
ciation of that city. 


CONN. BANK INSURANCE 








Governor Hurley Names Board of Seven 
Trustees; Banks Can Issue Up to 
$1,000 on Any One Person 

Preparations for writing Savings Bank 
Life Insurance in Connecticut are under 
way. Governor Hurley has appointed a 
board of seven trustees of a fund for 
this insurance, five of the members being 
named by banks and two by the Gov- 
ernor himself. 

The new law permits banks to issue up 
to $1,000 of life insurance on any one 
person, with no person permitted to buy 
more than $1,000 of insurance from all 
banks, Fund will be supervised by State 
Insurance Department. 
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L. Butterworth New 
Atlanta Gen’] Agent 


SUCCEEDS MAJOR R. J. GUINN 





Davis & Butterworth Long Agents for 
N. E. Mutual; Once College 
Team-Mates 





Linwood Butterworth, well - known 
partner in the Richmond firm of Davis 
& Butterworth, New England Mutual 
general agents, has been appointed gen- 
eral agent for the company at Atlanta, 
succeeding Major Robert J. Guinn. 

Major Guinn, after thirty-three years 
of illustrious service, has asked to be 





LINWOOD BUTTERWORTH 


relieved of his executive responsibili- 


ties. He will maintain an active con- 
nection with the agency as general agent 
emeritus. 

A native Virginian, Butterworth was a 
three-letter athlete and graduated with 
an A.B. degree in 1920 from Randolph- 
Macon College, after a period of service 
as ensign in the U. S. Naval Reserve 
during the first World War. 


Old Team-Mates 


Refusing a professional baseball con- 
tract, he put in three years in banking. 
He then completed the insurance course 
under Charles J. Rockwell at the Uni- 
versity of Pittsburgh, and became a 
partner with Benjamin W. Davis in the 
life: insurance business. This partner- 
ship arose from an unique friendship 
which these two men enjoyed through- 
out college, where, as battery mates on 
Randolph-Macon’s baseball team, they 
made history for several years. 

The Davis & Butterworth agency has 
long been outstanding in New England 
Mutual’s organization and, in 1938, was 
awarded the President’s Trophy for gen- 
eral excellence in agency development. 

Butterworth himself is a member of 
Phi Kappa Sigma fraternity, the Civitan 
Club, is a 32nd Degree Mason and a 
Shriner. In demand as a speaker at 
underwriters’ meetings, he is a_ past 
president of the Richmond Life Under- 
writers Association, and a past president 
of Life Agency Managers, Inc., of Rich- 
mond. Currently he is secretary-treas- 
urer of the New England Mutual Gen- 
eral Agents’ Association. He is married 
and has a twelve-year-old daughter. 





TRAVELERS APPOINTMENTS 

William Byrd Tate, Jr., has been ap- 
pointed a field assistant in the life, acci- 
dent, and group departments of the 
Travelers at Atlanta, effective August 4. 
Mr. Tate, a graduate of Darlington Pre- 
paratory School and Georgia School of 
Technology, is a member of Phi Delta 
Theta fraternity. 

Charles C. Hubbard, Cincinnati, has 
been appointed a group assistant in the 
Travelers branch office at 55 John Street, 
New York City. Mr. Hubbard is a 
graduate of Dartmouth College. 





Canada Life Advances Hopper and Farquharson 





VERNON H. HOPPER 


Promotions of Vernon H. Hopper and 
Hugh Farquharson have been announced 
by the Canada Life. 

Vernon H. Hopper, a branch super- 
visor at Montreal since 1939, has been 
named manager of the company’s branch 
in Detroit. Mr. Hopper joined the com- 
pany in Hamilton in 1930 and transferred 
to Montreal in 1936. He is a past presi- 
dent of the Montreal Life Underwriters 
Association. 





HUGH FARQUHARSON 


Hugh Farquharson, one of the com- 
pany’s leading representatives, has been 
appointed branch supervisor at Mon- 
treal. In this capacity he will be asso- 
ciated with John P. Wright, who re- 
ceived a similar promotion in the Fall 
of 1939. Mr. Farquharson came with the 
Canada Life in 1937. He has been prom- 
inent in Montreal athletic circles for 
some years. 





J. G. Stephenson, assistant general 
manager of the London Life and director 
of agencies, has been with the company 
thirty-five years, He is a past presi- 
dent of the Life Underwriters Associa- 
tion of Canada. 


MRS. W. M. HAMMOND DIES 

Mrs. Lulu Estelle Hammond, 60, wife 
of Wilmer M. Hammond, general agent 
in Los Angeles for the Aetna Life, died 
at her home, in that city on Saturday. 
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New Organization Member, 
Of Penn Meet H. O, Staf 


The six new members of the Penn 
Mutual’s President’s Club for Ney 
Organization visited the home office for 
a two-day meeting with the President on 
July 23 and 24. Each had, during his 
first year with the company, writtey 
more business than any man who began 
in the same month he had. They wer 
first greeted by the agency departmey; 
and then presented to President John 4 
Stevenson who gave them a luncheon q. 
tended by all the executive officers 9 
the company and by two trustees, and 
they were ther. taken on visits to {hy 
various departments of the company, 

Richard H. Whitfield, 36, C. E. Eddb. 
blute agency, Denver, paid for sixy 
lives for $145,866. A graduate of ; 
Wyoming high school he became map. 
ager and part owner of a clothing store. 

Edward W. Rosenheim, 52, Stumes & 
Loeb agency, Chicago, paid for fifty. 
three lives for $296,280. A graduate of 
the University of Chicago high schoo} 
before entering life insurance he wa 
engaged in food manufacturing and djs. 
tribution. 

Albert L. Hallenberg, 25, Arthur W. 
Finley agency, Louisville, paid {fo 
eighty-six lives for $241,782. A graduate 
of University of Kentucky he wa 
formerly in the sales and advertising 
department of a salt company. j 

Lawrence J. Heilbron, 50, Ralph G 
Engelsman agency, New York City, paid 
for thirty-one lives. for $177,500. He 


worked as a manufacturer, entered the | 
navy and served in the last war. After | 


the war he had a seat on the Stock 
Exchange. 

Paul B. Binder, 48, paid for sixty-two 
lives for $285,039. Starting as a phar- 
macist, he went with a manufacturing 
concern, later going into real estate and 
investment business. 

Thomas J. Jovick, 39, Forrest J. Curry 
agency, San Francisco, paid for $102,543 
on thirty lives. After being with the 


Western Union Telegraph Co. he became | 


a control supervisor for the Home 
Owners Loan Corporation. 

Cortly C. Gravengood, 28, William H. 
Nicholls, Jr., agency, Grand Rapids, 
wrote forty-two lives for $163,386. He 


is now in the Army. 





NALU CANDIDATES ENDORSED 





Dallas Association Acts on Candidates; 
Board Votes Aid in Sale of 
Defense Bonds 

The board of directors of the Dallas 
Association of Life Underwriters at 4 
recent meeting voted cooperation in the 
sale of United States defense stamps 
and bonds and endorsed candidates for 
offices in the National Association 0 
Life Underwriters. 

The candidates endorsed follow: For 
president, John A. Witherspoon, Nash- 
ville, John Hancock; vice-president, Grant 
Taggart, Cowley, Wyo., California-West- 
ern States Life; secretary, W. H. At 
drews, Greensboro, N. C., Jefferson 
Standard Life, and trustees, Tom 
Reed, Oklahoma City, Great Southern 
Life; Jul B. Baumann, Houston, Pacific 
Mutual Life; Howard C. Lawrence, New 
ark, Lincoln National Life; and Wilbur 
W. Hartshorn, Hartford, Conn., Metro 
politan Life. 

John P. Costello, Southwestern Life 
and president of the Dallas Association, 
called a meeting of eighteen Dallas life 
insurance leaders to work out plats 
whereby all life companies domiciled in 
Dallas and all agencies will permit em 
ployes to save systematically for the 
purchase of defense stamps 
the recommended method being a S@ 
deduction plan. 





F. W. ECKER NAMED DIRECTOR 
Frederic Worrall Ecker, vice-presidem! 
Metropolitan Life, has been elected @ 


director of Steinway & Sons, replacing” 


the late Frederick A. Vietor, who w 
general manager of the firm. 
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Edgar R. mall to Peoria 
For Lincoln National Life 

Dern, vice-president and di- 
rector of agencies, Lincoln National Life, 
has announced the appointment of Edgar 
R. Small as general agent for the com- 
vany in Peoria. Territory will include 
Peoria and a number of _surrounding 
counties. Appointment is effective 
August 

For the past seventeen years, Mr. 
Small has been engaged in sales work, 
and during the past several years has 
discharged with conspicuous success the 
duties of a supervisory and managerial 
nature. In 1929 he affiliated with the 
Aetna Life Insurance Company in Peoria 
and since 1936 has represented that 
company in Cleveland. na 

Mr, Small has been active in the work 
of the Life Underwriters Association. In 
1935 he won the chartered life under- 
writer degree and was recently vice- 
president of the Cleveland chapter. 


Ay L. 


$5,000 Bond for “Analysts” 


A new California law effective in Sep- 
tember contains a provision that life 
insurance “counsellors” and “analysts” 
must obtain licenses after examination 
by the State Insurance Department, and 
aiso must put up a $5,000 bond. 


LAWRENCE CAMPAIGN BOOMS 





Newark Committee in Charge Sends Out 
Novel Newspaper Story of His 
Career; Many Telegrams Received 
The Howard C. Lawrence for Trustee 
Committee, headed by John A. Ramsay 
of Newark, N. J., fired another gun in 
its campaign this week by sending out 
far and wide a newspaper bulletin fea- 
turing in its streamer headlines that 
the “campaign of Howard C. Lawrence, 
CLU, for national trustee” is in full 
swing; that supporters from every sec- 
tion of the country are reported. What 
made recipients of the bulletin “sit up 
and take notice” was its novel style. 
First and last pages of the New York 
Herald Tribune are reproduced with the 
Lawrence story and his picture super- 
imposed on the first page. Facsimiles 
of a few of the many telegrams re- 
ceived endorsing Mr. Lawrence’s candi- 
dacy are contained on the back page. 
Chairman Ramsay reports that more 
than 100 such telegrams have been re- 
ceived, 
Mr. Lawrence, general agent for the 
Lincoln National Life in Newark since 
1922, has been a national committeeman 
of the N.A.L.U. for the past seven years 
and has also held high offices in state 
and local associations. Committee in 
charge of his campaign is composed of 
Mr. Ramsay, Connecticut Mutual; J. 
Bruce MacWhinney, John Hancock, and 
Fred A. Ditmars, Massachusetts Mutual, 
all of Newark, 


Cincinnati Streets and 


Stores To Be Decorated 


Charles H. Wible, Union Central Life, 
chairman of the decorations committee 
lor the convention of the National Asso- 
Cation of Life Underwriters, is arrang- 
ing tor street decorations in Cincinnati 
'o guide delegates to the Taft Audi- 
‘orlum where the business sessions will 
be held. 

The committee is also asking all busi- 
ness houses downtown to place displays 
0 their windows featuring life insurance. 
ther members of the committee are 
€. Caldwell Sherrill, Cincinnati Mutual ; 


teed B Perin, Fidelity Mutual; and 
y-ritt CC. Farrell, © Massachusetts 
Mutual, 


B. A. PAGE DEAD 
of ea A. J age, vice-president of 
+N ers, died at his home in West 
Story al : 1 M, early Ww verocioige . 
ll out Mr. Page appears in the 
pisualty Department of this issue of 
le Eastern Underwriter. 
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“Agency Morale” Theme of 
NALU Managers Section 


“Agency Morale, the Keystone” has 
been announced as the theme of the 
National General Agents and Managers 
section of the National Association of 
Life Underwriters convention, by Os- 
borne Bethea, Penn Mutual, New York 
City, chairman of program arrangements 
for that section. 

Speakers will include William H. 
Andrews, Jr., manager in Greensboro for 
the Jefferson Standard Life, and na- 
tional chairman, General Agents and 
Managers Section; and Charles J. Zim- 
merman, Chicago, general agent, Con- 
necticut Mutual. 

The session will then be divided into 
four seminars. Delegates assigned to each 
seminar, will be requested to outline 
the best 1941 idea of their organizations 
on building agency morale. Best idea 
will be presented at the afternoon gen- 
eral meeting. John Marshall Holcombe, 
Jr., manager, Life Insurance Sales Re- 
search Bureau, will summarize the ideas 
presented on building morale. Leaders 
of the four seminars will be Judd Ben- 
son, Cincinnati, Union Central; Manuel 
Camps, Jr., John Hancock, New York 
City; H. Kenneth Cassidy, San Fran- 
cisco, Pacific Mutual; and Mr. Andrews. 

Harry T. Wright, National Association 
president will discuss agents’ compensa- 
tion and D. Gordon Hunter, vice-presi- 
dent, Phoenix Mutual and chairman of 
Life Agency Officers’ committee on 
agency practices, will talk on that sub- 
ject, both speeches to be from the angle 
of morale. 

Final talk of this section will be by 
Vernon E. Vining, former director de- 
partment store sales, Westinghouse Elec- 
tric, and now an independent sales 
engineer. His subject: “You'll be Elec- 
trified.” 


A. W. Hawkes, Chamber of 
Commerce Head, to Speak 


Theodore M. Riehle, Equitable Society 
general agent, New York City and pro- 
gram chairman of the National Associa- 
tion convention, has announced the addi- 
tion to the list of speakers of Albert 
W. Hawkes, president, United States 
Chamber of Commerce and president, 
Congoleum-Nairn, Inc. 

Mr. Hawkes has advanced to his pres- 
ent position from selling newspapers as 
a boy. He studied for his Illinois bar 
examinations at night, became a direc- 
tor of the Chemical Alliance, Inc. during 
World War 1, and was executive vice- 
president of the General Chemical Com- 
pany until his resignation in 1926 to 
make his present connection. 








HOLD FERGUSON FORTNIGHT 

Ferguson Fortnight, observed by the 
commercial accident and health depart- 
ment of the Great Northern Life during 
the last half of June in honor of E. H. 
Ferguson, assistant secretary in charge 
of production, resulted in a large increase 
in business. 

The month of June, compared with 
June, 1940, showed a production gain of 
51.9%. 

During most of the period covered by 
Ferguson Fortnight, Mr. Ferguson was 
on the West Coast, where he attended 
the annual meeting of the National As- 
sociation of Accident & Health Under- 
writers, of which he was president dur- 
ing the past year. 

Following the convention, he conduct- 
ed agency meetings at offices in Los 
Angeles, San Francisco, Portland, Seat- 
tle and Spokane. Reports from these 
offices are enthusiastic, with regard to 
the meetings, and increased sales are 
promised as a result of Mr. Ferguson’s 
visit. 


NEW PROVIDENT L. & A. AGENCY 

Provident Life & Accident has opened 
another agency in Milwaukee, under 
James W. Smith. The company is also 
represented there by the Count Mueller 
agency. 








President O. J. Arnold visits with typical NwNL policyholders 
at Mankato, Minnesota meeting June 16, 1941 


People Are Interested... 


Bare that modern business, like a democratic gov- 





ernment, can prosper best through a well-informed 
“citizenry,” and suspecting that modern policy owners are 
insurance-curious, NYNL recently conducted a series of 
experimental policyholder meetings in small cities of Min- 
nesota and North Dakota. The meetings turned belief 
into conviction. They proved that owners of life insurance 
are alert to their privileges and responsibilities; they are 
interested in how their funds are handled, what their dol- 
lars mean to the nation’s economy; they are eager to be 
informed. Moreover, the meetings reflected what lite in- 
surance men, proud of their profession, have themselves 
long felt — that policvholders harbor a feeling of friendly 
confidence in the institution which has stood by them 
through the world’s worst depression with an integrity un- 
matched by any other business or financial institution. 
Like its forward-looking plan of agents’ compensation 
introduced in 1939, like its new method of remunerating 
brokers, effective July 1, 1941, NwNL’s policyholder 
meetings — all of which were kept entirely free from any 
suggestion of a sales atmosphere — are distinctly a new 
departure, a new milestone in a record already studded 
with progressive achievement. NwNL is happy to have 
pioneered this democratic venture of bringing the com- 
pany to the policyholder, a move which may hold healthy 


promise for the industry as a whole. 


NORTHWESTERN./Vadional LIFE 


INSURANCE COMPANY 


O.LARNOLD-PRESIDENT ¥ MINNEAPOLIS: MINNESOTA 

















Page 8 


N aimee Sia 
Associations Elect 


T. A. LAUER HEADS AGENTS 
General Agents Elect H. L. Smith, 
Harrisburg; S. L. Youngquist 
Convention Chairman 
At the annual meeting of Northwest- 
ern Mutual’s Association of Agents at 
Milwaukee last week, the following 
officers were elected for the various 

agency groups: 

Northwestern Mutual 
Agents: Thomas A. Lauer, Joliet, IIl., 
president, succeeding B. J. Stumm, 
Aurora; Guy E. Morrison, Indianapolis, 


Association of 





STERLING L. YOUNGQUIST 


vice-president; Stephen A. Klarer, Mil- 
waukee, secretary and treasurer; mem- 
bers of the standing committee in charge 
of next year’s convention, Sterling L. 
Youngquist, Columbus, O,, chairman; 
Roger A. Clark, Pittsburgh; John R. 
Mage, Los Angeles; William C. Dunbar, 
Fort Wayne; and Kenneth M. Snyder, 
Omaha. 

Northwestern Mutual General Agents 
Association: Herbert L. Smith, Harris- 
burg, president, succeeding M. A. Car- 
roll, Oshkosh; Roger L. Baldwin, Wash- 
ington, D. C., Ernest A. Crane, Indian- 
apolis and James H. Copeland, Daven- 
port, zone vice-presidents; Roger A. 
Clark, Pittsburgh, secretary and treasurer. 

District Agents’ Association: Blaine 
L. Peck, Mt. Carroll, Ill, president; 
William K. Pierce, Elgin, and James F. 
Lardner, Moline, vice-presidents; Wil- 
liam J. Snively, Janesville, Wis., secre- 
tary and treasurer. Regional directors : 

’. B. Arnold, Williamsport, Pa. 
George Venable, Rome, Ga.; Clifford A. 
Seys, Grand Rapids, Mich. ; W.L. Jacob- 
sen, Princeton, Ill.; R. P. Elliott, 
Rochester, Minn.; Harry Rinder, Co- 


’ 











Neb., and Robert 
Wash. 

Agents’ Association: Guy E. 
Indianapolis, president; Fred 
N. Tornow, Buffalo, N. Y., and John A. 
Bellows, Jr., Chicago, vice-presidents ; 
Lloyd W. Uebele, Chicago, secretary and 
treasurer. Members of the executive 
committee: Officers and Fred C. Easton, 
Milwaukee; Leo G. Kohl, St. Louis; 
Malcolm G. Drane, New York; Maxwell 
F. Ettlinger, Dayton, and Joseph D. 
Kniffin, Kansas City, Mo. 

Agency Supervisors’ Association: J. 
Rex DeHaas, Marquette, Mich., presi- 
dent, succeeding John G. Darling, Mil- 
waukee; William T. Kieffer, St. Louis, 
vice-president; Donald I. Behling, Los 
Angeles, secretary and treasurer. 

Northwestern Mutual Society of 
Chartered Life Underwriters: Frederick 

Leete, Jr., Indianapolis, president, 
succeeding Hugh O’Neil, Newark; Julian 
D. Walker, Chattanooga, vice-president ; 
James Neis, Madison, secretary and 
treasurer. Zone directors: Field Robin- 
son, Yonkers, N. Y.; Wilbur S. Pratt, 
Hartford, Conn.; Earl McCann, Indian- 
apolis; J. A. Bellows, Jr., Chicago; Leon 
M, Willits, Oklahoma City, Okla.; Free- 


lumbus, Jahnke, 
Yakima, 

Special 
Morrison, 





man Essex, Portland, Ore., and Hugh 
O’Neill, Jersey City. 
Moser Address 
(Continued from Page 3) 
period. Inflations come and go, but their 


consequences with us for quite 
awhile. 
Hedges Against After-Effects 

“Experience shows how much more 
favorable the position of the French 
companies turned out to be than that 
of the German companies, due to the 
fact that the former had a sort of pro- 
tective gird against inflation in the form 
of gold assets. The real estate in the 
hands of the French firms was another, 
even if only a temporary, hedge. In 
other words, real estate was a hedge in 
the case of German companies to the 
extent of about 15 to 20% of the original 
invested values, and to even a larger 
extent of French companies. Equity 
stocks offered some protection to com- 
panies in both of these nations. And 
gold maintained its value 100% through 
all the monetary upheavals. 

“Our insurance companies may not, of 
course, invest in foreign assets or in 
gold. Real estate in such circumstances 
is, therefore, their most important hedge, 
if any hedging is to be done. It would 
seem, therefore, that real estate pres- 
ently owned or hereafter acquired by 
insurance companies should be held and 
not disposed of. 

“Statutes which require disposition of 
real estate holdings by insurance compa- 
nies within a prescribed period should 
be liberalized. Insurance commissioners 
should be practical, as always, in ad- 
ministering such statutes. Companies 
incorporated in states whose statutes 
authorize insurance companies to invest 


stay 





minimum personal production. 





An Opportunity: 


A progressive Life Agency seeks to add to its staff a young married 


man, between the ages of 28 and 35, who has managerial ambitions. 


He will be required to recruit, train and supervise a limited num- 


ber of quality agents, in addition to which he must maintain a 


Remuneration will be on a salary plus basis. 


Write, giving complete details of experience and background, to 
Box 1408, The Eastern Underwriter, 94 Fulton Street, New York. 











AN UNUSUAL OPPORTUNITY 

A trained Insurance Executive—years of ex- 
perience in Home Office General Agency 
and personal writing—wishing to locate in 
Virginia and North Carolina wants to contact 
an A-1 Life Company whose business needs 
a “blood transfusion’’ to PEP IT UP. If you 
have something worth the consideration of 
a high grade man, write in confidence to 
“INQUIRER.” The Eastern Underwriter, 94 
Fulton Street, New York. 











Punching Time Clock 


(Continued from Page 3) 


your own to waste or to labor in. But, 
remember, you won’t pay for today’s 
idleness tomorrow—instead, you'll pay 
quarterly for the next ten years, whereas 
a definite work plan would be reimburs- 
ing you on the same basis. 

This one idea has probably done as 
much to see me through a discouraging 
day as any other. Realization of the 
fact that for a few hours off now I'll 
pay four times annually for the next 
ten years, or forty times in all, dispels 
any inclinations I might have to lay 
down on the job. The man who plans 
his work efficiently will not only be cer- 
tain of his earnings, but also will find 
himself in a position to think about 
making his leisure pay dividends. Activity 
records, then, are the life insurance 
man’s time clock. They’ll prod his con- 
science when he’s under par and reward 
him when everything’s on schedule. 

In our business the sky’s the only 
limit to one’s earnings. But don’t let 
this fact lead you into believing that 
you'll get rich if you’re patient and can 
wait. The only dollars that you'll ever 
have to enjoy are those you'll earn. 
Patience is a virtue, but, without effort 
it spells ruin. Your records are the one 
tool that will bring this privilege ot 
prosperity to you. If your prospecting 
is poor they'll tell you; if you’re on a 
rotary belt, calling on the same old gang 
seasonally, they'll expose it; and if your 
methods are weak they'll draw it to 
your attention. Thus is turnished a com- 
plete working picture of your business 
activities. How many calls will each of 
you make next Monday? Have you 
planned enough work to guarantee your 
giving at least two sales talks? Are the 
chances one hundred to one in your 
favor for securing an “app” by Friday? 
Planning will make this possible, will 
make the difference between failure and 
success. 

In closing, may I suggest that you ask 
yourself this question: “Am I as honest 
with myself as I’d be with an employer?” 
If you'll punch your own time clock and 
work hard for yourself, you can write 
your own pay check—a generous one 
at that. 





in common equity shares should acquire 
a reasonable amount of such shares. 
Through such a program, the insurance 
companies of this country can profit from 
the unfortunate experiences suffered by 
companies across the sea.” 
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“Why don’t we ask 


Peyser about it” 


(tyser gene 


55 Liberty Street 
New York 
Cortlandt 7-2676 








Ohio State Life Has 
Fine Half-year Record 


President Claris Ohio State 
Life, in his quarterly report to the d- 
rectors last the most 
satisfactory semi-annual period in many 
years. Production of new insurance had 
increased, mortality was favorable, lapses 
had shown a marked reduction and econ- 
omies in operation had reduced expenses. 

The gain in insurance in force and 
increase in surplus were both greater 
than for the corresponding period of 
any year since the onset of the depres- 
sion, Mr, Adams stated. As of June 3, 
he said, insurance in force stood at $106- 
054,294.16 and admitted assets were $23; 
163,989. 53. Surplus for the protection of 
policyholders is $2,352,835.86. 

Mr. Adams reported investments as 
follows: $3,496,007.11 in U. S. govern- 
ment bonds; $353,706 in Federal Land 
Bank Bonds ; $263,304 in Canadian bonds; 
and $4,366,585.12 in state, county and 
municipal bonds. “It is very gratifying 
to note,” said Mr. Adams, “that 69.1% 
of these bonds carry ratings of A or 
better.” 

Another very gratifying feature was 
the amount of paid business in Ohio in- 
creased 24%, outstanding evidence, he 
said, of confidence on the part of the 
people of the company’s own home state. 

The directors declared the usual quar- 
terly dividend of 13 cents a share. 


Adams, 


week, reported 
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North American Reassurance Cu. 
Lawrence M.Cathles, Pres. 
99 John Street, New York 
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Bankers National Life Leaders on 


Great Lakes 


The leading agents of the Bankers 
National Life of Montclair, N. J.— 
members of the Presidents and Master 
Producers clubs—are back home after 
4 thoroughly successful convention cruise 
on the Great Lakes. Marked by an 
abundance of good fellowship and op- 
timism, the party of more than eighty 
was honored by the presence of Presi- 
dent Ralph R. Lounsbury and Vice- 
President William J. Sieger. Two other 
home office men attending were Assist- 
ant Superintendent of Agencies Richard 
|. O'Brien and H. Carlysle Freeman. 


Traveling the longest distance to attend 





IRVING VICTOROFF 
was Mariano R. Pesquera, general agent 
at San Juan, Puerto Rico. 

Featuring this convention was the an- 
nouncement of two new policies de- 
signed to increase the production of the 
company in the busy months ahead. 
First is a new ten year term policy, con- 
vertible in seven years, and available 
up to age 50. Second is a salary savings 
plan with a minimum of five lives and 
$10,000 of insurance. Both are expected 
to be popularly received in the field. 


Welcomed By President Lounsbury 


Sailing from Buffalo July 15 aboard 
the luxury liner, S. S. Seeandbee, busi- 
ness sessions of the convention began 
the first morning out. President Louns- 
bury welcomed the agents in a heart-to- 
heart talk, indicating his appreciation 
of the production records achieved by 
those qualifying. As to the year’s out- 
look for Bankers National he was gen- 
erally optimistic. The company is hold- 
ing its own in new business produced 
this year and persistency of business is 
very good, 

Responses to the president’s welcome 
were made by Irving Victoroff, Jersey 
City, leading general agent of the com- 
pany and chairman of its Presidents club, 
and by Harry J. Baker, Boston, second 
largest general agent, vice-chairman of 
this club. Also responding were Um- 
berto Pastore, Scranton, and Louis Alt- 
man, Trenton, respectively president and 
vice-president of the Master Producers 
club, 

In high spirits the 
settled down to enjoy an interesting 
itinerary which included an overnight 
(rip across Lake Erie to Detroit, then 
up Lake Huron to Saulte Ste. Marie and 
returning through the colorful waterways 
‘elhing cvening at Mackinac Island’s 
renal rand Hotel. rhe following 
ig came a tour of this island re- 
ont, then an afternoon and evening ride 

wn Lake Michigan to Chicago for a 


de r of sioht $ ° 
ay of sightseeing. On the return trip 


conventioneers 


Convention Cruise 


the same route was covered with stop- 
overs at Detroit and Cleveland. Niagara 
Falls was visited, of course, the evening 
before the cruise started at Buffalo. 
Sieger Banquet Toastmaster 
Social highspot of the cruise was the 
banquet on the final evening with Vice- 
President Sieger as toastmaster, a role 
which he thoroughly enjoys. It was 
his honor to confer awards on members 
of the Master Producers club while 
President Lounsbury presented Presi- 
dents club awards to its members. 
Vice-President Sieger’s participation 
in the business program came when he 


- 


HARRY J. 


BAKER 


addressed the convention on the use of 
Bankers National’s buyers guide in con- 
nection with life insurance programs to 
supplement Social Security. He pointed 
out that while the Social Security act 
provides minimum retirement incomes, 
many people will need a more adequate 
income in their old age. Therefore, a 
well planned life insurance program pro- 
vides a systematic way of providing the 
additional funds which will be needed. 

It was explained that under the act 
benefits at the retirement age of 65 are 
greatly below the average earnings of 
the insured worker. Unless there is sup- 
plementary income, or it is possible to 
reduce living expenses drastically, it 
might be necessary to continue working 
beyond age 65, thus forfeiting part or 
possibly all of the old age income to 
which the insured worker would be en- 
titled. 

Mr. Sieger distributed a chart showing 
Social Security benefits at a glance and 
explained that most persons will desire 
to have a greater income when their 
working years are over. 

O’Brien Outlines 10-Year Term Plan 

Assistant Superintendent of Agents 
O’Brien outlined the new ten year term 
policy plan, explaining that it had been 
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prepared in answer to requests from the 
field for a Term policy which could be 
issued in amounts of less than $5,000 to 
applicants who are eligible for standard 
Ordinary life but not for preferred risk 
insurance. The minimum policy has been 
set at $2,500 and policies will be issued 
to insureds from ages 16 to 50, giving 
them the opportunity of conversion 
within seven years. Premium waiver 
and double indemnity features are also 
available. Minimum premium is $7.50 on 
the monthly plan, $10 on other plans. 


Annual premium rates, without dis- 
ability, increase from $10.35 at age 20 
to $10.80 at age 25; $11.45 at age 30; 
$12.48 at age 35; $14.56 at age 40; $18.07 
at age 45 and to $24.16 at age 50. Divi- 
dends under the present scale (age 35) 
for the following years are as follows: 
first, $.63; second, $1.26; third, $1.61; 
fourth, $2.03; fifth, $2.39; tenth, $4.60. 


Freeman Explains Salary Savings Plan 


The new salary savings plan was pre- 
sented by Assistant Superintendent of 
Agents Freeman who said that it had 
been introduced because of the increas- 
ing number of persons finding steady 
employment these days and because of 
the popularity of savings through salary 
deduction plans. Five lives and $10,000 
are minimums under Bankers National’s 
program for a salary saving case. In- 
clusion of any type of level premium 
policy is permitted under this plan. It 
may also include policies on members 
of the employes’ families. Usual non- 
medical rules apply, and a case will be 
considered where there is a sub-standard 
applicant. But where the group might 
be subject to an occupational rating an 
inquiry form must first be sent to the 
home office. 

Mr, Freeman concluded by distributing 
a kit of salary savings forms. 

Among the conventioneers contributing 
to the enjoyment of the cruise were Song 
Leader Isador Jacobson, Perth Amboy, 
N. J.; Louis Benjamin, Brockton, a 
violinist of ability; Mariano Pesquera, 
the Puerto Rican philosopher, and Wil- 
liam G. Bowman of Paterson, N. J. For 
the ladies Mrs. William J. Sieger ar- 
ranged a bridge party and served as 
hostess. Bridge prize went to Mrs. 
Robert L. Marcotte, Bloomfield, N. J. 





Room 2418 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 


ACCIDENT 
INSURANCE 
in its 
ASCENDENCY 


With accident insurance in its 
ascendency the smart Life insur- 
ance agent of today is rounding 
out his income by the sale of 
the popular income protection 
forms. The reason is obvious: 
Greater receptiveness on the 
part of the public to Income 
Protection makes easier sales 
and a quicker approach to the 
prospect’s life insurance prob- 
lems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI- 
DENT is now offering agents 
its new and modern 55th Anni- 
versary Policy containing many 
liberal features at reasonable 
premium cost. Recommend it to 
your best prospects and clients 
with the assurance that PRE- 
FERRED’s fifty-five years of 
Disability insurance experience 
will back you up. This is one 
of many accident policies issued 
by this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 
know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not get complete details 
today on our 55th Anniversary 
Policy and other contracts. The 
information will be speedily 
furnished upon request. 


You may as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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Defense Savings Committee 
Headed by Harry T. Wright 


A committee of life insurance agents 
headed by Harry T. Wright, president 
of the National Association of Life Un- 
derwriters, has been formed to coordi- 
nate activities of life agents throughout 
the country with Washington in the sale 
of United States defense stamps and 
bonds. ; 

Present at the organization meeting 
was Gale F. Johnston, field director of 
the national defense savings staff. 

Other members of the committee are 
these: John A. Witherspoon, Nashville; 
Grant Taggart, Cowley, Wyo.; Walter E. 
Barton, New York; Judd Benson, Cin- 
cinnati; Charles J. Zimmerman, Chicago ; 
L. Mortimer Buckley, Chicago; E. L. 
Carson, Milwaukee; Kenneth Cassidy, 
San Francisco; O. Sam Cummings, Dal- 
las; Ralph G. Engelsman, New York; 
Alvin T. Haley, Greensboro, N. C.; J. 
Hawley Wilson, Oklahoma City, Okla., 
and Warren Woody, Chicago, 





Mass. Mutual Again to Mail 
1939 Goodwill Booklet 


The Massachusetts Mutual is again 
mailing to its policyholders this Sum- 
mer its booklet “90 Years of Dependable 
Service,” which met with such wide 
favor since its publication in 1939. 

Mailing has been planned to coincide 
with the ninetieth anniversary of the 
issuance of the company’s first policy, 
August 2, 1851. 

The booklet briefly outlines the com- 
pany’s history and growth and gives 
a summary report of finances over the 
years. It ends with six testimonials, re- 
citing actual experiences of policy holders 
during periods of temporary emergency. 





Midland Mutual Assets and 


New Business Show Gains 


At the quarterly meeting of the direc- 
tors of the Midland Mutual Life this 
week, President George W. Steinman 
reported an increase in new business of 
7.2%, a favorable mortality, and consist- 
ently low lapse, as well as reduced ex- 
penses. 

Insurance in force as of June 30 totaled 
$125,916,851, a gain of 14.2% over the 
first half of 1940. Assets increased to 
$34,714,426.35 and policyholders’ surplus 
rose to $2,695,998.48. 

The Midland Mutual 
twelve states and_ the 
Columbia. 


operates in 
District of 





MINN. RULING ON DEPOSITS 


Minnesota Commissioner of Insurance 
Newell R. Johnson promulgated rules 
this week regarding the deposits of 
securities by insurance companies. 

The new regulations are effective at 
once and apply on all deposits hereafter 
made as well as on all replacements of 
securities, 


MISSOURI OFFICERS NAMED 


Prewitt B. Turner, Home Life of New 
York, president of the Missouri Associa- 
tion of Life Underwriters, has announced 
the appointment of W. I. McBride, Equi- 
table of Iowa, as secretary and the re- 
appointment of Helen Summy, Equitable 
Society, as treasurer. 

Art Nugent was appointed executive 
secretary. Mr. Nugent has served the 
Kansas City Association in this capacity 
for a number of years, and is the first 
executive secretary of the state asso- 
ciation. 





JOHN B. MYERS DIES 


John B. Myers, 72, retired district 
superintendent, Prudential, died recent- 
ly at the home of his daughter and 
son-in-law, Mr. and Mrs. Curtis P. Ken- 
dall. Mr, Kendall is vice-president of 
the Washington National Life. 

_ Mr. Myers served the Prudential for 
forty years. 


Investment Seminar Taught 
By Distinguished Faculty 


The Life Officers Investment Seminar 
which started July 14 under the auspices 
of the Financial Section American Life 
Convention, at Indiana University, ended 


last week. The seminar was directed 
by Dr. H. S. Sauvain, professor of 
finance at the university. 

Among those who lectured were many 
leading university professors, prominent 
government officials and outstanding men 
in the investment world, including the fol- 
lowing: Nels A. Bengtson, University of 
Nebraska; Claude L. Benner, vice-presi- 
dent and chairman of the finance com- 
mittee, Continental American Life; Fred- 
erick L. Bird, director of municipal re- 
search, Dun & Bradstreet, Inc., New 
York City; William J. Cunningham, 
Harvard University; Herbert B. Dorau, 
New York University; Harry D. Gide- 
onse, president, Brooklyn (N. Y.) Col- 
lege; Charles O. Hardy, Brookings In- 
stitution, Washington, D. C.; Phillip M. 
Hauser, Bureau of Census, Washington, 
D. C.; Henry E. Hoagland, Ohio State 
University ; Homer Hoyt, director of re- 


search, Chicago Plan Commission; 
Arthur W. Marget, University of Min- 
nesota; Patrick B. McGinnis, Pflug- 


felder, Bampton & Rust, New York City; 
Constantine FE. McGuire, consulting 
economist, Washington, D. C.; Glenn E. 
McLaughlin, National Resources Plan- 
ning Board, Washington, D. C.; William 
I. Myers, Cornell University; Marcus 
Nadler, New York University; Fred H. 
Sterns, American Telephone & Tele- 
graph Company, and Robert T. Veit, 
Shields & Company, New York and 
Chicago. 

Colonel Charles B. Robbins, manager 
and general counsel, American Life Con- 
vention, is associate director of the 
seminar. 


Jefferson Standard Life 
Declares 75¢ Dividend 


The semi-annual dividend of 75 cents 
a share, payable July 31, was voted by 
the board of directors of the Jefferson 
Standard Life last Monday. 

President Julian Price announced that 
Emory C. Green, president, Pilot Life 
had resigned from the board of the Jef- 
ferson Standard. W. G. Clark, Jr., 
tobacco warehouse operator in Tarboro 
succeeds him. 

Six months’ paid-for business of the 
company totals $28,667,404. Insurance in 
force is $435,824,570. 








GULF LIFE’S BIG INCREASE 

Celebrating its thirtieth anniversary 
the Gulf Life of Jacksonville, Fla., is 
shown to be near the thirty millions 
total of assets and to have $137,000,000 
in force. The 1940 figures indicate an 
increase of 34% over 1939, and the totals 
of 1941, first six months, are 80% of 
all of 1939. President T. T. Phillips 
announced these figures at the recent 
conference of the Southern territory of 
Florida at Tampa. The Lakeland dis- 
trict, Carl Adair manager, won the cup 
for the largest increase in business in 
the second 1941 quarter. At the Tampa 
meeting were 150 leaders from Miami, 
West Palm Beach, Orlando, Lakeland 


and other South state sections. 








LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 


271 Madison Ave., New York 
AShland 4-3063 


Bankers Gives Scholarships 


To Iowa Youths from Farms 


The Bankers Life of Des Moines has 
set aside $4,000 for 100 scholarships of 
$40 each for lowa farm boys and girls 
to take a six-weeks course at Iowa State 
College. The boys will study farm 
management, crops and animal hus- 
bandry while the girls take home eco- 
nomics courses. County agents pick the 
students. 

Commenting on the action President 
Gerard S. Nollen of the Bankers Life 
said: “Farming life and every business 
enterprise depends for success upon in- 
telligent human effort. The future wel- 
fare of Iowa agriculture depends upon 
the extent to which the able rural young 
people of today adopt farming as a pro- 
fession which will give them a highly 


satisfying way of life. Therefore, the 
Bankers Life Co. has an interest in 
promoting an intelligent approach to 


farming on the part of the rural youth of 
today.” 





Iowa Department Forbids 
Dating Back of Policies 


The Iowa Insurance Department has 
notified all life companies operating in 
the state that the practice of some life 
companies of dating back policies is 
contrary to a former ruling which is still 
effective and has not been rescinded. 

The department stated that several 
companies had been reported dating back 
policies in order that the premium charge 
would be for an age younger than the 
actual age at the date of the application. 
It was said that the companies had 
believed the former ruling on the action 
had been rescinded by a former insur- 
ance commissioner. The original ruling, 
known as R-3, was handed down many 
years ago. 





NEW LOW MORTALITY RECORD 


A new low death record for its In- 
dustrial policyholders is reported for the 
first six months of 1941 by the Metro- 
politan Life. The mortality figures are 
8 per 1,000. Indications are that the 
rate for the full year will be the lowest 
in the history of the company. This, 
despite a 26% increase in automobile 
fatalities. 


CLU COURSES DISCUSSED 

John P. Williams, director of the 
Educational Advisory Committee of the 
American College of Life Underwriters, 
met this week with an all-inclusive com- 
mittee of the Chicago Chapter CLU to 
discuss changes that have been made 
this year in the CLU examinations and 
the reorganization of the review courses 
at Northwestern University. Mr. Wil- 
liams explained the various projects be- 
ing carried on by the American College. 








BERKSHIRE SHOWS 40.2% GAIN 
The Berkshire Life reports 40.2% in- 
crease in new paid life business through 
June 30 a record gain for any similar 


period. Insurance in force is up $4,455,- 
000, the largest increase since 1932. 
Assets, likewise show an increase, the 
amount being $1,431,000. Total income 


of the company shows a gain of $469,- 
074. Payments to policyholders total 
$2,437,639. 











NOW IN OUR /Zth YEAR 




















A milestone at 
which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 





An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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Total Insurance in force 
increased 11.03% 
during 1940 


There is a reason! 
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War Risk Clause As 
Adopted by Equitable 


ON NEW RISKS AS OF JULY 31 





To Prevent Present Policyholders from 
Assuming Burden of In- 
creased Mortality 





he Equitable Society has adopted a 
war risk clause for new policies, effec- 
tive July 31, it has been announced by 
Thomas I. Parkinson, president. : 

“The Equitable Society is now taking 
this step to safeguard the best interests 
of all existing policyholders while pro- 
viding to the public the broadest pos- 
sible life insurance service consistent 
with safety and sound practice,” Mr. 
Parkinson stated in making the an- 
nouncement. 

“Active participation in war would 
naturally involve an extra hazard not 
contemplated nor provided for in the 
regular. premium payments normally 
charged for life insurance protection, 
and the war clause has therefore been 
adopted as a precautionary measure to 
prevent the body of existing policy- 
holders from having to assume the bur- 
den of possible excess mortality losses. 
The decision to adopt such a clause was 
reached only after many months of 
study. 

No Effect on Existing Policies 
“This in no way deprives those enter- 
ing the armed services of the opportun- 
ity to obtain insurance protection,” Mr. 
Parkinson continued, “for they can re- 
sume War Risk Insurance through 
Army, Navy or Marine Corps. It does 
follow the practice of all life insurance 
companies in World War I, similar 
clauses having been adopted at that 
time, as the war hazard grew. It should 
be especially emphasized that this in no 
way affects existing policies, issued with- 
out this restriction. 

“The restrictions apply to all persons 
in active service or contemplating enter- 
ing any of the branches and to those 
within the selective service ages unless 





| Panies and ¢ 


given a deferred classification under 
Class III. Policies issued with the war 
clause will provide full protection against 
normal hazards. The main exception 
relate to death as a result of an act of 
war while in the armed service during 
time of war; death outside United 
States and Canada while in the armed 
Service Or as a result of an act of war 
and death resulting from aviation train- 
ing. Where liability is limited due to 
operation of the clause, the premiums 
will be refunded.” 


INSURANCE SOCIETY COURSES 


Burgh S. Johnson Will Instruct in New 

Course; Studies Cover Business 

eat Thoroughly 

Life insurance courses for the coming 
years have been announced by the In- 
surance Society of New York. Three 
courses are designed to prepare students 
to pass the examinations of the Life 
Office Management Association. 

ite I covers life insurance history, 
'ypes of carriers, premium rates, re- 
serves, mortality tables and other re- 
lated subjects. Instructors are Paul E. 
Orr, BS, CLU, assistant manager, James 
- Bragg agency, Guardian Life, and 
James A. Hamilton, F.A.S., research as- 
sistant, Metropolitan. 
—— II covers types of contracts, 
“Toup, Industrial and Savings Bank in- 
surance, selection of risks, investments, 
agency Organization, legal phases, gov- 
creanent regulation and other subjects. 
istructors in this division are Henry 
‘wen, A.M., instructor at New York 
A prersity, and William J. November, 
a S., assistant actuary, Equitable 
Life III is a 
ot bookkeeping, 
Conversions and 
Interpretation 
able to life : 


study of the principles 
premium accounting, 
maturities, statements 
N, unusual statutes applic- 
insurance, taxation of com- 
I proceeds. The instructor 


te L 
1s Burgh S, Johnson, B.S., assistant sec- 


; ‘etary, Guardian Life. 








HEARD on the WAY 








Bettie Wallis Gardiner, daughter of 
Harry Gardiner, general agent John 
Hancock, New York City, and Mrs. Gar- 
diner, was married to Albert Theodore 
Dittman, Jr., of Roselle, N. J., on Sat- 
urday afternoon in All Saints Episcopal 
Church, Bay Head, N. J. Following the 
ceremony there was a reception in the 





Jay Te Winburn 
Mrs. Albert Theodore Dittman, Jr. 


Gardiner home in Lagoon Lane, Bay 
Head. 

The bride attended Dearborn Morgan 
School and is a graduate of Dana Hall 
and Pine Manor at Wellesley. She also 
studied voice in New York City. 

Mr. Dittman was formerly a faculty 
member and football coach at Somer- 
ville High School and is a lieutenant in 
the Naval Reserve. He is a graduate of 
Albright College, where among other 
things he was an intercollegiate boxing 
champion. He received a master’s de- 
gree from New York University. 





Insurance policies furnished to readers 
of daily newspapers as a circulation im- 
petus, and which the newspaper mana- 
gers designate as “reader-service insur- 
ance,” is subject of an article in Editor 
& Publisher, written by L. J. Hoffman, 
circulation manager of St. Louis Star- 
Times, and based on an address he made 
before a convention of newspaper circu- 
lation men in Detroit. A large amount 
of this insurance has been issued cover- 
ing accidents and some other types. 

Among the companies furnishing this 
insurance to newspapers for readers are 
Federal Life, Washington National, Na- 
tional Casualty, Omaha Mutual, Colum- 
bus Mutual and North American. 

Also, there is the Newspaper Insur- 
ance Service, Inc., Dayton, O., and In- 
dependence Insurance Co. of Louisville. 
Most popular policy furnished today is 
called “the all coverage.” 

Insurance used as “reader service” 
started in France, but began to attract 
international attention when the Lon- 
don Daily Mail in January, 1913, issued 
policies free to its readers. When it 
took up the innovation its circulation 
was 750,000. Within a few months a 
30,000 daily average increase was ob- 
tained. Then other London newspapers 
began to offer policies and the contract 
grew in liberality until May 17, 1922, 
when the Daily Mail reached a circula- 
tion of 1,762,560 a day. 

First paper on this side of the water 
to adopt the insurance plan for adding 
to its circulation was the St. Louis Star. 
It followed the same procedure as Lon- 
don dailies, offering certain insurance 
free to its readers. Circulation began 
to leap, but it was shortly found that 
the procedure of issuing free insurance 


Mariano R. Pesquera, picturesque 
Puerto Rican insurance man, last week 
in the States, was a visitor at the home 
office of Bankers National Life, Mont- 
clair, N. J., of which company he is 
general agent at San Juan. Representing 
Bankers National almost since its in- 
ception a dozen or more years ago, he 
has consistently been one of its leading 
producers. His visit this time was prin- 
cipally to attend the Bankers National's 
Presidents Club convention cruise on the 
Great Lakes. 

Mr. Pesquera is observing this year 
his twentieth anniversary in the insur- 
ance business and 1941, he says, is shap- 
ing up well for him in the production of 
all types of insurance in Puerto Rico. 
There, as in the States, national defense 
activity is the No. 1 interest. Puerto 
Rico has a naval base, U. S. Army post 
commanded by a Major-General, a num- 
ber of airports are under construction, 





Mariano R. Pesquera 


and it is reported that a submarine base 
will be built. “He would like Puerto 
Rico to be known as the Gibraltar of 
the Atlantic,” he says. 

Business generally has been stimulated 
by this activity and insurance will come 
in for its share. Among other activities 
Mr. Pesquera is vice-president and di- 
rector of the Porto Rico and American 
Insurance Co. which writes fire and cas- 
ualty lines. 

Flying back to Puerto Rico last week- 
end he made stop-offs at Washington, 
D. C., and Miami, and his itinerary took 
him to Antilla, Cuba, then to Haiti, and 
to the Dominion Republic. From there 
he went to San Juan. He has two young 
and attractive daughters who have just 
completed their master’s degree work 
at Columbia University, N. Y. Miss 
Nydia Maria specialized in chemistry 
and nutrition and Miss Susana Mar- 
garita on art. His hope is that the war 
will permit both of them to return next 
Fall to the States for their Doctor’s 
degrees. Mr. Pesquera is a graduate of 
University of Michigan. 





policies without a contract tie-up was 
not sound, inasmuch as it was difficult 
to check readers to see whether they 
were actually buying and reading the 
newspaper; so the plan was completely 
changed by introducing insurance on a 
new basis with increased policy cover- 
age, and sold to the subscriber with a 
subscription tie-up—the subscriber being 
required to pay his entire premium in 
advance, which amounted to $1 or $1.50, 
according to the nature of coverage. 
The next step was the deferred pay- 
ment plan, the subscriber paying 10 


Liberty Life Sale to 
Business Men’s Voted 


RECEIVERSHIP SUIT VOIDED 





Insurance Departments of Kansas, 
Missouri and Arkansas 


Must Approve 





Another step in the acquiring of the 
Liberty Life by the Business Men’s As- 
surance was taken last week when the 
stockholders of the former voted to sell. 
The next step required for completion 
of the merger is approval by the insur- 
ance commissioners of Kansas, Missouri 
and Arkansas, 

The vote was taken after the State 
Supreme Court had dissolved a stay 
order initiated by Wilbur Morris, a 
stockholder, who held that the company 
was insolvent, that officers were acting 
without authority, and that the sale was 
injurious to the stockholders. 

The court upheld a ruling of the 
Shawnee County District Court that it 
had no jurisdiction in the receivership 
suit instituted by Mr. Morris. 

Capital of the Liberty Life is about 
$4,000,000; insurance in force is about 
$17,000,000. 


ZIMMERMAN AGENCY OUTING 

The agency staff and brokers affiliated 
with Charles J. Zimmerman’s agency, 
Chicago, Connecticut Mutual, held their 
annual outing last week at the Inverness 
Country Club, near Barrington. Vincent 
B. Coffin, vice-president of the company, 
was a special guest 








cents per month in addition to the regu- 
lar subscription plan. St. Louis Star 
became the first paper to use the de- 
ferred payment plan. It began that on 
January 10, 1925. 

After several years of the deferred 
payment plan agreements were reached 
by the four St. Louis newspapers to dis- 
continue the use of insurance promo- 
tion. However, each paper was per- 
mitted to keep in force the policies then 
written. This agreement was changed in 
August, 1932, when the promotion of 
modern “all coverage” type policy was 
introduced. 

According to Mr. Hoffman the most 
commonly used plans today in the pro- 
motion of “reader service” insurance are 
these: 

1. The Registration Plan—in which a 
registration fee is collected in advance 
from the prospective subscriber when 
the order for the newspaper and insur- 
ance is secured. This fee is usually 
large enough to cover the cost of solici- 
tation, and insures the first month’s pre- 
mium. Then a set price is collected at 
the end of each month. 

2. Annual Plan. The entire premium, 
plus a service charge, is collected in ad- 
vance from the subscriber and pays the 
insurance cost for one whole year. “This 
plan is not satisfactory, because you 
don’t have the contract with the sub- 
scriber necessary to make the plan suc- 
cessful, and one of the chief objections 
is, if a subscriber discontinues the sub- 
scription of your newspaper, it may be 
a difficult task to cancel the policy and 
refund the unearned premium,” says Mr. 
Hoffman. 

3. Free. The policy is issued to the 
reader upon his assurance that he will 
become or continue to be a regular 
reader of your newspaper for a period 
not less than one month, six months or 
a year, according to the length of time 
specified in the plan. 

4. Free. Issued without any definite 
subscription tie-up upon the request of 
an individual who claims to be a regu- 
lar reader or become a reader of your 
newspaper. 
5. Deferred Payment. The deferred 
payment plan with weekly or monthly 
payments is the most widely used by 
newspapers throughout the United 
States, and has proven itself to be the 
most desirable method for the reader 
and the newspaper. 

Uncle Francis. 
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MARINE CASUALTY HELD DUE TO 
WARLIKE OPERATION 
British Lord Chief Justice has 


upheld the award in favor of the York- 


The 
shire Dale Steamsh‘p Co., on a special 
case stated by an arbitrator in a dispute 
between the shipowners and the Min- 
istry of War Transport. 

Sir William Jowitt, Solicitor-General, 
opening the case, said that the question 
was whether every casualty which hap- 
pened in the course of warlike operations 
must be reckoned a war risk casualty. 
If, for example, a ship engaged in a 
warlike operation was damaged by heavy 
weather, would that damage necessarily 
be considered a war risk when it was in 
its nature an ordinary marine risk? 

In this case a steamer, the Coxwold, 
to respondents, was requisi- 
tioned by the Minister under the usual 
charter party by which the owners in- 
sured against ordinary marine risks and 
the Minister accepted liability for war 
The Coxwold started in a con- 
voy from Greenock to carry war ma- 
terial to Narvik, and admittedly was en- 
gaged in a warlike operation. The con- 
voy went North along the West coast 
of Scotland, and in the morning of May 
7, 1940, the Coxwold stranded on the 
Isle of Skye. 

The arbitrator found that the casualty 
was due to the fact that (a) a certain 
light was not burning with full power, 
having been dimmed owing to the war; 
(b) that the weather was slightly foggy; 
and (c) that there was an unexpected 
and unexplained set of the tide. He 
found there was no improper navigation 
of the Coxwold, and that the casualty 
was not due to any negligence of those 
on board. He held, subject to the 
opinion of the court, that it was a war 
risk, 

The Lord Chief Justice, giving judgment, 
said that the shipowners could not suc- 
that the 
loss was proximately caused by the peril 


belonging 


risks. 


ceed unless they could show 
insured against (Marine Insurance Act, 
1906). His Lordship then read passages 
from the judgments cited in argument 
and said that the authorities appeared 
to support the claim of the shipowners, 
though he refused to hold generally that 
everything which happened in the course 
of a warlike operation was necessarily 
consequence of that operation. 
The did find that 
unemployed tidal. set had actually caused 
the stranding, and, even if he had done 


arbitrator not the 


so, his Lordship was not sure that that 
would have concluded the case. 

His that the 
the consequence of a warlike operation 


decision was loss was 
and that the award must, therefore, be 
affirmed. 

MANY-SIDED DR, HUEBNER 

So much has been printed about Dr. 
S. S. Huebner, Wharton School, Univer- 
sity of Pennsyvania, in his role as a life 
insurance teacher that his fire and ma- 
rine insurance educational] activities have 
not been given the attention which are 
their due. Not only has he written valu- 
able books and articles about fire and 
marine, but he has been a consistent 
advisor of Government agencies relative 
to those subjects. He has had unusual 
vision in interpreting these forms of in- 
surance as well as having the ability to 
present to the public a clear and forcible 
interpretation. 

In discussing fire insurance, for in- 
stance, he has demonstrated that it serves 
as the base of the whole credit system 
of the nation and, therefore, of sound 
banking; its safeguards increase the ef- 
and ability of 
family bread-winners and business men 
through elimination of mental worry; 
prevents loss in the first in- 
stance; and it is scientifically conducted 
because of its accurate rate-making and 
proper evaluation of risk. 


ficiency risk-assuming 


it often 





Oliver Joseph Jones of the staff of 
The Eastern Underwriter and Florence 
Rita Schleiff, daughter of Mr. and Mrs. 
Frank A. Schleiff of Rego Park, Long 
Island, will be married tomorrow after- 
noon, August 2, at Saint Margaret’s 
Church, Middle Village, Long Island. 
Miss Schleiff attended public school in 
Corona, Long Island, and was graduated 
from Newtown High School at Elm- 
hurst, Long Island. Mr. Jones attended 
St. Patrick’s Parochial School and Lin- 
coln High School, Jersey City. 

* * * 


Bart Leiper, advertising and sales pro- 
motion manager, Provident Life & Acci- 
dent, has been elected first vice-presi- 
dent of the National Association of 
American Business Clubs. Mr. Leiper 
is president of the Chattanooga chapter, 
which he helped organize. He has also 
served in various official capacities in 
the Asheville and Greensboro chapters. 

ee x 


F. R. Kerman, publicity manager for 
Pacific Mutual, will be on discussion 
panel on public relations at the Univer- 
sity of California at Los Angeles, August 
24-29, under the auspices of the Ameri- 
can Council of Public Relations. 


—— 








Wesley Swadley 


CHARLES R. PAGE 


Charles R. Page, president of Fire- 
man’s Fund, has been appointed West- 
ern regional director for the National 
Office of Civilian Defense, with jurisdic- 
tion over all Far West states. He has 
been chairman of San Francisco's civil- 
ian defense council. Mr. Page is due in 
New York City next week following a 
visit to Washington. While in New 
York he will confer with Mayor F. H. 
LaGuardia, national head of civilian de- 
fense. 

x ok OK 

Leland Cutler, of San Francisco, vice- 
president of the Fidelity & Deposit on 
the Pacific Coast, is now convalescing 
from a major surgical operation in the 
Palo Alto Hospital on Stanford Univer- 
sity campus and is reported to be pro- 
gressing satisfactorily. For — several 
months earlier this year Mr. Cutler was 
under constant pressure, representing 
surety companies in Washington, D. C. 
on national defense matter. He is one 
of the best known bonding executives 
in the West and is as prominent in civic 
affairs in San Francisco as he is in the 
insurance world. 

* * 

Laurence J. Ackerman who has re- 
signed from the faculty of the University 
of Newark to become dean of the busi- 
ness school of the University of Con- 
necticut, will be guest of honor at a 
dinner given by the Life Underwriters 
Association of Northern New Jersey at 
the Downtown Club at Newark next 
Monday evening. He will be presented 
with a handsome golf bag and set of 
clubs. Frank Williams, Newark, presi- 
dent of association, will preside. Mr. 
Ackerman will leave for his new position 
September 1. 

* * 

Mrs. John W. Findlay, wife of Major 
John W. Findlay, vice-president, Excess 
Management Corporation, New York, is 
director of work rooms and director of 
foreign shipments for Bundles for 
Britain. 
sewing rooms. She also conducts work 
from her own home, making layettes to 
be sent to England. Mrs. Findlay lived 
for some years in London. 

* ok 


Miss Katherine R. Strader is celebrat- 
ing completion of thirty years in the 
service of the Home Life of New York 
as cashier in the J. C. Bristow agency 
at Richmond, Va. The company pre- 
sented her with a gold pin. 

* * Ok 


T. H. McCallie, Penn Mutual, Chat- 
tanooga, is a director of the Junior 
Chamber of Commerce of that city. 


Under her supervision are 300, 


E. DANA JOHNSON 


E. Dana Johnson, after thirteen years 
in insurance, eleven with William ]. 
McGee & Co., Inc., marine underwriters 
has established the general agency of 
E. Dana Johnson & Co. in Jacksonville, 
Fla. Among companies which will be 
represented are some belonging to these 
groups: Home of New York, Royal- 
Liverpool, Corroon & Reynolds and Ap- 
pleton & Cox. In addition to being 
well-known through his educational lec- 
tures Mr, Johnson has been an insur 
ance instructor in University of North 


Carolina, University of Florida, Louis: | 


ana State and University of Indiana 
He was educated at Birmingham-South- 
ern and Northwestern Universities and 
for some years was assistant secretary 
and manager of the Atlanta office of 
William H. McGee & Co., Inc. In an 
interview this week he said that new 
building and relocation of many indus- 
tries formerly in the North are offering 
Southern business men_ substantial op- 


portunities for increased business it 
which insurance will have its share 
Many Southern ports, _ strategically 


located with reference to Pan American 
countries, are already showing greatly 
increased tonnage in exports and imports 
between these countries. 

* * * 


Franklin D’Olier, president of the 
Prudential, as past national commander 
of the American Legion will present tht 
colors to outgoing National Commandet 
Milo J. Warner at the convention of 
the Legion in Milwaukee September 

* ¢ 


Margaret Goodwin, daughter of How 
ard Goodwin, vice-president and_chitl 
underwriter, Phoenix Mutual, will o 
August 9 in the rectory of St. Joseph's 
Cathedral, Hartford, marry Emmet Nel 
O’Brien, son of Mrs. Maurice A. O’Brien 
of Rochester, N. Y. The bride-elect wil 
have as her sole attendant Charlotte 
Goodwin, her sister. 

x * x 

R. T. Riley, Canadian financier, a vice: 
president of Great-West Life and friend 
of J. H. Brock, who founded that com 
pany, recently celebrated his ninetieth 
birthday. He holds Policy No. 1 in thal 
company. He organized the 


on their directorates. 
x ok ok 


in Billings, Mont., is now with the engt 
neering department of the United States 
Government, engaged in building 4! 
bases in the Hawaiian Islands, 
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Canadian Bar Review Editor Calling 
on U. S. Insurance Men 

Cecil A. Wright, K.C., member of the 
faculty of Osgoode Hall Law School, 
Toronto, and editor of the Canadian 
Bar Review, was in New York this week 
making inquiries relative to recent de- 
velopments in motor vehicle and autcmo- 
bile insurance legislation, with particu- 
lar reference to compulsory automobile 
insurance and financial responsibility 
laws in the United States. Mr. Wr-ght 
has undertaken this inquiry at the re- 
quest of the All Canada Insurance Fed- 


liam H aa 
riters (Te e 0s nae 
wh While in New York City Mr. W right 
ksonville @ Sa Superintendent Louis H. Pink and 
wa be others in New York State Insurance 
to thee | Department; C. W. Fairchild, manager, 
Rov. | Association of Casualty & Surety Execu- 
“oa Ape tives ; William Leslie, general anager, 
to Nae National Bureau of Casualty & Surety 
Ya Underwriters ; Walter H. Bennett, sec- 
n insure @ Cary National Association of Insur- 
of North @ ance Agents; Prof. E. W. Patterson, 
| Lash Columbia _University ; r. Tecumseh 
"Indien | Sherman, New York compensation insur- 
n-South- | ance lawyer; and Arthur Snyder, presi- 
ates tal dent New York Board of Trade. He 
‘echtiin also plans visits to Washington, Hart- 
office of ford, Boston and Albany. In Washing- 
In an (08 he will see executives of American 
wy Automobile Association and Chamber of 
y ike Commerce of United States. In Hart- 
olin ford and Boston he will visit Commis- 
itial op Stoners Blackall and Harrington and 
mers 4 motor vehicle officials. = 
oy A native of London, Ont., Mr. W right 
tegicalh is a graduate of Western University in 
coil that city” and of Osgoode Hall Law 
great School, Toronto. He then took post 
imports graduate work at Harvard Law School 
| * where he was awarded the degree of 
S.J.D. (Doctor of Juridical Science). In 
1927 he joined the faculty of Osgoode 
of the Hall Law School. Throughout the 
amandet Dominion he is widely known by reason 
sent the of his editorship of the Canadian Bar 
amandet Review, official publication of the Cana- 
ation of dian Bar Association. He is a new- 
nber 18 °OMer to the insurance field. 
o All Canada Insurance Federation, 
Which is an organization representing 
‘ a 200 stock and mutual insurance compa- 
a a lies transacting all classes of insurance 
Toseph in Canada, except life, feels that an 
ale at of the character Mr. Wright is 
O'Brien ne, should be made in the ex- 
lect will tg ee that a report based on such 
harlotte pt ed will furnish a factual back- 
a r » (at present lacking in Canada), 
ee endeavors by Govern- 
and other interested public bodies 
-avice- to find a solution of the problems of 
1 frien! ©OMPensation for motor accidents. 
at cof Chairman of the special committee on 
inetieth ae vehicle and automobile insurance 
in that en of the All Canada Insurance 
anadia! jt fration is Donald Taylor, Canadian 
| re a of the London Guarantee & 
is st! fee Mr. Taylor’s committee has 
which bg Wright to make a survey 
and no be purely independent, factual 
Mutual food n-Partisan. Mr. Wright has not 
e engr l again asked to Prepare a brief for or 
| States 3), st any particular law or proposed 


ig alt 


aw i : 
Y or in the interest of one group 




















as opposed to another. The purpose of 
the inquiry is to inform the public and 
all persons concerned, including the Fed- 
eration, concerning the most recent de- 


velopments in this important field of 
legislation so that in the light of the 
information obtained legislation in Can- 
ada, may, if deemed necessary, be ap- 
proached with an accurate knowledge of 
the actual experience in other jurisdic- 
tions where new legislation on this sub- 
ject has been enacted during the past 
decade. 

Authorities in Canada face the general 
public demand for some cure for the dis- 
tressing and mounting toll of motor 
vehicle accidents. Canada, of course, has 
the same traffic problems this country 
has. Recent legislation in New York 
State—the Page-Anderson _ bill—Con- 
necticut and some other states has 
aroused the interest of Government 
authorities, Boards of Trade and Motor 
Leagues in the Dominion. 

* * x 


The Late Montague Evans 

Word has been received from London 
that Montague Evans, who was elected 
chairman of C. E. Heath & Co. (best 
known of all the Lloyd’s underwriting 
offices) in succession of Cuthbert E. 
Heath, died recently, and that the new 
chairman of C. E, Heath & Co., Ltd., is 
E. Merrick Tylor. 

Montague Evans was well-known on 
this side of the water. Son of a Lord 
Mayor of London, he came to Lloyd’s 
in the late years of the ’90’s. An old- 
established friendship between his father 
and the late Cuthbert E. Heath, who 
was called the grand old man of the non- 
marine market and originated many 
kinds of insurance, dictated his career. 

Mr. Evans started working in the 
Heath office running errands, copying 
letters and doing a variety of odds and 
ends jobs. He showed unusual ability 
and while in his early 20’s became one 
of Mr. Heath’s chief deputies. He had 
a flair for marine risks which was closely 
akin to genius and while for forty years 
his reputation was overshadowed by that 
of his superior he was soon recognized 
as one of London’s outstanding insurance 
men. By 1913 he had become an estab- 
lished leader in the market. 

He attracted wide attention by reason 
of the part he played in negotiations 
for bringing to justice a gang which had 
stolen a pearl necklace insured for £50,- 
000. This necklace had been despatched 
by registered post from Paris to a jew- 
eler in London. When the package ar- 
rived it was found to contain nothing 
but lumps of sugar. The Heath office 
offered £10,000 reward for information 
leading to apprehension of the thieves. 
Mr. Evans had a lot to do with their 
arrest. 

Also, he had considerable to do with 
bringing about the arrest of other jew- 
elry thieves, and he played a prominent 
part in unveiling the firebug gang, head- 
ed by Leopold Harris. Members of the 
gang, including the chief, went to prison. 

On his personal side Mr. Evans owned 
race horses, sometimes played football in 
his early days, had a keen sense of hu- 





mor and was host to many New York 
insurance men on occasion of visits by 
them to London. 

* * * 


The Late B. L. Whorf 


Benjamin Lee Whorf, assistant secre- 
tary, Hartford Fire, who died last week 
at the age of 44, was an authority on 
ancient Mayan and Aztec civilizations. 

Mr. Whorf had lived for several 
months in 1930 with Aztec natives in 
Mexico, studying their language and cus- 
tom. He has translated several hiero- 
elyphs of these early American civiliza- 
tions. The climax to his hobby came in 
May, 1940, the Hartford Courant says, 
when Sumner Welles, Undersecretary of 
State, appointed him a delegate to the 
Eighth American Scientific Congress, 
where he read a paper on methods of 
deciphering hieroglyphs. 

He was born in Winthrop, Mass., Apr'l 
24, 1897, a son of Harry C. and Sadie 
Lee Whorf. He was graduated from 
Massachusetts Institute of Technology 
with a B.S. degree in 1918, and joined the 
Hartford Fire Insurance Co. in 1919. He 
has been an inspector and engineer in 
the Eastern territory for the company 
since. 

He leaves his widow, Mrs. Celia (Peck- 
ham) Whorf; two sons. Raymond and 
Robert, and a daughter, Celia Lee Whorf, 
all of Wethersfield; and two brothers, 
John Whorf of Provincetown, Mass., and 
Richard Whorf of Bell Air, Cal. 

Mr. Whorf began his study of the 
ancient civilizations in the Watkinson 
Library in Hartford, learning their lore 
from grammars, dictionaries and texts 
in Aztec and Spanish. He first at- 
tracted attention as a student of Aztec 
life when he read an original translation 
of certain Aztec records before the Inter- 
national Congress of Americanists in New 
York in September, 1928. 

In January, 1930, he and Mrs. Whorf 
traveled to the Pueblo villages of central 
Mexico, Mr. Whorf having been given 
a grant-in-aid from the Social Research 
Council of New York City. 

There he lived among the natives, 
heard Aztec spoken and transcribed folk 
songs, legends and poems. He also vis- 
ited Yucatan, home of the Mayas. 

The chief purpose of Mr. Whorf’s 
work was to find not merely physical 
relics of Middle American culture, but 
to determine the meaning of those re- 
mains. This he attempted to do largely 
by studying the spoken language of the 
peoples and attempting to link it to 
the messages found on tablets, pottery 
and other relics of those civilizations. 

His research attracted widespread at- 
tention. He was appointed an honorary 
fellow in anthropology at Yale University 
in 1936, and received the Sterling Fel- 
lowship from Yale in 1937. In that year 
he was also elected a faculty and re- 
search fellow by the Yale Chapter of 
Sigma XI, national honorary scientific 
fraternity. 





MONTAGUE EVANS 
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As a result of his trip to Mexico in 
1930, Mr. Whorf was credited with dis- 
covery of a Mexican inscription daving 
earlier than 500 A. D., which may help 
provide the link between ancient Mayan 
and Aztec civilizations. 

Xk 


Two Jim Behas, Both Lawyers 

Two “Jim” Behas, father and son, 
are in friendly competition, both being 
in law offices on Pine Street, New York. 

James A. Beha, a familiar name to 
thousands of insurance men and women, 
is a former Superintendent of Insurance 
of New York State and one-time general 
manager of the National Bureau of Cas- 
ualty & Surety Underwriters. Since 
resigning his bureau post he has re- 
established himself in private practice 
of law. His most recent appearance 
at an insurance affair was the com- 
missioners’ gathering in Detroit. 

James J., the son, recently admitted 
to the New York Bar, is with the firm 
of Anderson, Gasser, Ferris & Anderson, 
and is a graduate of Williams College 
and Fordham Law School. 

* * * 


Joint Brokerage Committee on 
Rating Bureau Selections 


George F. Sullivan, president of the 
General Brokers Association of the Met- 
ropolitan District, New York, heads a 
unique committee known as the joint 
committee on rating bureau relations, 
through which four organizations of 
brokers, made up of the General, Bronx, 
Brooklyn and Independent associations, 
function as a unit on all rating ques- 
tions. 

This committee has been active in the 
conferences now being conducted by the 
Insurance Department of New York in 
connection with formulation of a volun- 
tary assigned risk plan for automobile 
bodily injury and property damage in- 
surance on risks subject to the New 
York motor vehicle safety responsibility 
act who are unable to secure coverage 
for themselves. 

Alex Goldberger, president of the 
Brooklyn association, is chairman of the 
sub-committee on the assigned risks. In 
the conferences held at the Department 
to date, and some preliminary meetings 
as well, the two of them with Mortimer 
L, Nathanson, Brooklyn; Peter Schnei- 
der, Bronx, and Peter Locke of the In- 
dependent association, have taken part. 
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Reporting Form Cover 
Making Strides Ahead 


STEPS TOWARD UNIFORMITY 





New England Adopts Form for Single 
Locations; States Add I. B. U. 
Manufacturers’ Rule 





Adoption of a new rule providing the 
reporting form of coverage for single 
location risks in the New England states, 
and the widening of the list of states 
which permit Interstate Underwriters 
Board’s recommendation that reporting 
forms on multiple location risks be ex- 
tended to cover all classes of manufac- 
turing plants, are forward steps in the 
direction of uniformity. 

A rule for reporting coverage on single 
locations first was adopted on the Pacific 
Coast. Texas, which is independent of 
any regional rating organization, was 
next to adopt it. It is now in effect in 
the jurisdiction of the Western Under- 
writers Association, South-Eastern Un- 
derwriters Association, Board of Fire 
Underwriters of the Pacific and the 
New England Fire Insurance Rating 
Association. It has not yet been put 
into effect in New York and other states 
under the Eastern Underwriters Asso- 
ciation. 

I. U. B. Recommendation 

While the I. U. B. has no supervision 
over single state locations, confining its 
activities to interstate risks, it has, in 
an advisory capacity, recommended to 
the rating bodies that this course be 
adopted. This advice was given in the 
interest of uniformity as well as to offer 
the reporting form to large fluctuating 
single risks. This recommendation has 
been under advisement in New England 
for many months past. ' 

In securing approval of the reporting 
form of coverage for all types of man- 
ufacturing, the I. U. B. is again under- 
taking to bring about uniformity of 
operation. Such a form was in operation 
on the Pacific Coast even before the 
I. U. B. was organized twelve years ago, 
and it has long been in effect in Texas. 
The Pacific Coast form is now practically 
uniform with the I. U. B. form. 

The original I. U. B. rule provided for 
the reporting form only on _ seasonal 
manufacturing. In broadening the rule 
to include all types, the I. U. B. is again 
securing uniformity and answering a 
public demand. This new rule is now in 
operation throughout the Pacific Coast 
and Southern states, and is being put 
into effect in the middle Western states 
at a rapid rate. It is not in effect in 
New York and other Eastern states, but, 
as with the reporting form for single 
locations, an effort will be made to se- 
cure approval of it. 

Form Gains Ground 

The reporting form for fluctuating 
values is gaining ground. Just as it has 
changed from the original I. U. B. rule 
requiring five locations to the present 
rule requiring only two, the last two 
changes further broaden the scope of 
the reporting form, 

Extension of the coverage to all types 
of manufacturing risks is considered a 
logical step, as there was demand for 
reporting forms from manufacturers 
other than those of a seasonal nature. 
The extension of the single location 
state forms will be particularly valuable 
to large mercantile and manufacturing 
plants with fluctuating values. 

Under the rule adopted in New Eng- 
land, single location reporting forms A 
and B have been revised to permit their 
use for eligible property at a single 
location and both rules have been re- 


vised in reference to the final premium 
adjustment endorsement and audit. In 
New England, it will be necessary for 
a single location risk to have average 
insurable values for the preceding year 
of not less than $50,000 for form A and 
maximum of $50,000 for form B. As 


under J. U. B. coverage, application 

must be obtained from the assured and 

approved by the rating association. 
Revises Nine Rules 

In addition to the new rule on single 
risk reporting forms, the New England 
rating organization revised nine existing 
rules. One revision removes the addi- 
tional cost of demolition insurance for 
fireproof buildings and another prohibits 
the application of general rate reductions 
on a class to outstanding policies. 

The pro rata reduction rule is revised 
to show that it does not apply to floater 
forms and the term insurance rule has 
been revised to permit the term privilege 
on seasonal hotel properties under full 
public protection 





Atlantic Mutual Forming 
Stock Carrier, Centennial 


Notice of intention to organize the 
Centennial Insurance Co. is announced 
this week, the proposed company to be 
incorporated in New York for fire and 
marine insurance. The stock will be 
wholly owned by the Atlantic Mutual 
Insurance Co. 

The name Centennial has been adopted 
in commemoration of the one-hundredth 
anniversary of the Atlantic Mutual which 
will be celebrated in 1942. 





MRS. CARROLL DEWITT DIES 

Mrs. Lura Lowe DeWitt, wife of Car- 
roll L. DeWitt, retired assistant United 
States manager of the Eagle Star Insur- 
ance Co., died Wednesday at Bronxville, 
N. Y., after a long illness. Mr. and Mrs. 
DeWitt were married in Indianapolis in 


1896. 


Pink Will Appeal on 
Reciprocal Decision 
WIDE SWEEPING IN EFFECT 





Holds State of New York Has No Power 
to Regulate Mail Order 
Transactions 





Insurance Superintendent Louis H. 
Pink of the New York Department will 
promptly appeal to the Court of Ap- 
peals from the recent decision of the 
Appellate Division of the Supreme Court 
denying that the state has a right to 
regulate the mail operations of foreign 
reciprocals and declaring that “statutes 
which attempt to provide for such regu- 
lation are invalid and inapplicable to 
them.” 

The case was Hoopeston Canning Co., 
et al. vs. Pink, et al., and involved the 
mail operations of the Canners Exchange 
and the Warner Reciprocal Exchange of 
Chicago, which challenged the consti- 
tutionality and application of some por- 
tions of the insurance law which the 
department sought to apply to their 
operations, 

The specific sections are 130 (resident 
agent law); 168 (standard fire policy), 
and sections 410, 412, 413, 415, 417, 418, 
421 and 422, all of which are in Article 
XII, governing reciprocals insurers and 
Lloyd’s underwriters. A declaratory 
judgment was given in Supreme Court 
and both parties appealed. 

Decision Is Wide-Sweeping 

_ The decision is so wide-sweeping in 
its possible effects on the authority of 
the department to regulate reciprocals, 
Lloyd’s and all of the companies trans- 
acting insurance by mail that the out- 
come of the appeal is awaited with un- 
usual interest. 

The opinion of the Appellate Division, 
delivered by Justice Foster, says: “The 
controlling issues may be stated as fol- 
lows: (1) Are plaintiffs engaged in do- 
ing any insurance business in the State 
of New York; and (2) if so, do the 
statutes in question provide a reasonable 
regulation of such business?” 

The opinion held that there is no 
question that the reciprocals are engaged 
in the insurance business, but that the 
question is whether they are engaged in 





Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement December 31, 1940 


$1,500,000.00 





3,540,980.26 





Premium Reserve 
Other Liabilities 


506,799.25 





Surplus to Policyholders 


4,047,923.55 





*Total Assets 


8,095,703.06 





* New York Insurance De 
Securities carried at $246, 
in —- States as required 


$8,208,501.58 and the Surplus to 


A. J. Couch, Vice-President 


ttment Valuation Basis. 
67.55 in the above statement are deposited 


by law. 
the basis of December a, 1940 Market Quotations for all bonds 
s total Admitted 
licyholders $4,160,772.07. 


Geo. Z. Day, President 


and stock owned, this Voong ag 
fo} 


“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement December 31, 1940 


Assets would be 


S. C. Kline, Sceretary 














Capital $1,000,000.00 
Claims and Claim Expense Reserve..................... ... 2,067,928.13 
Premium Reserve 1,537,394.60 
Other Liabilities 291,398.65 
Surplus to Policyholders 2,190,319.32 
*Total Assets 6,087,040.70 








* New York Insurance Department Valuation Basis. 

On the basis of December 31, 1940 market quotations for all Bonds 
and Stocks owned, this Company's total Admitted Assets would be 
$6,220,442.53 and the Surplus to Policyholders would be $2,323,721.15. 


New York Offices: 80 John St. 
Geo. Z. Day, President 
Chas. EB. Heath, Vice-Pres. & Secretary 
Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


Fred J. Theen, Asst. Secretary 











Mutual Interests Form j 
Reinsurance Compan 


TO BEGIN IN SEPTEMBER 





American Mutual Reinsurance Has Filey 
With SEC: Minimum Guaranty 
Fund, $2,500,000 





A new fire reinsurance company jg fy. 
ing formed in Illinois called the Ame. 
ican Mutual Reinsurance Co.  Interey. 
ingly, it is backed by the Federation qj 
Mutual Fire Insurance Companies whic, 
is a part of the American Mutual All. 
ance, and its actual launching, schedule 
for September, will be under the ays. 
pices of the latter association, Chie 
activity of the new company, at ley 
at the start, will be to carry catastroph; 
exposures of mutual fire companie 
which are members of the federation, 

No information is available as yet pr. 
garding executive personnel of the 
American Mutual Reinsurance Co, | 
is understood that it has been unde; 
way for the past two years, the ida 
having been conceived at a convention of 
the federation in Chicago in 1939, 

The new company has already filed jis 
registration statement with the Secu. 
ties and Exchange Commission at Wash. 
ington under the securities act of 1%} 
covering $5,000,000 principal amount o/ 
3% cumulative guaranty fund debentures 
These debentures are being offered ty 
mutual fire and casualty companies a 
$100 for deposit with the Illinois Insur. 
ance Department. It is understood that 
minimum guaranty fund will be $250- 
000. Indications are that this company 
will be a competitive factor in the te- 
insurance field. 





this business in the state of New York. 

Both reciprocals have been licensed 
in New York since 1930, but the court 
held that “the mere issuance of a license 
raises no presumption that the licensee 
is doing business in this state.” 

Pointing out that an investigator or 
engineer traveling out of Chicago in- 
vestigates but does not solicit the risk, 
and that the power-of-attorney blank 
often is executed where the applicant 
resides, the opinion says: 

“Do these facts support the conclu- 
sion that plaintiffs are engaged in the 
business of insurance in this state, a 
contrasted to the mere insurance of risks 
located within this state,” the opinion 
continues, “We think the answer must 
be in the negative. Applications are 
received, policies are issued and losses 
are paid in the state of Illinois, 

“There are no resident agents in the 
state of New York, nor is any represet- 
tative of the plaintiffs, resident or other- 
wise, empowered to receive an applica 
tion, issue a policy, adjust or pay a loss 
within the confines of this state. Doing 
business, according to the commonly a- 
cepted meaning of the term, must em 
brace the power to solicit or the power 
to bind, or both. These elements art 
lacking in this case, for plaintiff's project 
no such authority within the limits 0 
this state.” 

No Power to Regulate 

The opinion concludes: “It follows 
that under the circumstances disclosed, 
the state of New York has not the 
power to regulate the business of plait- 
tiffs, and that statutes which attempt 
to provide for such regulation are i 
valid and inapplicable to them.” |, 

Justice Bliss, in a dissenting opinion, 
held that the plaintiffs are doing bus 
ness in New York and “while there has 
been a well prepared attempt to avoidé 
semblance of doing business within otf 
state, when the nature of the business 
itself is analyzed, it cannot be a 
tinguished from that or any other fir 
insurer doing business here.” 


APROVE NEW AUTO RATES 
After receiving the approval of the 





State Insurance Board, the new auto: 
mobile rates, as submitted by the Ne) 


tional Automobile Association becaiit 


effective in Oklahoma July 28. 
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New Jersey Agents to 
Continue Forum Plan 


ACKERMAN REMAINS DIRECTOR 


Education Chairman Holmes Reports 
Progress; Mallalieu, Sweeney, Tullis 
Are Lecturers 


Laurence J. Ackerman, who has re- 
signed as associate professor of insur- 
ance at the University of Newark, N. J., 
to become dean of the business school 
of the University of Connecticut, will 
continue as educational director of the 
New Jersey Association of Insurance 
Acents, in charge of its educational for- 
ums. Ye 
These forums, initiated last year, have 
proven so beneficial that they are to 
be continued on the same basis, during 
the coming year. This decision was 


reached at a meeting of the educational 





H. DONALD HOLMES 


Chairman, Committee on Education, New 
Jersey Association of Insurance Agents 


committee of the association and the 
production forum class secretaries held 
in Newark Wednesday night, when H. 
Donald Holmes, Summit, made his re- 
port as chairman. 

The New Jersey plan is unique among 
the educational activities of organized 
agents. It was first presented by Messrs. 
Ackerman and Holmes, who is a former 
president of the organization, at the 
140 annual meeting and was started 
in November. Under it, eleven centers 
are set up, each one having a lecture 
once a week for eight weeks, thereby 
supplementing the regular insurance 
courses at the University of Newark, 
and bringing the educational program 
into the cities and towns of the state. 

Holmes Makes Report 


According to Mr. Holmes’ report, the 
total enrollment last year was 527 and 
the average attendance at the eight ses- 
sions in h of the eleven centers was 
293, Only those who attended not less 
than ive of the lectures were eligible 
to sit ior the examinations. Few stu- 
dents jailed to pass and the average 
Mark was high. 

Last year’s lecturers will continue this 
year. They are Wilbur E. Mallalieu, 
Ir, assistant educational director of the 
Royal-Liverpool Groups, who conducts 
the fire courses: Victor V. Sweeney of 
the Travelers at Philadelphia, who is in 
charge of casualty, and Donald L. Tul- 
is, assistant secretary, National Surety 
Marine Insurance Corp., inland marine. 
he entire course slanted toward the 


each 


Mr. Mallalieu covered Newark, Jersey 
City, Paterson and Teaneck. Mr. Swee- 
ney had Atlantic City, Camden and 
Trenton. Mr. Tullis lectured at Asbury 
Fast, Dover, Perth Amboy and West- 
eld. Each one lectured weekly, making 
the rounds of cities under his jurisdiction. 

Mr. Holmes’ committee is composed 


of C. Stanley Stults, Hightstown; Her- 
bert A. Faunce, Atlantic City; Conrad 
C. Schmelz, Somerville; Harry E. Watt, 
Franklin, and Arthur T. Reidel, Pomp- 
ton Lakes. President Hubert M. Far- 
row, Red Bank; Executive Committee 
Chairman Alfred Christie, Bergenfield, 
and Secretary William F. O’Brien, Pas- 
saic, are ex-officio members. 
Succeeds Beyond Expectation 

It was the consensus at Wednesday 
night’s meeting that the forums had suc- 
ceeded beyond expectation and that many 
members who failed to take advantage 
of the lectures last year will do so from 
the beginning of the coming sessions. 

The educational committee also will 
continue to sponsor the elementary and 
advanced insurance courses at the Uni- 
versity of Newark, for which the asso- 
ciation gives certificates on completion, 
and the university gives credits. Mr. 
Ackerman conducted the advanced 
courses last year, and the lecturers were 
Oscar Beling, Royal-Liverpool Groups, 
who conducted the agency management 
course; Leon A. Watson, expert of the 
New Jersey Schedule Rating Office, who 
conducted the fire course, and William 
T. Ashby, Newark, who had charge of 
the casualty course, 





BIGELOW TO MICHIGAN FIELD 





North British Marine Man Goes to 
Detroit Office for All 
Five Companies 

Effective August 1, Donald N. Bigelow 
is assigned as special agent of the in- 
land marine division of the Michigan 
department to take care of inland marine 
and special lines reported to the De- 
troit office and also to travel the state 
in the interest of inland marine preduc- 
tion among local agents of the five com- 


panies in the North British Group. He 
will make his headquarters in the 
Detroit office. 

This assignment is in line with the 
program of Mr. W. L. Nolen, manager 


of the Michigan department, to provide 
his agents with every home-office facility 
through the newly-created Michigan de- 
partment itself, 

Latterly Mr. Bigelow has been asso- 
ciated with the inland marine depart- 
ment at the New York home office, 
where le has had a varied experience. 
He really grew up in the insurance busi- 
ness, as his first knowledge of it came 
from his grandfather who still operates 
the Nevius & Lyons Agency at Danbury, 
Conn. Mr. Bigelow has traveled ex- 
tensively, particularly in the Far East, 
and was in Europe when the present 
war was declared. He graduated from 
Amherst College cum laude. 





MANHATTAN F. & M. SCHOOLS 


Bidwell Conducts Fieldmen’s Classes on 
Inland Marine; New York 
This Week 

Company special agents from ten New 
England and Middle Atlantic states have 
been called into the New York office by 
The Manhattan Fire & Marine Insurance 
Co. this week for an intensive three-day 
“inland marine school.” 

The school, under the direction of 
Kenneth J. Bidwell, inland marine man- 
ager, is the first of three similar projects 
to be staged throughout the country this 
Summer. The New York session will be 
held at the Downtown Athletic Club. 

Cincinnati will be the site of the sec- 
ond round-up next week with a school 
in Chicago two weeks hence winding up 
the series. 

Vice-President Chris D. Sheffe is ex- 
pected to preside at all three meetings. 





MAGNER DIES AT CHICAGO 

Funeral were held Tuesday 
at Chicago for James A. Magner, 65, 
veteran insurance broker, who died sud- 
denly on last Saturday after suffering 
a heart attack at his home. Mr. Magner, 
who had been in the insurance business 
for thirty years, was a partner in the 
Wiley, Magill & Johnson agency. He 
is survived by his wife, a son and a 
daughter. 


services 


MUST WRITE OWN POLICIES 


Los Angeles Exchange to Require Full 
Agency Members to Conform 
to By-Law 

The Insurance Exchange of Los An- 
geles has notified its agent members that 
effective August 1 all full agency mem- 
bers of the exchange will be required 
to write their own policies, and make 
regular reports to the company branch 
office or general agency. 

This action was determined on by 
the governing committee recently, and 
was taken to comply with that section 
of the by-laws which reads: 

“Retention of full agency membership 
in the Insurance Exchange of Los An- 
geles shall be conditioned upon the main- 
tenance of an office and the actual and 
continuous operation of a_ recording 
agency, writing its own policies on its 
own series, collecting the premiums 
therefor and reporting the same in the 
usual accounts current to the compa- 
nies.” 

The exchange has hired a policy writer 
to teach the agents who heretofore have 
not written their policies, and their em- 
ployes, all phases of policy writing, forms 
and cancellations. 

This change in method does not affect 
in any way the agreement between the 
exchange and Board of Fire Underwrit- 
ers of the Pacific relative to San Fran- 
cisco brokers writing business in Los 
Angeles when they do not maintain of- 
fices there, nor the exchange members 
writing business in San Francisco when 
they do not maintain offices there. 

Nor does this alter that part of the 
agreement whereby agents in Kern, 
Santa Barbara, San Diego, Ventura, 
Riverside, Orange and Imperial Coun- 
ties may write business in Los Angeles, 
have the policies approved by the ex- 
change and collect full commissions 
thereon. 


NEW AUTO DEALER AGENTS 





Tennessee Commissioner Extends Licens- 
ing to Dealers; Formerly Authorized 
Finance Employes 
Local agents in Tennessee state that 
the action of Insurance Commissioner 
James M. McCormack in extending the 
privilege of sub-agent licenses to auto- 
mobile dealers who will increase the 
number of agencies approximately 
230, with the chance to collect 20% to 

23% on each policy written. 





DV 





The Commissioner says his action does 
not represent a change of policy but 
formerly licenses of this type were is- 
sued only to employes of finance com- 
panies. 

A new policy blank has been printed, 
in which the applicant is required to 
name the agency for which he will be 


sub-agent, and list any agent or agents 
with whom he _ shares commissions. 
These applicants will be authorized to 
automobile fire, theft, collision, 
and travel accident in- 


write 
tourist baggage 
surance. 


T. CLARK ALEXANDER PASSES 





Was Oldest Living Charter Member of 
Underwriters Association of 
New York State 
T. Clark Alexander of East Green- 
bush, N. Y., oldest living charter mem- 
ber of the Underwriters Association of 
New York State, died July 24, aged 88. 
He formerly lived at Albany and was 
once city treasurer of Rensselaer, N. Y. 
Throughout lifetime Mr. Alex- 
ander kept scrapbooks of clippings of 
the historical background of Rensselaer 
and Albany Counties, the former of 
which was regarded as one of the most 


11s 


complete such record of Rensselaer 
County. 

The Rensselaer scrapbook recently 
was placed on exhibition in Troy in 


connection with the 150th anniversary 
of Rensselaer County. 





Albert W. Lapp of the Loyalty Group 
has been granted a year’s vacation. He 
is spending the Summer at Ocean Grove, 
N. J., and will go to Florida for the 
Winter. 
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Page 16 
Best Looks at Future 

Of Insurance Business 
TALKS AT SARANAC MEETING 





Predicts Collective Management Ability 
Will Adjust Business to Changing 
Conditions 





“The conception of insurance as a me- 
dium for lightening the load of disaster 
has proved as important in human rela- 
tions as the conception of money as a 
medium of exchange,” said Alfred M. 
Rest, president of Alfred M. Best Co., 
in his address on “The Future of the 
Insurance Business” before the Federa- 
tion of Insurance Counsel at Saranac 
Inn, N. Y., July 29 

He said the insurance comnanies can- 
not escape the penalty for Government 
economic policies which he described as 
“the very antithesis of insurance practice, 
and for which they were in no manner 
responsible.” 


Mr. Best contrasted Governmental 
spending and insurance stability and 
said: 


“The world as now organized could 
not function without insurance, and after 
watching its achievements for half a cen- 
turv, I have a strong conviction that 
unless those who are trying to change 
this country into a totalitarian state have 
their way, somehow or other the col- 
lective business ability of the insurance 
company manacements will find a way 
out of the perplexities and difficulties 
now confronting them, and that insur- 
ance will continue to fulfill its important 
function.” 

No Abrupt Changes 

Sneaking of changes in the business 
which he said will not come abruptly, he 
continued: 

“In the fire insurance field I think that 
one of the most important and wide- 
spread of current movements is the em- 
phasis being placed on educating the 
men who in the future are to run our 
insurance companies and insurance agen- 
cies. All branches in the business have 
become so complex that thorough train- 
ing is vitally necessary if agents and 
companies are adequately to serve the 
public. 

“T think you may reasonably expect 
that in the future there will be fewer 
and better equipped agents, and, at the 
same time, we may expect that there 
will be fewer companies competing for 
the business. The extension throughout 
the country of laws requiring persons 
seeking licenses as agents or brokers to 
pass an adequate examination should 
work toward the happy time when only 
really competent agents, devoting all of 
their time to the insurance business, will 
receive the total commission income of 
the country. 

“There is a constant pressure from 
various sources to reduce commissions, 
in the interest of the public, and it is 
entirely possible that the real agents 
could get along with a somewhat lower 
or different scale of commissions if they 
were not having their income depleted 
by the diversion of commissions to the 
thousands of persons having an Uncle 
John who owns some property requiring 
insurance and who blossom out as agents 
or brokers. The ridiculous lengths to 
which this silly practice has gone is well 
illustrated by the fact that in New York 
State alone nearly twenty thousand brok- 
ers’ licenses are outstanding. 

Sliding Commission Scale 

“In connection with this question of 
commissions, the requirements of the 
War Department fixing a sliding scale 
of commissions to be allowed on insur- 
ance carried under cost-plus defense con- 
tracts is interesting and significant. The 
bigger the premium, the smaller the 
rate of commission. Perhaps this situa- 
tion will exist only during the present 
emergency, but it is giving agents a good 
deal of concern. 

“I do not look for any substantial in- 
crease in the capitalization of the fire 
insurance companies for some time to 
come; they are already very strongly 
financed, To illustrate: The San Fran- 























cisco conflagration of 1906 resulted in 
losses sufficient to exhaust the net re- 
sources of many companies, including 
some large ones. Today a loss of equal 
amount could be paid without serious 
damage to surplus. Another interesting 
fact is that in 1906 the surplus position 
of the United States branches of for- 
eign companies was low in proportion to 
the volume of their business, but today 
the principal British companies could all 
nay losses as large as those sustained 
in the 1906 conflagration and still have 
plenty of surplus left. 

“As to the supervision of the business, 
we are getting more and more of that, 
and the general level of state supervi- 
sion is far higher than it was years ago, 
though it still has its weak spots. Prob- 
ably there will be an effort hereafter to 
inject the Federal Government into in- 
surance supervision. This, of course, 
would require that the long line of de- 
cisions, beginning with Paul v. Virginia, 
which held that insurance was not inter- 
state commerce, be reversed by the 
United States Supreme Court, but if 
Washington really wanted these deci- 
sions scrapped it probably would be done. 

Opposed to Centralization 

“Personally, I am utterly opposed to 
centralization of authority in Washing- 
ton as dangerous to the rights of the 
states and their citizens, and I sincerely 
believe that Federal supervision of insur- 
ance is not necessary and would accom- 
plish little even if it were attempted. 
It would take many years of honest and 
sincere effort, free from political pres- 
sure, to build up a Federal bureau to 
supervise the insurance business which 
could compare in efficiency with, for 
example, the New York Insurance De- 
partment, with its million dollar annual 
budget and its very large staff of trained 
employes, all of whom were required to 
pass stiff civil service examination be- 
fore their appointment, and who are 
protected in their jobs by the civil serv- 
ice laws. 

“To meet changing business conditions, 
coverages must be broadened and, where 
possible, simplified. This is difficult be- 








Blank & Stoller. 
ALFRED M. BEST 


cause of the myriad laws now in effect 
in the various states. For instance, we 
sorely need a revision of the New York 
standard policy form, and efforts to get 
this revision have been made continu- 
ously for years, without success. 
“Another change that should, and 
probably will, come about is the revi- 
sion of the insurance code to permit one 
corporation (if possessing adequate capi- 
tal and surplus) to write all classes of 
business except life. Nearly all of the 
company groups are now active in both 
the fire and casualty fields, through sep- 
arate corporations. It would simplify 
matters and reduce expenses if this 
change could be effected, and policyhold- 
ers would be benefited if the extremely 
large surplus funds of the fire insurance 
companies were consolidated with those 
of the casualty and surety companies. 
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Ninety John Street 









New York Underwriters Insurance Company 


Under management of 


A. & J. H. STODDART 





New York 
























August 1, 1943 


The latter are still not nearly so Strong 


ly financed as the former, though thei 

position has improved tremendously " 

the last ten years. ofits 
Growth in Casualty Field 

“In the casualty field much of what 
has just been said applies with equal 
force. The rate of growth in the cag 
ualty and surety branches is very rapid 
and likely to continue for some time. 
Some of the smaller companies are def. 
nitely transacting too much _ business ;, 
proportion to their net resources—ay 
always dangerous practice—and ] would 
not be surprised if a number of they, 
are forced out of business through 
ability to secure needed additional funds 
An insurance company can be ‘overex. 
tended’ just as truly as a mercantile or 
manufacturing business.” 

Saying a frequent question is what will 
the war do to the insurance companies 
Mr. Best said his organization had made 
a study of the experience of a cross. 
section of representative fire and casp. 
alty companies for the period of 19). 
1923, inclusive, and he offered that study 
as a basis of what may be expected noy 

He summarized: fire and casualty com. 
nanies had excellent results during the 
World War, and more important, they 
continued to progress r‘ght through the 
ensuing post-war slump, excent for the 
slight underwriting loss for fire compa- 
nies in 1922, “Hence,” he said, ‘i 
seems safe to assume that unless we have 
a complete economic crack-up all insur. 
ance companies will have about the same 
experience during and immediately after 
the present war.” ; 

Insurance Vital to All 

_ Declaring that the economic system 
simply could not function if deprived of 
the protection of the many forms of in.’ 
surance now available, he said: 

“The continued prosperity of the in- 
surance companies, therefore, is vital to 
the welfare of every business and every. 
individual in the United States. It can- 
not be denied that the whole business 
of insurance is jeopardized by the wildly’ 
reckless Government spending of recent 
years, which is still continuing unabated, 
in spite of the new and great defense 
emergency we are facing. Pressure 
groups, which exert tremendous influ- 
ence upon Congress, are busy in Wash: 
ington three hundred and sixty-five days 
of every year. ... ' 

“The inherent soundness of the insur- 
ance business, and its ability to adjust 
itself to changed conditions are striking- 
ly illustrated by the fact that despite the 
incredible political waste and extrava- 
gance of recent years the insurance con- 
panies of all types are today in the 
strongest financial condition of their his- 
tory. This magnificent result has been 
accomplished under a system of free 
competition; it can continue only under 
such a system, but we shall not long have 
it unless the very large number of pub- 
lic office holders who are inimical to that 
method of business are eliminated and 
Government officials—National, state and 
local—are compelled by force of public 
opinion to govern their official conduct 
by_ principles of justice to all classes of 
citizens and strict economy. To bring 
this end about, let each of us do his 
part, and let us begin to do it now.” 


WESTERN CANADA OFFICERS 

The Western Canada Insurance Un- 
derwriters Association has elected to the 
presidency for the 1941-42 term E. P. 
Withrow of the Dominion of Canada 
General. Vice-president of the fire 
branch is R. P. Simpson of the Sun 
Insurance Office, vice-president of the 
automobile branch is C. W. Bolton of 
the Home; executive committee: P. A: 
Codere of the St. Paul F. and M5 
J. A, Dowler of the Canadian Fire, N. J: 
Black of the Commercial Union of Eng- 
ae J. V. Nutter of the Firemans 
Fund. 








APPRAISERS NAME DELEGATES 

The Appraisers’ Board of New York 
at a meeting last week named Arthur 
P. Thompson and Robert Van de Velde 
as delegates to the Chicago national con 
vention to be held this month or 1 
September. There are now twenty mem- 
bers of the New York board. 
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ea or they could lose their baggage or be injured. 


s of 
ring 


‘: Dear me, that would be terrible! 


th Yes, unless their agent or broker had sold them proper 
ar protection. 


4 Well, has he? 
ns I don’t know —let’s ask him. 
ak Have you? 
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Culver Honors Florida Veteran, 


Continental Agent Fifty Years 
By Hervey Laird, Lakeland, Florida 


“July 8, 1891—Enclosed I hand you 
the first daily report from this agency, 
which, though smal] I trust will suit 
you.” 

“July 8, 1941.—I told the young people 
in the front office to give you any new 
business that might come in during this 
day, and to that end I am enclosing 
daily report.” 

These are excerpts from two letters 
written by Herbert J. Drane of Lake- 
land, Fla., to the Continental Fire In- 
surance Co. of New York. 

The late Henry Evans did not, per- 
haps, take personal note of the first 
letter, for he was no doubt largely his 
own letter writer, but present Contin- 
ental President B. M. Culver is making 
of the event one of the noted in com- 
pany archives and history. 


Culver Sends Clock 


He told, in a cordial letter, that the 
half century of pleasant and profitable 
association was something to stand above 
and over organization routine, and an- 
nounced that a beautiful bronze clock, 
with the following inscription was being 
sent: 

“Presented to Herbert J. Drane to 
commemorate a half century of honor- 
able and loyal representation.” 

Mr. Drane established the Drane 
agency about fifty-seven years ago, and 
has been its only owner, with the ex- 
ception of his son, who became a partner 
on reaching his majority, and brought 
about the change of name to H. J. Drane 
& Son. Though the son died shortly 
after the first World War, in which he 
suffered disability eventuating in death, 
the father never changed the name. 

The late H. B. Plant, pioneer railroad 
builder and Florida developer, found a 
frail young man bossing a negro gang 
clearing right away for a road into 
Tampa. “What you doing here?” asked 
the visitor. “Clearing right away for a 
very foolish man,” was the reply. “Why 
foolish?” came the query. “Because he’ll 
lose his money,” said the youth. 

Helped to Build City 

Finding that the boy had no set plans 
for the future, the visitor, who was Mr. 
Plant, advised: “Stay here. This is 
going to be a great country.” Taking 
this advice Mr. Drane settled where 
there was no settlement, and helped to 
build what is now one of the state’s 
most progressive cities. 

Coming along Mr. Drane established 
an insurance business on income from 
valeting in a livery stable and support 
of friends. He became city clerk when 
a municipality was born and later mayor, 
and held successively by the favor of 
his fellows, county commissionship, mem- 
bership in the Florida lower house and 
president of the senate, United States 
Congress for fourteen years and member 
of the Federal Power Commission for 
four years, 

Retiring from the Power Commission 
without asking reappointment at the end 
of Mr. Roosevelt’s first term, Mr. Drane 
came back to his old business in its 
own home building and took hold of 





HERBERT J. DRANE 


familiar relations, with a desk to the 
rear of the station of Manager John R. 
Wright, who is also big chief of general 
Government housing projects. 

New Airport “Drane Field” 

Old associates elected him right away 
to a larger local promotion presidency, 
and a few days ago the city government 
reasserted his leading citizenship status 
by naming a new million dollar govern- 
ment air-port just under way “Drane 
Field.” He sags not under the weight of 
78 years. 

“The clock,” he wrote Mr. Culver, 
“will measure my remaining years, be 
they many or few . my children’s 
children will have pleasure and honor 
reading the inscription that their grand- 


sire, in his ethical business relations 
with a very great instrumentality of 
commerce, the Continental Insurance 


Co., had been deemed worthy to have 
said of him that which is engraved in 
everlasting stone.” 
Receives Fan Mail 
Some time ago the Louisville Courier- 


DREHER TALKS IN WISCONSIN 





Urges Agents to Study and Revaluate 
Businesses Under New World 


Conditions 


World conditions and the United States 
defense program have brought many re- 
cent changes; specifically, many things 
which were true about the agency busi- 
ness yesterday are not true today—that 
is why it is important for every agent to 
restudy and reevaluate his business, his 
market and his competition, said Ray 
C. Dreher, production manager of the 
Boston and Old Colony Insurance Com- 
panies, in his talk “Planning for Profit” 
at the 1941 short course in fire and cas- 
ualty insurance of the Wisconsin Asso- 
ciation of Insurance Agents and _ the 
School of Commerce at the University 
of Wisconsin at Madison July 28 to 
August 2. 

Opening Wednesday morning’s ses- 
sion, Mr. Dreher urged agents in at- 
tendance to consider the question, “If 
you were a business man who had just 
moved his plant to your community, 
where would you buy your insurance? 
From your agency?” He said that an- 
swering this question squarely and acting 
on the conclusions reached was the first 
step in planning for more profits. 

Other steps recommended were solic- 
iting the most profitable groups in the 
community; using the advertising pro- 
gram which has the best chance of 
reaching these people with enough force 
to cause action; and linking sales meth- 
ods and general business plans with the 
advertising effort. Closely related, in 
importance, he said, was conducting a 
“lost” customer survey, and constantly 
studying ways and means of keeping 
present customers sold. 





ARTHUR J. MASON DIES 


Arthur J. Mason, 32, died on Monday 
of this week from the after-effects of 
an appendectomy. Mr. Mason had been 
for four years special agent for DeMott- 
Schweitzer, Inc., Brooklyn, New York. 
3efore that he had been associated for 
six years with the Brooklyn office of the 
Aetna Casualty & Surety Co. in its com- 
nensation and liability department. He 
had previously spent nearly ten years in 
the business in Manhattan. He was one 
of the most popular special agents and 
underwriters in the Long Island terri- 
tory. 

Surviving are his widow and two chil- 
dren. 





CONN. AGENTS MEET NOV. 5 

The Connecticut Association of Insur- 
ance Agents will hold its 1941 annual 
meeting on Wednesday, November 5, at 
the Hotel Taft in New Haven where 
annual gatherings have been held for 
several years. 





Journal, for which Mr. Drane carried 
papers as a boy, had a page-wide story 
of him, resulting in an imitation of 
Hollywood fan mail in letters received 
from reader friends. 

If I may step out of reportial to 
editorial relations for a moment I'd like 
to say that Mr. Drane may look back 
over his “age of accountability” and be 
assured that he has had a career of 
great personal credit to himself and not- 
able value to his family, his associates 
and his fellow-citizens. 
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To Extend Educatioy 


COURSES IN SIX MORE CITIES 





Companies in the Main Are Adhering fs 
Guiding Principles Applying to 
Agency Appointments 





The board of directors of the Califor. 
nia State Association of Insurance Agent, 
at a meeting held in the Mayfair Hotel 
Los Angeles, July 19 and 20, after hear. 
ing the reports of the committees on the 
educational program and regional meet. 
ings, voted not only to continue these 
activities for the remainder of the aggo. 
ciation’s year, but to extend both lines 
of work. 

In addition to definite action on these 
two subjects, the board had under dis. 
cussion the much battled over “fictitioys 
fleet” situation, the matter of company 
adherence to the “Guiding Principles” 
the farm situation, and the revivifying 
local exchanges and associations, ‘The 
latter was the only one on which any 
definite action was taken. 

President Harry Perk, Jr., of Los An. 
geles presided and the board members 
in attendance was also 100%. Executive 
Secretary Frank Colridge of Oakland 
handled arrangements for the meeting, 


Educational Program 

The California Institute of Insurance, 
a subsidiary of the state association, is 
to have charge of the extended edura- 
tional program voted by the board after 
hearing the report of Past President 
Harold Callis of Santa Barbara, who is 
chairman of the committee on education, 
His report told of the success of the 
classes held last year in Oakland, Sac- 
ramento and Santa Barbara, and of the 
fact that additional agents had applied 
to take the course in these three cities, 
The board voted that sessions of the 
educational course shall be given in six 
additional cities of the state. 

The “fictitious fleet” question and the 
abortive attempt to secure legislation to 
correct the evil, which was killed by 
veto by Governor Culbert L. Olson, was 
discussed at length. From this discus- 
sion it was concluded that the demand 
for corrective measures is as strong now 
as during the legislative session, and it 
was reported an effort will be made to 
call a conference of the companies in 
the hope of stabilizing the situation just 
as if the bill had been made into law. 

Guiding Principles 

The committee on adherence to the 
Declaration of Guiding Principles made 
its report, telling of the complaints of 
violations of the declaration and show- 
ing that many of these had been equita- 
bly adjusted. The report also. showed 
that, in the main, the companies were 
cooperating and were lifting appoint- 
ments where violations of the declaration 
was proved. 

Chairman Hank Thiesen of the farms 
committee made a report in which he 
brought out that after conferences with 
the Board of Fire Underwriters of the 
Pacific, many readjustments of rates and 
rules had been made which resulted i 
the recovery of a large premium volume 
by board companies. 


MUTUAL FIRE ASS’N ELECTS | 

The sixty-second annual mecting 0 
the Mutual Fire Insurance Association 
was held at Boston recently at the 
association’s offices in the Public Serv- 
ice Building. The principal business 
transacted was the election of officers, 
resulting in the unanimous re-election 
of Forrest E. Wheeler as president and 
of the balance of the executive stall 4 
follows: first vice-president, W._ Bruce 





Adams; second vice-president, Carl : 
Gesen; secretary-treasurer, Charles ! 
Danforth. 





INSURANCE MEN HONORED ' 
Leslie Blau, local insurance and rea 
estate agent of Newark, N. J., now heads 
the Broad Street Association of that 
city. Vice-presidents of the association 
include Gustave Gehin of Ward, Gehit 
& Co., insurance agents, and C. John 
Kuhn, second vice-president of the Fire- 
men’s of Newark. 
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as to an insurance company, _financial 


B. D.O. Adds New Features to By pore wedlnnes de Ponce pre 


insurance are applied, says the cuaaiet, 


66 99 it will be realized that there are very 
1941 Facts and Comments few concerns or Government agencies 


New features in the 1941 supplement 
to “Facts and Comments. Regarding 
Sound Insurance” issued by the Business 
Devel pment Office, are attracting wide 

mnment. They include chapters on the 
Sabie and insurance, the agent’s coin 
mission, the premium dollar and_ seli- 
insurance. These chapters are in add 
tion to the usual statistics. 

In the first of the new chapters on 
the public and insurance, excerpts fro 
speeches made by business men outsid 
of insurance on the occasion of thi 
seventy-fifth anniversary of National 
Board of Fire Underwriters, dese ibin 
some of the contribut ons of omsurenee 
to various phases of economre and sccia. 
life, and the dependence pk ced in ca; ital 
stock fire insurance companies by leacers 
in various lines of businesses and pro- 
fessions. 

Chepter on Commission 

The chapter on agent’s commission 
explains how insurance follows the gei- 
eral mercant’le plan of American busi- 
ness, with company and manufacture: 
performing similar services and the agent 
and the retail merchant in a comparabl 
position. The essential difference be 
tween the agent and the retail merchant, 
it says, is that while the merchant will 


have earned his commission immediately In 

upon completion of a sale, the agent has = Mays, di 

not fully earned his commission unu ment Offic 

expiration of the policy. the form 
Furthermore, it says, the agent must eeneial 

at all times be prepared to return a to “Facts at 

portion of iis commission if the policy to this new 

is canceled, so that he receives his com- erous that 

= in advance for services which — such items. 

he obligates himself to render during -" 

the life of the policy and his commis . 

sion has not been earned until these clients what 

services have been rendered margin 
The chapter compares the commission “— ho 

qd ty 


paid to the agent to the gross margin 
of a retail store, because out of this 





MILT 


addition to th 
director 


which 
irance.” 
the 
supplement 
consideration 


that can safely adopt self-insurance as 
a substitute for insurance in ccmmer- 
cial carriers, 

As a clinching argument, it quotes the 
following from an art’c’e which appeared 
in Credit and Financial Management: 

“The final blow to self-insurance is 
taxes. Funds paid into a self-insurance 
reserve from earnines are regarded as 
profit. and may not be deducted fron 
operating cost. With Federal, corp: rate 
and excess profits taxes ranging from 
21% to 62%, it is very doubtful that 
self-insurance could be a profitable ven- 
ture in most organizations.” 


BARBOUR TALKS ON DEFENSE 


At Louisville, kK. ‘ie Tells How 
National Board Engineers Are 
Aiding Federal Government 
Cooperation with the War Department 
in preventing possible “malicious mis- 
chief” at Army and Navy posts and in 
vital industries was described at Louis- 
ville, Ky., by R. P. Barbour, president 


writers and U. S. manager of the North- 
ern Assurance. 
\pproximately 150 engineers supplied 


W. MAYS by the board are working under War 
Department orders, he said. Of this 

a statistics, Mr. number, some have been shifted tem- 
Business Develop-  porarily to Government payrolls while 


uces an innovation in others are being carried as $l-a-year 
f chapters on topics of more men and continue as board employes. 
interest i i 


the 1941 supplement “These men are making detailed in- 
ments.” The response — spections of all cantonments, supply de- 
nent has been so gen- pots, defense manufacturing centers and 


spects to continue to adJ_— any other places where fires or acts of 


violence could cause untold damage to 
the Nation’s preparedness program,” Mr. 
Barbour said. “The board sees none of 


receive lor the gross their reports and is uninformed as to 


pay when they pur- their movements. 
ve “Investigations of recent conflagrations 
g, self-insurance, the have revealed a few that have had ques- 


the usual reason for  tionable origins, which ones, naturally, 
self- insurance is free- [| am not at liberty to say.” 


commission the local agent must meet canning ;' { 
his operating expenses and realize any dom ott r of years from sub- In the business field generally, Mr. 
net profit that may result from his ee sab t. a lack of apprecia- 3arbour asserted, a trend toward ex- 
operations, yeh 0 er that it ‘ not waged panding insurance coverage to care for 
Gross Margin in Insurance ee for a loss to benefit any eventuality is noticeable but not pro- 
= shh ie : from insurance. nounced. Aviation coverage, marine, 
_ The average commission paid by cap- Self-Insurance Plans trucking and automobile insurance have 
ital stock fire and marine insurance com- It sets up standards which a business  spurted under impetus of improved con- 
panies in 1940, to local and general institution have before a self- ditions 
agents, the chapter says, was 26.8%, insurance can be adopted with Mr. Barbour said discontinuance at 
which was the gross margin in insur- safety. They are: a number of locations Louisville of Salvage Corps support by 
ance, out of which agents must pay to give spread of risk, amount of cover- insurance companies was in line with 
operating expenses. age on each ri —_— ane uniform, steps taken in other communities. 
“Certainly,” the chapter says, “the approximately san degree of “There is no more justification in our 
uzent who performs capably those serv- hazard, inde pe nde nt Pings to avoid con- support of the corps than in maintenance 


ices which are expected of him should  flagration 
have no difficulty in explaining to his — of risks, rates wad into the fund as high _ plained. 


gradual assumption of the fire department itself,” he ex- 


of the National Board of Fire Under- . 
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Fire Mutual Insurance 
School Dates Fixed 


CHARLOTTE, N. C., SEPT. 8.1 


Three Days of Lectures, Discussions 

Examinations on Broad Fundamental; 

of Property Insurance 

Completion of plans for sponsorship 
by the American Mutual Alliance of its 
second annual Institute of Fire Insurance 
is announced by that organization's as. 
sistant general manager, J. M. Eaton, 
who will serve as the institute's director 

The Institute will open at the Hotel 
Charlotte, Charlotte, N. C., on Septem. 
ber 8. 

In accordance with the policy followed 
in setting up the first institute—held last 
year at Pittsburgh, Pa—the three days 
of lectures, discussions and examinations 
will be devoted to the broad fundamen- 

tals of property insurance. The single 
outside subject treated will be the auto- 
mobile liability coverages. 
Nine Lecturers 

Four of the nine lecturers will be 
members of the faculties of major Amer. 
ican universities who have won distine- 
tion as insurance educators. The oth- 
ers will be practical insurance men and 
specialists in particular insurance prob- 
lems. Attendance will be limited strictly 
to 300, of which a substantial percent. 
age will be agents representing the mu- 
tual fire and casualty insurance compa- 
nies associated in the American Mutual 
Alliance. Registration is not limited, 
however, to agents for such companies, 
but is open to students and to repre- 
resentatives of all types of insurance 
carriers. 

Each of the nine lectures—which will 
cover the fire insurance contract, fire 
insurance rating, forms attached to the 
policy, provisional insurance and adjust- 
ment, use and occupancy insura‘ce, the 
automobile liability coverages, the auto- 
mobile property coverages, sales meth- 
ods, and agency organization and man- 
agement—will be followed by an open 
discussion session presided over by Am- 
brose B. Kelly of the Chicago staff of 
the American Mutual Alliance. A com- 
prehensive examination which must be 
taken by those registering for the instr- 
tute will be held upon the final day. 


MAKES DISTEL STATE AGENT 

The Home Insurance Co. announces 
the appointment, on August 1, of Frank 
Distel as state agent for Arizona. Mr. 
Distel was born in Secaucus, N. J., and 
is a graduate of Dickinson High School, 
Jersey City. He was employed by the 
Home in September, 1931, as a clerk in 
the Pacific and foreign department at 
the home office and was transferred to 
Phoenix, Ariz., in July, 1938, as a special 
agent. 
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Stock Insurance Agents 
ADVOCATES OF 
AMERICAN PREPAREDNESS 


ATIONAL DEFENSE BY FIRE DEFENSE! The unusual demand on industry as 
N a result of the present emergency — the necessity for speed . . . the inexperi- 
enced help... the hasty erection of plants . . . the decreased vigilance due to stress 
all combine to create a situation which can seriously deter pro- 


of other matters 
duction for National Defense. Municipal and 
State authorities are doing their best to supervise 
plans for fire defense of these vital industries. 
Insurance agents will be on the alert to cooperate 
with local defense committees, so that the tragic 
consequences of fire and sabotage will not hamper 
this great American undertaking! 
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Insurance Business Joins Move 


To Send Books to Army Camps 


Many insurance companies are co- 
operating wholeheartedly in the move- 
ment to send books to the soldiers at 
the various army camps throughout the 
country. This campaigning is being car- 
ried on by Books for the Boys, with 
Thomas C. Donley as coordinator. Banks, 
industrial companies, clubs, etc., are like- 
wise giving strong support to this drive 
to provide reading material for the boys 
in the service. ae 

Books for the Boys, which is serving 
a philanthropic cause and derives no 
profit from the work, sums up its activ- 
ity as follows: 

“Books for the Boys is a nation-wide 
movement for contributing books to our 
army camp libraries. Millions of men 
require millions of books, These books 
can be had for the asking. Will you 
help us to ask? 

“Executives can enroll their personnel 
group under our simple and continuous 
plan that calls for each individual to 
carry out his or her own part. No 
inner organization is required to make 
it effective. By enrolling your staff 
under the insignia of your firm, they 
build up a collection of books in a des- 
ignated camp library. Your distinctive 
bookplate brings the collection together 
at some far-away army camp. 

“The only expense involved is for the 
printing of your bookplates. We can 
attend to this for you, or you may do 
this yourself. We act as coordinators 
and give you our assistance without 
charge. Ours is a philanthropic service 
operated without profit. Address Books 
for the Boys, 35 East Twenty-ninth 
Street, New York City. The telephone 
number is MUrray Hill 4-9709. Infor- 
mation gladly given.” 

Companies Now Sending Books 

Insurance companies which have al- 
ready organized to send books to the 
military camps include the Mutual Life 
of New York, Home of New York, Great 
American Group, America Fore Group, 
Aetna Life Group, Home Life of New 
York, Royal-Liverpool Groups, Chubb & 
Son, United States Fidelity & Guaranty, 
Fidelity & Deposit, Crum & Forster, 
Insurance Co. of North America, Glens 
Falls and North British & Mercantile. 

Books for the Boys does not collect 
books or solicit funds. Its purpose is 
to get people to send to the camps direct 
books which they have read and can 
spare but which are new enough to in- 
terest the soldiers. The plan is simple 
and agents and brokers are asked to help 
also, Each person who so desires can 
select a book, individually wrap it and 
mail directly to a designated army camp, 
addressing it to the commanding officer. 





Church Pension Fund 
Gets Fire Co. Stock 


Final steps have been completed in the 
acquisition by the Church Pension Fund 
of ownership of the Church Properties 
Fire Insurance Corporation, as author- 
ized by the State Insurance Department 
and the General Convention of the Prot- 
estant Episcopal Church. 

_ The insurance corporation, organized 
in 1929 as an affiliate of the Church 
Pension Fund, has been made a subsidi- 
ary through the action of the fund trus- 
tees in acquiring all of the stock of the 
corporation. All but seventy-five shares 
had been taken over by the fund last 
December, but the previously existing 
surance law required that the seventy- 
ve shares remain registered in the 
Names of the fifteen directors so that 
they might qualify as such. 

recent revision of the insurance law 
has removed this requirement and the 
charter of the insurance company was 
amended to enable the directors to turn 
their stock over to the fund, with the 
result that all of the stock of the cor- 


poration now is owned by the fund. 


The U. S. postage rate on books is only 
one and a half cents a pound to any 
part of the United States and its pos- 
sessions. This rate does not apply to 
periodicals and other publications. The 
return address of the sender should be 
written on the wrapper. 

Where this work is organized in in- 
surance companies, banks, etc., tlie donor 
organizations have attractive bookplates 
upon which can be written the names of 
individuals contributing the books. 

Mr. Donley, who is heading up this 
work, is not an insurance man, but has 
been engaged in educational work for 
some years. He is now the East Coast 
representative of the Institute of Finan- 
cial Education of Denver, Colo. For a 
while he was connected with the Bank 
for Savings of New York City. He 
launched this book plan after visiting 
one of the army camps and discovering 
that the camp libraries have far too few 
books to meet the demands of the sol- 
diers for reading material. 


James M. Speers Director British-R FC Pact 


Of Four Insurance Cos. 

James Milliken Speers, chairman of 
the board of James McCutcheon & Co., 
well known New York City linen firm, 
who died last week, was a director of 
several insurance companies. These in- 
cluded the United States Life, Patri- 
otic of America, Sun Underwriters and 
Sun Indemnity. Mr. Speers was 79 years 
old. He became chairman of the board 
in 1930 when he left the presidency after 
fifty years’ association with the company. 


HOFFMAN TO PACIFIC COAST 

Dale Hoffman has been named to the 
Los Angeles service office of the Insur- 
ance Co. of North America for special 
fire survey, rate and engineering work. 
This appointment gives the company four 
representatives in southern California for 
full-time fire service activities—three in 
the field and Mr. Hoffman in the office 
supporting the field force. 


FLEMING ON KANSAS PROGRAM 

T. Alfred Fleming, supervisor of the 
conservation department of the National 
Board of Fire Underwriters, will speak 
at the meeting of the Kansas Association 
of Insurance Agents at Salina, Sep- 
tember 24-26. 
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which they operate, the New York De- 
partment finds. 
Will Act as Custodian 

The Federal Reserve Bank of New 
York will act as custodian and whatever 
portions of these securities have not been 
returned previously, as a result of peri- 
odic reductions in the notes, will be re- 
leased upon payment in full of the prin- 
cipal, interest and any expenses that may 
have been incurred. 

All questions pertaining to the execu- 
tion, interpretation and carrying out of 
the agreement will be determined in ac- 
cordance with the laws of the State of 
New York. Although the agreement is 
dated July 21, 1941, it will not become 
effective until certain details have been 
disposed of, including the passage of 
enabling legislation by Great Britain. 


DECLARE EXTRA DIVIDEND 

Directors of the Paul Revere Fire of 
the Home of New York Fleet declared 
the regular semi-annual dividend of 60 
cents a share and an extra dividend of 
10 cents a share, both payable August 


1 to stockholders of record July 22. 
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Rain Insurance Sales Interview 
Prepared by Security Group 


With the arrival of August insurance 
agents and brokers are giving more 
thought to rain insurance. Rainy weath- 
er is commonplace late this month and 
in September, during weeks when many 
of the most important outdoor events 
of the year are being held. County fairs, 
leading sporting events and department 
store “sales” opening the Fall season 
are scheduled for these weeks and pro- 
vide excellent prospects for rain cover- 
age, The Security Group of New Haven 


has issued an excellent sales interview 
on rain coverage which follows here- 
with: 


” 


“Don’t Rain-Check Your Profits Away! 

Agent: “Mr. Prospect, I see the fire- 
men’s picnic is scheduled for next month. 
Do you expect as large a turnout as you 
had last year?” ; 

Prospect: “Sure we do, The picnic draws 
a good crowd every year. You'd better 
be there.” 

Agent: “I will if it doesn’t rain.” 

Prospect: “Don’t talk about rain 
around here or you'll have the whole 
fire department after your scalp.” 

Agent: “I thought you'd feel that way. 
That’s why I suggest that you carry rain 
insurance on the picnic.” 

Prospect: “Say, this thing is to make 
money, not spend it.” 

Agent: “The Legion carnival was sup- 
posed to make some money, too, but you 
know what happened to them. The rain 
kept so many people away, the Legion 
didn’t even make expenses. They fig- 
ured on a profit of about $2,000, which 
they did make last year and the year 
before. If they had been willing to 
spend about $100 for rain insurance, 
they could have been sure of at least 
$1,900 profit, rain or shine.” 

Prospect: “Sounds like this rain insur- 
ance would have been a good thing for 
them.” 

Agent: “The firemen’s picnic could be 
rained out the same way. If you want to 
be sure of a profit, you need rain in- 
surance.” 

Prospect: “Well, suppose we did take 
it. How much would we need?” 


Amount of Cover Needed 


Agent: “I understand you took in 
about $1,500 last year on a clear day. 
So I'd suggest $1,500 rain insurance un- 
der what we call our Form ‘A.’ If it 
doesn’t rain you'll take in at least $1,500. 
If it rains one-tenth of an inch, the rain 
insurance will pay you the difference be- 
tween what you do take in and the $1,500. 
You can’t lose.” 

Prospect: “Sounds good, but who can 
tell when it rains this one-tenth of an 
inch ?” 

Agent: “Since the picnic is just out- 
side of town and all your crowd will be 
from town, it would be best to have 
the Weather Bureau Station here take 
the reading. If it rains here, nobody will 
co out there to your picnic. The Weather 
Bureau has a recording gauge and can 
easily furnish a certified statement of 
the exact amount of rainfall during any 
period of time.” 

Prospect: “In just what period of time 
would we have to have a one-tenth inch 
rainfall to have a under a rain 
insurance policy?” 

Agent: “Rain insurance can cover any 
number of hours from three hours up 
to twelve, but of course the three-hour 
coverage is the cheapest. If you buy 
three-hour coverage you must have a 
mne-tenth inch rainfall within the named 
three hours to have a loss under the 
policy.” 

Prospect: “Well, what three hours do 
you think we should name?” 

Agent: “Since your picnic starts at 
noon, I'd say the best three hours to 
cover would be 12 noon until 3 p.m. If 
the picnic is some distance from town, 
coverage from 11 a, m. to 2 p. m. would 
be better, because rain at 11 a. m. would 
keep a lot of your regular crowd from 


loss 


starting out. You would have a greater 
loss if it rained early and kept people 
at home than you would if it rained 
later in the day and drove the crowd 
home from your picnic.” 

Prospect: “Well, we'd like to be sure 
of a profit on the picnic. If this rain 
insurance will keep the weather from 
washing us out financially, we might be 
interested. You'd better come around 
to the meeting at headquarters tonight 
and tell the boys all about this rain 
insurance.” 

Agent: “I'll be there, rain or shine!” 


HONOR E. P. WEBB 

At a meeting of members of the In- 
stitute of London Underwriters E. P. 
Webb, London underwriter to the Union 
Insurance Society, was presented by his 
colleagues with a radiogram bearing a 
silver inscribed plate referring to his 
retirement on June 30. The _ presenta- 
tion was made by H. Lloyd Owen, dep- 
uty-chairman of the institute. 








BUY WILLIAM PENN FIRE 

The William Penn Fire Insurance Co., 
operating only in Pennsylvania, has been 
bought by interests connected with the 
Rhode Island Insurance Co. The same 
interests recently purchased controlling 
interest in the Louisville Fire & Marine 
Insurance Co. 





RATES APPROVED IN W. VA. 

The West Virginia Insurance Depart- 
ment has approved a rating plan for 
automobile finance accounts, written on 
the master policy-certificate basis. It 
is like the snecial plan announced last 
Fall by the National Automobile Under- 
writers Association, but is written at 
75% of manual rates. 


Named General Chairman 
For Women’s Convention 





FERN HARRINGTON 


Mrs. Fern Harrington has been ap- 
pointed general chairman of the com- 
mittee of the St. Paul Association of 
Insurance Women which will have charge 
of the 1942 meeting of the National As- 
sociation of Insurance Women next June. 

Mrs. Harrington is an experienced con- 
ventioneer. She was president of the St. 
Paul women’s organization in 1938 and 
was a member of the women’s entertain- 
ment committee when the National As- 
sociation of Insurance Agents held its 
annual convention there that year. 

She is associated with the Hannaford 
& O’Brien Co. Jule M. Hannaford of 
the firm was chairman of the publicity 
committee for that meeting and she was 
his able assistant. 

















Arr to changing conditions 
and needs, our organization is kept 
flexible to meet new problems and as- 
sure you adequate service. 


FIRE-AUTOMOBILE-INLAND MARINE 


RHODE ISLAND 
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Providence, R. I. 
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Iowa Commissioner 
Hits at Free Credit 


NEW RULING EFFECTIVE AUG, 1p 





Fischer Bars Payment of Term Fire and 
Casualty Policies on Instalment 
Basis Without Interest 





Iowa Insurance Commissioner Charles 
R. Fischer has issued a ruling to fy 
known as F-1 which strikes at fire and 
casualty companies, associations and te. 
ciprocal exchanges extending credit by 
various plans to certain policyholders 
without charge and at the same premium 
naid in advance by other policyholders 
for the identical insurance. The ruling 
points out that one of the most common 
or prevalent of such credit plans ig the 
so-called “Russian plan” whereby a pol. 
icy is issued and the insured permitted 
to pay in annual instalments the same 
premium which other policyholders are 
charged for five or three-year policies 
which are paid in advance. 

The ruling holds that after August 10 
of this year no company, association or 
reciprocal shall issue any contract on the 
“Russian plan” or any other plan ex. 
tending credit or permitting payment of 
the specified premium in_ instalments 
without charging in addition to cash pre. 
mium a sum not less than the prevailing 
rate of interest. 

Section of Ruling 

The ruling follows in part: 

‘It is the opinion of the Insurance 
Department that the issuance of poli- 
cies upon the ‘Russian Plan’ or any plan 
bv which an insured is extended credit 
without a reasonable charge of not less 
than the prevailing rate of interest, is a 
discrimination against the policyholder 
who pays the same premium in advance, 
or the higher annual premium. 

“It is therefore ruled and ordered that 
no fire or casualty insurance company, 
association or reciprocal exchange shall, 
after August 10, 1941, issue any contract 
of insurance or endorsement on the 
‘Russian Plan’ or any plan, extending 
credit or permitting payment of the 
specified premium in instalments with- 
out charging in addition to cash pre- 
mium, a sum not less than the prevailing 
rate of interest; provided, however, that 
this ruling shall not be construed as 
preventing any uniform, non-discrimina- 
tory rate reduction, pro rata term in- 
surance, or the customary credit for 
periods not exceeding ninety days to 
licensed agents of the company, asso- 
ciation or reciprocal exchange.” 





GARDNER DIES IN OKLAHOMA 


R. H. Gardner of the Gardner, Clarke 
& Sullivan real estate and insurance firm, 
died suddenly of heart trouble July 22 at 
the age of 73 years. Associated with him 
in the firm was E. W. Clarke, president 
of the Oklahoma City Insurors Exchange, 
who has charge of the insurance end of 
the business. 





OPENS DIRECT MARINE ACCOUNT 

The London Assurance, as from July 
1, initiated in Great Britain a direct ma- 
rine underwriting account in the name of 
its associated office, the Guildhall Insur- 
ance Co. Harold H. Mummery, marine 
underwriter of the London, has been ap- 
pointed underwriter and manager of the 
new department. 





WIEGAND HONORED BY CLUB 
William B. Wiegand of Maplewood, 
chief insurance examiner of the New 
Jersey Department of Banking and In- 
surance has been elected vice-president 
of the New York University Men 
Finance Club. He was graduated in the 
class of 1908. 





JOINS COMMERCIAL UNION 


Spencer Lawson has joined the Com 
mercial Union Group in its Los Angeles 
office as a special risk and survey man 
and to be head of that department. 
For the past five years he has_ been 
associated with the Pacific National Fire. 
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New York Court of Appeals Finds 
In Favor of Lloyd’s Underwriter 


Anticipated -earn- 
ings upon nineteen vessels with a total 
insured value of $2,090,400 were declared 


The New York Court of Appeals has 
handed down an opinion involving the 
construction of a valued marine policy 
insuring anticipated earnings executed 
in London and underwritten at Lloyd s 
of London and elsewhere, in which the 
iwdement of the lower court is affirmed, 
and the underwriter held not liable. 

The case, that of the Continental 
Grain Co., against Philip N. Christie, 
was brought by the company in_ the 

{ppellate Division of the Supreme Court 
upon denial by the underwriter of lia- 
bility on his share of the insurance on 
4 vessel which had stranded. The lower 
court decided in favor of the defendant, 
dismissing the plaintiff’s action with 
Iustice Edward J. Glennon of the Appel- 
jate Division dissenting and voting to 
direct judgment for the plaintiff. 

The Court of Appeals, with Justice 
Benjamin F. Schreiber sitting without 
jury at Albany, affirms the lower court 
on the claim of the defendant-respond- 
ent that the stranded vessel had been 
restored to service, basing his claims 
largely on the British law on the con- 
struction of marine contracts. 

International Trader 

The grain company, a large interna- 
tional trader, with offices in the Produce 
Exchange Building in New York City, 
brought action to recover $1,135, the de- 
fendant’s share in a valued policy on 
anticipated earnings of the motorship 
Aakre, a Norwegian vessel under charter 
to the company. 

On a voyage from St. John, N. B., to 
South America, while under sub-charter, 
the ship stranded in the Bay of Funday, 
and the company claimed a total con- 
structive loss. The plaintiff-appellant’s 
brief submitted the following: 

‘The answer admitted the issuance of 
the policy, the stranding of the vessel 
and many of the pleaded facts. It 
denied knowledge or information as to 
the extent of the damage to the Aakre, 
denied liability generally and set up five 
affirmative defenses to the cause of 
action. The second and fifth of these 
defenses were withdrawn before trial and 
defendant also stated at trial that the 
court defense ‘will become immaterial.’ 

Not Constructive Loss 

“The first affirmative defense, alleging 
that the Aakre had not become a con- 
structive loss as a result of the strand- 
ing was not then withdrawn, but in its 
brief submitted to trial court after the 
conclusion of trial, the defendant con- 
ceded the vessel was a constructive loss, 
and this defense, therefore, ceased to 
be an issue. 

“The general denial and the third 
affirmative defense only remained. The 
latter was a defense of waiver based 
upon the fact that the plaintiff operated 
the Aakre after the repairs made neces- 
sary by stranding were completed. 
. The insurance policy sued on was 
issued in London and the defendant, 
alleged in its answer that the suit was 
controlled by English law.” 

Under the statement of facts in the 
Plaintiff-appellant’s brief, plaintiff took 
out open insurance cover in London 
me from June 1, 1937 to May 31, 

38, upon anticipated earnings upon 
mare’ chartered by it, with a limit of 
wiwIN Der vessel, increased to $540,000 
as the chartered market strengthened. 
- Petition says: : 
~ oa anticipated profits which were 
‘iedes upon the various chartered 
os $ were individually insured. Sepa- 
€ policies each complete in itself, were 


issued each month. 


for the month of October, 1937. The 
policy in suit covered sixteen vessels 
with a total insurance of $2,040,000. Of 
this total Lloyd’s took $1,775,148. Lloyd’s 
share of the Aakre line was $197,490 
out of $227,000. 

The question involved in this appeal 
is whether plaintiff is entitled to recover 
under the policy insuring anticipated 
earnings by reason of the fact that 
vessel on October 29 became a construc- 
tive total loss. Such right of recovery 
depends upon the construction of the 
perils clause combined with the clause 
fixing a conventional method of deter- 
mining whether the vessel is a construc- 
tive total loss and the provision under 


which the assured’s interest in antici- 
pated earnings is valued under the 
policy. 


Claims Absolute Liability 

Plaintiff claims that the liability to 
pay the declared value of the interest 
specified in the policy, to wit $227,000, 
was an absolute liability conditioned only 
on the happening of either total or con- 
structive loss of the vessel and that eo 
instanti there arose the liability to pay 
$227,000, irrespective of what subse- 
quently happened. 

“Plaintiff contends that trial court was 
in error upon both the grounds on which 
the decision was based. It maintained 
that under the decision applicable to 
insurance upon anticipated earnings or 
anticipated profits upon a vessel, loss 
is proven by proof of the total or con- 
structive total loss of the vessel and 
not by an attempt to prove loss of 
‘earning’ or ‘profits’ themselves.” 


Warranted Free of Coverage 

The following points were submitted 
by the defendant-respondent: 

“The policy, in view of the typewrit- 
ten provision that it was warranted free 
of all average, constituted, under British 
law, insurance only against the total 
loss of the subject matter insured. It 
did not cover any partial loss of antici- 
pated earnings nor any partial loss of 
plaintiff's interest as charterer of vessel. 

“The plaintiff did not sustain a total 
loss of the subject matter or res which 
was insured. 

“Under English law an assured, to re- 
cover, must prove that the loss for 
which he claims indemnity was proxi- 
mately caused by a peril insured against. 
In the present case plaintiff entirely 
failed so to prove. 


Controlled By British Law 


“Under British law there can be no 
recovery on the facts here involved. The 
present case is controlled by the decision 
of the House of Lords in Scottish 
Marine Insurance Co. vs. Turner and 
Benson vs. Chapman and the Court of 
Appeals in Carras vs. London & Scot- 
tish Marine Assurance Corp. The care 
of the ‘Petrakis Nomikos’ is not in point. 

“It is the settled law of England that 
an assured to whom the insured res has 
been restored prior to suit brought can- 
not maintain an action for its total loss, 
even though it was lost by a peril in- 
sured against. That rule bars any re- 
covery here, for before this suit was 
instituted the subject matter insured, 
namely, the plaintiff's interest under the 
charter and the profit earnings capacity 
of the ship had been restored to and 
accepted and used by the plaintiff. 

“Under British law an assured cannot 


General of Trieste to 
Liquidate U. S. Branch 


HAD SUSPENDED - ACTIVITIES 





New York Department Takes Over; Has 
Retired From Marine 
Syndicates 


The New York State Insurance De- 
partment is taking over for liquidation 
the American branch of the General In- 
surance Co. of Trieste and Venice, Italy, 
as a result of suspension of activities by 
the company and failure of plans to cre- 
ate an American company to take over 
the business of the company. 

The New York Department brought 
action in the Supreme Court of New 
York County last week, when Sunerin- 
tendent Louis H. Pink filed a petition to 
take over the property and liquidate the 
business of the United States branch 
of the company. Counsel for the com- 
pany entered no opposition. The court 
order invests the Department with title 
to all property, contracts and right of 
action of the General. 

Virtually all of the readily available 
assets of the company apparently were 
disposed of in advance of the Presiden- 
tial order freezing the Italian and other 
Euronean assets some time ago, but ap- 
proximately $2,000,000 of assets remains 











Frankfort, Ky., July 28—The State 
Insurance Division announced today that 
all Kentuckians having claims against 
the General Insurance Co., Ltd. of 
Trieste and Venice, should file them 
with the New York State Insurance Su- 
perintendent. 

The division said he had taken over 
the Italian company for liquidation fol- 
lowing freezing of Italian credits in this 
country. It had been licensed to do 
business in Kentucky since 1938. 

Deputy State Insurance Director Ver- 
non D. Rooks expressed belief the Ital- 
ian company’s assets are sufficient to pay 
all claims. 








in trust funds, the largest amount being 
a frozen deposit in the Guaranty Trust 
Co. of New York. About $100,000 is de- 
posited in Ohio, and there is a statutory 
deposit with the New York Insurance 
Department. 

Liquidation proceedings are in the 
hands of Deputy Superintendent John 
P. Traynor, Special Deputy J. Donald 
Davis and Attorney Alfred C. Bennett, 
all of the liquidation bureau of the 
New York Department. 

The order of the court points out 
that the company had commenced a vol- 
untary liquidation of business and that 
in view of the President’s freezing order, 
it is to the best interests of policyholders, 
creditors and the public that the Insur- 
ance Department take over. 

The order invests the Superintendent 
with title to all property, contracts and 
rights of action of the Italian company. 
All claims and demands against the 
company must be filed with the Super- 
intendent not later than November 25, 
1941. License of the United States branch 
of the company was dissolved as of 
July 25. 

Withdrew From Syndicates 

The General of Trieste was one of the 
alien companies concerned in the charges 
emanating from Washington columnists 
that defense information was leaking out 
through reinsurance transactions on 
ocean marine war risks. These charges 
were found to be without basis, but 
companies domiciled in Axis countries 
withdrew from all marine syndicates. 

Efforts to establish an American com- 
pany which was to have been called 





continue in the use and enjoyment of 
the subject matter insured, following a 
disaster, and then later claim that the 
disaster caused a total loss. The doc- 
trine of election and waiver prevents 
recovery in such a case, as does also 
the doctrine of restitution discussed 
under the preceding point.” 
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Marine Brokers Act 

To Safeguard Data 
AIM IS TO PROTECT SHIPS 
Rules for Procedure Worked Out With 


Cooperation of United States 
Department of Justice 





The Insurance Brokers Association of 
New York, in cooperation with the 
United States Department of Justice, 
has formulated a plan to be followed 
in effecting insurance in overseas mar- 
kets. Brokers handling marine insur- 
ance are being asked to adhere to the 
following suggestions: 

1. No marine insurance risks to be 
effected on the Continent or in the Far 
East. 

2. No radio or wireless 
overseas. 
3ritain. 

3. Exact sailing dates not to be given 
in the same message with other par- 
ticulars of the risk, such as the name 
of the steamer, the voyage and the char- 
acter of the cargo. Should it be nec- 
essary to give an exact sailing date, send 
this by separate cable which cannot be 
i by third parties with the orig- 
inal. 


to be used 
Cables may be used to Great 


Sailing Dates 

4. In dispatching written confirmation 
either by letter or by provisional appli- 
cation, do not show the exact sailing 
date but, if necessary, the sailing date 
may be shown as a “June sailing,” “July 
sailing,” “August sailing,” as the case 
may be. 

5. In sending closing particulars, en- 
deavor to avoid dispatch until after the 
vessel has sailed; and in no event show 
an exact sailing date on the closing slip 
or final application. Should it be nec- 
essary to mention the sailing date, only 
the month in which the vessel sailed 
should be shown. 

The marine insurance committee of the 
brokers’ association, of which C. L. Des- 
pard is chairman, framed these rules 
after conferences with Department of 
Justice officials. The names of brokers 
writing marine risks have been furnished 
the Government and they will be asked 
to signify their intention to abide by 
the rules. The Department of Justice 
stresses the necessity of avoiding send- 
ing pertinent information by telegraph, 
cable or mail regarding movements of 
vessels and cargoes. At the present 
time insurance communications, other 
than loss adjustments, between America 
and foreign countries are confined large- 
ly to Great Britain, 





the Atlantic General Insurance Co. are 
said to have been postponed indefinitely. 
Dr. Ignazio Hornick, United States gen- 
eral attorney for the company, is now 
in Mexico of which country he is a citi- 
zen. W. A. Raleigh has been assistant 
manager. 

The company has been admitted in this 
country since 1935. It is the largest in- 
surance company in Italy. It operated in 
twenty states and in Mexico, Puerto 
Rico and the Philinpine Islands. 

It has operated in this country through 
widely known offices. D. S. McComb & 
Co., New York, has been its United 
States marine manager; Mather & Co., 
Philadelphia, its fire and automobile 
manager, and Seibels, Bruce & Co., New 
York and Columbia, S. C., its reinsurance 
manager. Mather & Co. discontinued 
representation of the company at the 
close of 1940, Seibels, Bruce & Co. and 
D. S. McComb reinsured their businesses 
in May of this year. 

At the end of 1940 the American branch 
reported total assets of $3,284,010 in the 
United States, with unearned premium 
reserves of $1,078,747 and $2,716,787 funds 
held by trustees. The volume of business 
in 1940 was $778,887 in fire insurance, 
$421,591 in ocean marine insurance and 
$350,000 in other risks. 

The company retired from the war 
risk ocean insurance pool on June 3, 
1940, when Italy entered the war, and 
begin to withdraw from ocean insurance 
about April 15, 1941. 
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Minn. Opinion Favors 
War Dep’t Rating Plan 


TURNED DOWN IN CALIFORNIA 


Governor Olson Pocket Vetoed Bill No. 
1903; Strong State Fund Opposi- 
tion; Minnesota Opinion 


Action just taken by two large states 


Minnesota—on the 
insurance 


~California and 
War Department’s 
rating plan for defense contracts serves 
to keep this plan in the spotlight. In 
California Governor Olson pocket vetoed 
Assembly Bill 1903, better known as the 
War Department’s bill to legalize the 
pian for use in that state. No official 
word has been received in the East re- 
earding the Governor's reasons for his 
pocket veto but it is felt that his de- 
cision was influenced by the California 
State Compensation Insurance Fund 
which had vigorously opposed passage 
of the measure. 

The Governor’s action, disappointing 
to proponents of the plan, means that 
on defense business the competitive 
bidding system will probably be followed 
in California. The insurance carriers, 
generally, had endorsed the new plan 
as a patriotic movement and it had the 
backing of the War Department, of 
course. In fact, Captain Reese F. Hill, 
head of the Department’s insurance sec- 
tion at Washington, went out to the 
coast so as to personally answer ques- 
tions and to give the program his per- 
sonal backing. But the opposition of 
the State Fund was apparently too great 
to overcome. 

There are many who feel that the 
Fund has taken a shortsighted attitude 
and will probably not be in a position 
to benefit under the competitive b‘dding 
system. There is also some indication 
that further action by the War Depart- 
ment at Washington is expected. 

Minnesota Opinion Favorable 

In Minnesota Edward J. Devitt, assist- 
ant attorney general, has just advised 
the Compensation Insurance Rating 
Board that the War Department’s plan 
“on its face, does not constitute a dis- 
crimination as a matter of law,” and 
therefore may be approved by the board 
for use in that state. Said Mr. Devitt 
in part: 

“My examination of the plan in the 
light of the rate law in Minnesota 
(Mason’s Minnesota statutes of 1927, 
Sec. 3612, et seq and amendments) leads 
me to the conclusion that it may be ap- 
proved for use here providing it does 
not result in discrimination. All other 
possible questions concerning it may be 
resolved in favor of its legality. 

“Simply stated, in a general way, the 
plan is a form of ‘retrospective rating’ 
under which Federal Government as- 
sumes to pay a premium commensurate 
with actual losses incurred, subject to a 
maximum premium of something slight- 
ly more than 90% of the standard pre- 
mium. The actual premium to be paid 
is determined after losses have been 
computed. It means that the Govern- 
ment is its own insurer within certain 
limits. 

“The principle of retrospective rating 
has already been sanctioned by your 
hoard. An optional ‘retrospective rating 
plan’ available to risks with a standard 
premium of $300 or more was approved 
as to intrastate coverages, effective July 
1, 1939. and as to interstate business, 
effective December 31, 1939. The pro 
posed plan differs in some respects from 
the plan previously approved-principally 
in that this proposal combines other 
lines of insurance in the same plan— 


casualty 





NAVY BUREAU ADOPTS PLAN 


Yards and Docks Division Using War 
Department’s Rating Plan on 
Cost Plus Risks 
Spot news of the week is that the 
War Department’s casualty insurance 
rating plan for cost-plus-a-fixed fee de- 
fense contracts has been adopted for use 
by the Bureau of Yards and Docks of 
the Navv Department at Washington, 
D. C. Officially the plan is known as 
the comprehensive rating plan for na- 
tional defense projects in which style 
it was filed originally with the National 
Council on Compensation Insurance and 
with various state rating boards and 
insurance departments. No additionai 

filines are necessary at this time. 

There is no indication as yet how 
many other bureaus of the Navy De- 
partment will adopt the plan. 

™ the Bureau of Yards and Docks the 
civilian contact man on insurance mat- 
ters is E. M. Saunders who will be re- 
membered by New Yorkers as right hand 
man to Harold Hver when he had charge 
of insurance affairs of New York 


World’s Fair. 





U. S. F. & G. HAS INCREASE 





Net Premium Rise in First Half of 
Year; Attributed to De- 
fense Program 
Net premiums written during the first 
half of this vear by the United States 
Fidelitv & Guaranty Co., Baltimore, Md., 
showed a large increase over the cor- 
responding period of 1940. Figures com- 
piled by the company show that the net 
premiums for the first half of this year 
amounted to $20,191,251 while during the 
first six months of last year they were 

onlv $17,828,652. 

The company’s total assets at the close 
of June this vear were $65.361,817 as 
compared with $58.768,181 at the end of 
the first half of last vear. Legal re- 
serves totaled $48,250,093 as against 
$46.020,321 a year earlier. 

Tt was stated that the largest gains 
were in surety, automobile and work- 
men’s compensation. Increased com- 
mercial and industrial activities in con- 
nection with defense is held to be the 
principal cause for the premium increase. 





Indemnity Company Names 
Riley to the Home Office 


The Indemnity Insurance Co. of North 
America announces the appointment of 
Howard G. Riley as assistant superin- 
tendent of the company’s suretv depart- 
ment, in the home office in Philadelphia. 

Mr. Rilev has had an experience of 
ten vears in underwriting surety lines. 
He formerly was associated with the 
Standard Surety & Casualtv Co.. New 
York, as assistant manager of its fidelity 
and suretv departments. He is a gradu- 
ate of Columbia University and a mem- 
ber of the New York bar. 





hut in principle it is the same. Absent 
discrimination, it is our judgment that 
the proposal does not do violence to 
the rate law. 

“The discrimination statute (3630) only 
prohibits discrimination by insurors. In- 
surors do not discriminate if they charge 
the rates and use the plans approved 
by the board. * * * Here, there may be 
much to justify the board in concluding 
that defense projects mav be properly 
considered sui-generis. The fact that 
the Federal Government is the principal 
party in interest is, of itself, entitled to 
ereat weight.” 





Revises Coast Rules on 
Comprehensive Liability 


NINE STATES ARE AFFECTED 
National Bureau Simplifies and Liberal- 
izes Rules; Nearer to Nation- 
Wide Plan 

Revised rules governing the writing of 
comprehensive liability insurance in nine 
states comprising the Pacific Coast ter- 
ritory are announced, effective immedi- 
ately, by the National Bureau of Casu- 
alty & Surety Underwriters. The af- 
fected states are Arizona, California, 
Idaho, Nevada, Oregon, Utah and Wash- 
ington, 

The revision accomplishes the simpli- 
fication and liberalization of the Pacific 
Coast rules and brings them into closer 
accord with the country-wide rules gov- 
erning the writing of comprehensive lia- 
bility insurance. Some features of the 
country-wide rules have been incorpo- 
rated in the Pacific Coast territory rules, 
sections of the original coast rules which 
proved especially advantageous have 
been retained, while certain other fea- 
tures of the coast rules which proved 
disadvantageous in practice have been 
amended or eliminated. 

Comprehensive liability insurance had 
its first broad trial in the Pacific Coast 
territory, where the results were suffi- 
ciently satisfactory to warrant the adop- 
tion of comprehensive coverage country- 
wide beginning last January 20. 

Country-Wide Rules Differ 

The country-wide rules, however, dif- 
fered in a number of respects from the 
Pacific Coast territory plan, due to the 
fact that state regulations east of the 
coast territory differed and that impor- 
tant experience had been obtained dur- 
ing the actual operation of the coast 
rules. 

In order to apply the benefit of this 
experience and obtain closer similarity 
with the country-wide rules, the coast 
rules have now been revised. To obtain 
maximum efficiency in the operation of 
these rules, a complete revision was made 
rather than an attempt to fit material 
alterations and new sections into the 
framework of the original rules. An 
analysis of some of the more important 
changes effected in the Pacific Coast 
territory rules follows: 

The country-wide “other current poli- 
cies” rule has been adopted in place of 
the former coast rule. This revision 
was requested by coast representatives 
because it sets forth an improved pro- 
cedure to be followed in the event an 
insured for whom comprehensive insur- 
ance is to be written has current policies 
which expire after the effective date of 
the comprehensive policy and which af- 
ford any of the insurance included in the 
comprehensive policy. 

Scope of Coverage 

“Scope of coverage” rules are new, 
setting forth in detail the extent to which 
a comprehensive policy may be written 
affording bodily injury, or bodily injury 
and property damage liability insurance. 

The modification or elimination of 
“caused by accident” is newly permitted 
for property damage on individual risks, 
upon submission to the bureau. Under 
the former rules this was permitted for 
bodily injury only. Similarly, the bureau 
may authorize coverage to include liabil- 
ity for personal injuries not limited to 
bodily injuries and complete liability for 
malpractice, if incidental to other gen- 
eral liability insurance written by the 
interested company. 

Water damage is excluded as respects 
general liability insurance unless an ap- 
propriate additional premium is charged 
inasmuch as it is a basic general ex- 
clusion in standard coverages. The same 
applies to sub-surface damage, explosion 
and other exclusions applicable to spe- 
cific manual classifications if such ex- 
posures exist or are contemplated. 

Automobile Policies 

Automobile policies, which formerly 
could be written for only one year, may 
now be written for three years. All 
other policies, as heretofore, may also 








—. 
be written on a three-year basis, 1), 
rate for automobile policies shall be - 
automobile liability rate in force ip pr 
year of the life of the policy. The o" 
for general liability policies shay b, 
rate in force at the policy’s inception 

Audit of all exposure under police, 
written for more than one year shall be 
made annually. Heretofore only certgi, 
liability classifications in three-year poj. 
cies were audited annually. 

A rule on cancellation has been neyjy 
added. The usual cancellation procedure 
applies with respect to annual Policies 
The usual cancellation procedure als, 
applies to those coverages and classi. 
cations in three-year policies which ay 
written at three-year discounts. For gy. 
ers and classifications in three-year poj. 
cies which are written for less than the 
full life of the policy, the premium fo 
the current policy year shall be adjuste, 
in accordance with the usual cancels. 
tion procedure for annual policies, 

Rules have been included clarifying the 
situation where the 1% charge for the 
comprehensive feature is specially rate 
or where broader comprehensive cy. 
erage is to be afforded so as not to de. 
prive any company of the right to quot 
or write risks under regular non-compre. 
hensive policies on standard “caused by 
accident” basis. Moreover, the compre. 
hensive minimum premium of $10 bodily 
injury and $5 property damage formerly 
applicable for coverage of the unknown 
hazard has been eliminated. 

Submission procedure has been revised 
thereby materially conserving the time 
of member companies in cases where 
Pacific Coast risks require National Bu- 
reau consideration. Many _ submissions 
may now be considered directly by the 
National Bureau’s California, Oregon and 
Washington offices. Heretofore all such 
submissions had to be considered first 
by the main office in New York, 





MICHIGAN ACTS SUSPENDED 
Substitute of Recess for Adjournment 
Defers Operation; Many Are 
Insurance Measures 

The Michigan legislature’s  unpre- 
cedented action in substituting a ninety 
day recess for final adjournament of the 
regular biennial session automatically 
suspends for an indefinite period the 
effective date of more than 260 acts 
As long as the legislature remains tech- 
nically in session, the bulk of the legis- 





lation enacted remains _ inoperable 
Among the suspended laws relating to 
insurance are the following: 


Prohibiting approval of surety bonds in pro- 
bate cases if the probate judge or employes of 
the court represent the surety. 

Requiring premium payment by the Secretary 
of State for bonds on wholesale gasoline dis 
tributors for tax indebtedness. 7 

Permitting foreign companies with _ broader 
corporate powers than are allowed Michigan 
carriers to be licensed at the commissioners 
discretion, if their Michigan business is limited 
to approved lines, 

Authorizing farm mutuals to write coverages 
comparable to stock companies’ extended cover 
contracts and to insure fairground buildings. 

Redefining group life to include executives 
of employer members of non-profit incorporated 
industrial associations. 

Other suspended acts legalized investment of | 
certain trust funds in insurance contracts ant | 
annuities, amend code _ provisions relative ' 
co-insurance clause to limit its application {0 
real property, permit road commissions to i = 
sure employes with public funds under grou) | 
contracts, require posting of bonds by persots 
or corporations acting as collection agence 
endow commissioner with broader powers 
regulate and investigate fraternals and exemp! 
from inheirtance taxes all forms of insurance 
trusts for named beneficiary. 





ARIZONA AIRPORT BOND 

Five large companies—Aetna C. & S, 
Fidelity & Deposit, United States F.& 
G., Maryland Casualty and Standard Ac 
cident—have joined together in executing 
a 50% payment and 40% performance 
bond on a $1,878,061 contract for erec 
tion of Mesa Military Airport, neat 
Higley, Ariz. Bond is being handled 
through the Los Angeles offices of these 
companies. Contractors include Peartt 
& Dickerson Contractors, Inc., Prescott 
Ariz.: J. A. Casson, Hayward, Cal.; Os- 
wald Bros., Los Angeles; Lee More Con- 
tracting Co., El Paso, Tex.; Tanner Co 
struction Co. and Phoenix-Tempe Stom 
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W.B. Wise Makes Talk 
On Treaty Reinsurance 


AT SARANAC INN CONVENTION 





Says Practically All Casualty Reinsur- 
Is Conducted Under Auto- 


ance 
matic Treaty 





Practically all casualty reinsurance is 
written on an automatic treaty basis, W. 
B. Wise, vice-president and secretary of 
the Excess Insurance Co. of America, 
aid in his address before the Federa- 
tion of Insurance Counsel at Saranac 
Inn, N. Y., this week. The arbitration 


———————————————————————————— 


Travel Hand in Hand 


On the integrity of relationship and 
close ties existing between insurance and 
reinsurance, Mr. Wise said: 

“I know of no business where the word 
of an individual or a company means so 
much as it does in the insurance and 
reinsurance business. I think that is 
one of the reasons why it occupies the 
place it does in the business world to- 
dav s « 

“Insurance and reinsurance travel hand 
in hand and the steady growth of the 
former has been aided no little by the 
facilities of the professional reinsurers. 
The future of reinsurance follows closely 
the path of insurance, each aiding the 
other. 











clause was first introduced into a re- 
insurance contract in 1850, he said, and 
has been in universal use ever since. 

Reinsurance contracts, he said, may 
reinsure against either liability or loss. 
A court decision that held a reinsurance 
contract to be reinsurance against lia- 
bility seemed to be the generally accept- 
ed law, he said, until the latter part of 
1937 when the Supreme Court of the 
United States handed down a decision 
holding that a surety reinsurance agree- 
ment was against loss and not liability 
and that the reinsurer was not liable un- 
til the reinsured had actually paid. 


Reinsurer Not Liable 
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“It was not until several years later,” 
he said, “that the Supreme Court of Ohio 
held in a casualty case that the reinsurer 
was not liable until the reinsured had 
paid. This factor is of importance only 
in the event of insolvency of the primary 
company. It must be borne in mind that 
the primary company assumes the bur- 
en of investigating, defending and han- 
dling all claims.” 

Mr. Wise said the reinsurance com- 
pany is not set up to underwrite the 
individual risk nor to handle the indi- 
vidual claims even though it may be 
involved. If the primary company be- 
comes insolvent, the reinsurance com- 
pany is deprived of that protection and 
to offset this most contracts are written 
on an indemnifying basis. 

There are a number of decisions, he 
said, to the effect that no one has any 
rights under a reinsurance agreement ex- 
cept the parties thereto; a claimant or a 
judgment creditor or even the original 
assured has no rights of actions against 
the reinsurer. The reinsured is the only 
Party to whom the reinsurer owes any 
liability, 

Legislative Obstacles 


it . 

The indemnifying feature of a rein- 
surance contract is, however,” he said, 
the ol” into legislative obstacles as did 
soli 0 type indemnifying automobile 
00g 3 Under the New York insurance 
Pe dit 7 Primary company cannot take 
the lor admitted reinsurance unless 
= reinsurance shall be payable by the 
eh reinsurer on the basis of lia- 
peo of the ceding insurer under the 
di ‘Tact Or contracts reinsured without 

minution because of the insolvency of 

meaing reinsurer, 
went, Bw further provides that any 
reimsurance agreement may provide 


President Rollins Counsels Stop 
To Meetings Until Peace Comes 


Recommendation that the Federation 
of Insurance Counsel go on record as 
having no meeting in 1942 or thereafter 
until the war has ended was made by 
President H. Beale Rollins, Baltimore, 
in his annual address at Saranac Inn on 
Monday. 

Stating that this country is actively 
participating in an undeclared war and 
perhaps history will reveal that fight- 
ings between this country and the enemy 
already have occurred, he said the change 
in normal living has affected the mem- 
bership of the organization. He re- 
ported thirty-eight resignations and three 
deaths during the year, and fifty-four 
new members, making a total member- 
ship of 304. 

He urged the members to respect the 
by-laws of the federation in future and 
not elect a president for more than one 
term. Declaring it is likely that he 
would feel it impossible to attend further 
meetings until “after peace reigns and 
we lawyers can return to our usual ac- 
tivities,’ he made the following recom- 
mendation: 

“The situation must necessarily become 
progressively worse, and thus I am con- 
strained to recommend that we tempo- 
rarily cease having annual meetings un- 
til the war has ended. I sincerely urge 
that this convention go on record as 
having no meeting in 1942 and that there 
be no 1943 gathering unless peace shall 
have been established before February 
1, 1943. Lawyers are too busy by rea- 
son of national defense to properly pro- 
mote conventions such as this. 

“Should this convention adopt the rec- 
ommendation just made, it is my sug- 
gestion that the newly elected officers 
and board of governors select, at strate- 
gic points throughout the country, dis- 


trict representatives for the purpose of 
once, or more often, during the year 
gathering for a one-day or one-night 
meeting in their respective districts, 
nearby federation members. These dis- 
trict meetings could be attended without 
much interruption to every-day activities 
and they should make for the welfare 
of the federation, being profitably con- 
tinued, perhaps, even after the restora- 
tion of peace.” 

His further recommendation which he 
called even more important for the wel- 
fare and improvement of the federation 
was for publication of articles with re- 
prints sent to all members. 

“Heretofore,” he said, “the only con- 
tact the average member of the Federa- 
tion of Insurance Counsel has had with 
the federation is the annual convention 
and the printed proceedings thereof, oth- 
er than a bill for dues and subsequent 
statements if the bill remained unpaid. 
Many of our resignations have been due 
to this. Of course, if a member will 
attend an annual convention, he cannot 
help but see the benefits of belonging 
to the federation, but for those who have 
been unable to be present with us at 
our annual gatherings, the federation 
must do something of service through- 
out the year. 

“To this end it is my recommendation 
that not less than twelve of our mem- 
bers write papers of interest so that re- 
prints of one each month can be sent to 
the membership. Certainly the several 
officers and members of the board of 
governors can take time to gather data 
of interest, reduce it to writing, submit 
it through the secretary for clearing and 
he in turn pass it on to some acceptable 
insurance publication from which re- 
prints could be obtained for distribution 
to the membership.” 





that the liquidator of the insolvent pri- 
mary company shall give written notice 
of the pending claim against the primary 
carrier on a policy or bond reinsured 
within a reasonable time after such claim 
is filed. It further provides that during 
the pendency of any such claim the re- 
insurer may investigate such claim and 
interpose at its own expense any de- 
fense which it feels is available to the 
primary company or the liquidator. 
“Under this law the defense of in- 
solvency of the company is of no value 
and the reinsurance is one against lia- 
bility rather than loss. Massachusetts 
has recently enacted a similar law which 
will be effective in September and the 
Insurance Commissioner of Iowa has 
made a rule along the same lines. 
“Reinsurance contracts further pro- 
vide that the liability of the reinsurer 
shall commence simultaneously with that 
of the company and shall be subject in 
all respects to all the general and spe- 
cific stipulations, clauses, waivers, etc. 
Under this provision, if the policy of the 
primary carrier is written during the 
period of the reinsurance contact, the 
reinsurance company assumes its pro- 
portionate share of the liability, if any, 
from the date of the primary policy. 


Contingent on Contract 


“The reinsured’s liability, however, is 
still contingent or predicated upon the 
terms of the reinsurance contract. Most 
reinsurance contracts contain a prohib- 
ited list, and if the primary company 
wrote a risk falling within that category 
it, of course, follows that the liability of 
the reinsurance company would not com- 
mence simultaneously with that of the 
primary.” 

The method by which successive re- 
insurances are placed on large lines was 
explained by Mr. Wise as follows: 

“Just as the primary companies re- 


insure all liability over and above their 
fixed retention reinsurance companies 
also reinsure. Under an automatic treaty 
the primary may reinsure everything in 
excess of $5/$10,000 up to one-half mil- 
lion or one million dollars exposure. 
While under the treaty the reinsurance 
company accepts all the liability it in 
turn retains a fixed amount and rein- 
sures above that limit with a second re- 
insurance company. 

“On a primary policy of large limits 
it may eventually be split up among six 
or eight companies, each company retro- 
ceding or reinsuring on an excess basis. 
Each succeeding reinsurer has an in- 
creasing buffer between it and a loss but 
it also receives a proportionate diminish- 
ing share of premium.” 





WELCOMED BY C. J. CAREY, JR. 
Legal Men Enjoy Golf and Motoring; 
A. M. Best Talk Highspots First 
Day’s Session 
Business blended well with recreational 
activities at the Saranac Inn, N. Y., 
gathering of Federation of Insurance 
Counsel, July 28-30. Golf and motor 
trips were popular attractions, one of 
the latter being to Whiteface Mountain 

where dinner was served. 

The convention was welcomed July 28 
by Cornelius J. Carey, Jr., president of 
the Franklin County Bar Association. 
Highspot address on the opening day 
was that of Alfred M. Best, the insur- 
ance publisher, whose paper, “The Fu- 
ture of the Insurance Business,” is re- 
viewed in the fire section of this edi- 
tion. John A. Millener, Rochester, sec- 
retary-treasurer of the federation and 
one of its wheelhorses, was one of the 
busiest persons at the meeting. Presi- 
dent H. B. Rollins’ address created a stir. 


Meeting 


“Dautch Deplores Lack | 


Of Lawyers’ Indemnity 


TALKS AT COUNSELS’ MEETING 


American Market Offers No 
Protection for Attorneys; 
Analyzes Objections 


Says 





Speaking before the meeting of the 
Federation of Insurance Counsel at Sara- 
nac Inn, N. Y., July 30, Charles Dautch 
of Aaron & Dautch, Buffalo, deplored 
the fact that the American market af- 
fords no lawyers’ indemnity insurance. 

Lloyd’s of London, he said, issues a 
solicitors’ indemnity policy, but no 
American company appears to do so and 
he fortified his assertion that such in- 
demnity is needed by citing a number 
of cases where reputable lawyers have 
been held responsible for failure to exer- 
cise reasonable knowledge and skill. 

With the exception of the few firms 
carrying the London policy, he said, 
American attorneys are without this 
form of protection, adding: 

Nature of Profession 

“When one takes into consideration 
the meticulous care with which attorneys 
generally undertake to safeguard and 
protect their clients’ interests, and the 
exacting nature of their professional 
duties, it is singular indeed that the bar 
of this country has not sought some 
form of indemnity against those occa- 
sional lapses or accidents, brought about 
usually by the inevitable human ele- 
ment, which, under the guise of action- 
able negligence, might undo the works 
of a lifetime and in some reported deci- 
sions have caused substantial loss.” 

Mr. Dautch said that the idea of law- 
yers’ indemnity had been presented to 
representative American companies and 
rejected by them. He analyzed the ob- 
jection raised, the first being lack of 
actuarial experience upon which to base 
premium rates. 

He said that while a fair and reason- 
able premium rate presumably could be 
developed only over a period of time, 
guides exist which would be useful in 


establishing the initial rate. He said 
that similar policies are written tor 


other professional groups and that the 
fundamental basis of liability is about 
the same. A solicitors’ indemnity policy 
has been in existence in England and 
the Provinces for a number of years, 
he said, and the premium rates are 
readily obtainable. 
Fixing Proper Rate 

“It would seem to be easier,” he held, 
“to fix a proper rate in the case of an 
attorney than, for instance, in the case 
of a physician. If a client sustains loss 
it is usually in a liquidated dollar 
amount. But who can evaluate the real 
worth of a life that is lost or health 
that is impaired? Yet liability policies 
are written for physicians and surgeons.” 

His answer to the claim that there is 
no likelihood of a sufficient volume to 
make the business profitable was that 
there are 175,000 attorneys in this coun- 
try today. 

On the question as to doubt of the 
ethical propriety of such insurance, Mr. 
Dautch said: 

“The idea does not appear to contra- 
vene any of the existing canons of 
ethics of the American Bar Association. 
If a specimen policy were to be formu- 
lated and submitted to the committees 
on ethics of the various bar associations, 
and to the governmental departments 
having jurisdiction in the premises, pos- 
sible objectionable features could be 
eliminated without destroying the funda- 
mental idea, 

Physicians’ Master Policy 

“For example, the Medical Society of 
the State of New York has a master 
policy, the benefits of which are avail- 
able to each member in good standing 


(Continued on Page 30) 
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Debate Pros and Cons 
Of Compulsory Ins. 


F. P. RYAN AND R. H. MATTHIAS 


Worcester Lawyer Sees Threat of State 
Fund If Massachusetts Act Were 
to Be Replaced 


With compulsory automobile insurance 
in the spotlight keen interest was shown 
Inn, New 
the and con 
subject which 
Frank P. 
favorable 


at the meeting at Saranac 
York, this week in 


addresses on this 


pro 
were 
given the second day. Ryan, 
Worcester attorney, 
aspects of compulsory 
flected in the Massachusetts act, 
taining that if it repealed “we 
would be confronted with a state fund 
which at the present time has a large 
number of The unfavor- 
able side of compulsory insurance was 
presented by Russell H. Matthias, Chi- 
Farm Mu- 
30th speak- 


discussed 
insurance as re- 
main- 


were 


supporters.” 


cago, counsel for the State 
tual Insurance Companies. 
ers presented cogent arguments for their 
respective positions, which made_ this 
feature of the second day’s program one 
of the most stimulating. 

Frank P. Ryan in opening his address 
said that so far as he has been able to 
ascertain “all discussions of the compul- 
sory insurance subject and the attitude 
of the insurance companies has con- 
sistently been one adverse to the law 
as it has been in force in Massachu- 
setts.” But research and deliberation 
has convinced him that the enactment 
and continuation of the compulsory law 
is desirable from all points of view in- 
cluding that of the insurance companies. 
From that point Mr. Ryan proceeded to 
develop his arguments, dwelling first on 
thirteen years of experience in Massa- 
chusetts under the law; then gave rea- 
sons for its continuation. Referring to 
the fake claim situation he admitted: 


Fake Claims 

“The compulsory insurance law, with- 
out doubt, has resulted in the opera- 
tion of fake claims on a large scale 
engineered by unscrupulous claimants 
in collusion with a certain group of 
lawyers and doctors. We cannot deny 
that the immediate reaction of a large 
number of people upon the happening 
of an accident is, “There is insurance 
here, and let’s see how much we can 
collect,’ and there is no doubt that in 
the period immediately following the en- 
actment of this law a large number of 
claims wholly without merit were suc- 
cessfully prosecuted. 

“It is fair to say, however, that most 
fake claims that are presented are not 
of a substantial nature. It is also true 
that this problem is not restricted to 
Massachusetts, but is a situation that 
has developed especially during the de- 
pression in every section of the coun- 
try. We are all aware of the false 
claims presented in various fields of 
insurance, some of which are life, dis- 
ability, fire and theft. We are also 
familiar with the varying success 
achieved by the agencies investigating 
and prosecuting those fakers. 

“To urge the repeal of the compulsory 
insurance law because of the incentive 
it gives to the presentation of fraudu- 
lent claims is not sound. I am sure that 
to some substantial degree the claim 
problem would be present even in the 
absence of compulsory insurance.” 

Closing his address Mr. Ryan made his 
statement regarding possibility of a state 
fund in Massachusetts if the compul- 
sory law were repealed. He said: 

“Insofar as Massachusetts is con- 
cerned, if the law is repealed, I am 
certain that we would be confronted with 
a state fund which, at the present time, 
has a large number of supporters. Regis- 


icaices Finds Malingerer Harder 
Problem Than the Exaggerator 


In a long and comprehensive paper, 
Dr. S. M. Lindenbaum, consulting ana- 
lyst and hearing representative in work- 
men’s compensation claims, treated “Med- 
ico-Legal Phases of Workmen’s Compen- 
sation Claims” before the Federation of 
Insurance Counsel at Saranac Inn, N. Y., 
July 29. 

He said that workmen’s compensation 
claims constitute one of the most inter- 
esting phases of insurance, because “in 
no other branch of insurance does the 
human aspect of the case so frequently 
arise.” 

He said it was never intended that 
the workmen’s compensation law in any 
state should be administered as an ab- 
stract business. Passage of these acts, 
he said, and their continuance and ad- 
vancement on the statute books of the 
various states have furnished a stimulant 
to the medical profession, employers, in- 
surance companies and their legal repre- 
sentatives to see that claims are paid 
promptly and that the most intelligent 
and skilled medical aid available is fur- 
nished to the injured, so that he may 
return to work without any permanent 
defect, 

Cause of Controversy 

Disability claims, he said, probably 
constitute the most frequent cause for 
controversy in compensation cases. 


“Tt has always been my general atti- 
tude,” he said, “to consider most claims 
honest until investigation and circum- 
stances proved otherwise. On the other 
hand, we must agree that it is in the 
disability claims that one is most likely 
to meet the exaggerator or malingerer. 
Attempts to prolong unjustifiably the 
period of disability or exaggerate com- 
plaints or functional defects are not rare 
occurrences, to say the least.” 

He said the “exaggerator can only be 
checked by frequent observations and 
investigation and by employing physi- 
cians of experience and astuteness to 
evaluate the case on the basis of the 
history, the nature of the original injury, 
the diagnosis and its general prognosis.” 


Malingerer More Difficult 


The malingerer, he said, presents an 
even more difficult problem than the 
exaggerator, because “malingering is 
really a conscious act either to simulate 
a condition that does not exist or ex- 
aggerate complaints, symptoms or signs 
of a condition actually present. 

In the course of his paper, Dr. Lin- 
denbaum treated in detail the subjects 
of claims for medical treatment and oc- 
cupational diseases, giving numerous case 
histories out of his own experience and 
court litigation. 





Civil Aeronautics Board 


Problems Seen by H. O. Hale 


Hamilton O. Hale, member of the law 


firm of Pruitt, Hale & MacIntyre, New 
York, addressed the Federation on Ques- 
tions of Policy Facing the Civil Aero- 
nautics Board under the Civil Aeronau- 
tics Act. His paper contained much of 
insurance interest. He noted the great 
number of applications which have been 
filed with the board for establishment of 
new or additional routes and this, he 
said, presents one of the problems which 
must be solved. Mail rate-making func- 


tions of the board were also explored, 
and the speaker said: 

“Many air line carriers have been op- 
erating at substantial losses; others have 
been operating at slight profits. It is 
apparent that when the board is faced 
with the determination of the measure 
of the ‘need’ of such respective classes 
of carriers it will have fundamental is- 
sues of policy to determine.” 

The proposed uniform aviation liability 
act was also touched upon by Mr. Hale. 
Study of this act, he said, is not yet 
completed by the Civil Aeronautics Board 
but he felt certain that thorough con- 
sideration is being given to this subject. 





trar of Motor Vehicles Goodwin is a 
firm advocate and believer in the state 
fund. He feels that the premiums can 
be reduced to almost one-half of the 
present rates by reason of the savings 
accomplished by the elimination of com- 
missions, the reduction of the costs of 
collections, the reductions in the office 
work, preparation and cancellation of 
policies, and in claim expenses and set- 
sean 
“The definite inroads which that situa- 
tion would make into the insurance field, 
the trend toward government control 
which it would start, and the consequent 
loss to the insurance companies is ob- 
vious. There is at the present time in 
circulation in our state a referendum 
petition for a state fund for compulsory 
workman’s compensation insurance. 
“Massachusetts has become a pioneer 
in this form of legislation. The act has 
gone through a transition period and 
has been tested. It has successfully 
emerged and, with fairness to all in- 
volved, has substantially accomplished 
what the Supreme Judicial Court of the 
Commonwealth of Massachusetts has 
asserted its main object to be, that is, 
‘to protect carfeul travelers on the high- 
way injured by the negligence in the 
operation of motor vehicles and to. af- 
ford some redress for such injuries.’’ 
Acknowledgment for cooperation was 
made by Mr. Ryan to Ralph H. Blanch- 
hard of Columbia University, John W. 
Downs of Boston, Registrar of Motor 
Vehicles Frank A. Goodwin, Robert J. 
Maloy, statistician, and Best’s Insurance 
News. 
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Late Casualty News 

Workmen's Compensation Reinsurance 
Bureau, 60 John Street, New York, has 
called a meeting of its governors for 
Tuesday, August 5. Although not on the 
igenda the board may reconsider its at- 
titude as regards handling of explosive 
risks, which up to date have been on 
the taboo list. The national defense ac- 
tivity has brought this question to a 
head, it is understood. Henry Collins, 
Ocean Accident, chairman of the board, 
will preside. 

* * 

One topic discussed by the agency and 
public relations committee of the Asso- 
ciation of Casualty & Surety Executives 
Tuesday afternoon was the program to 
be adopted by member companies in giy- 
ing widest publicity possible to the new 
Page-Anderson financial _ respons bility 


law effective January 1, 1942. Compa- 
nies are united in their desire to ac- 
quaint the car driving public with fea- 


tures of the new law Ae individually 
may do a lot of newspaper advertising. 
In addition, educational news releases 
may be sent out by the association. A 
cooperative advertising program is also 
under consideration. 





ST. LOUIS FIELD OFFICE 


Eighth To Be Established By Claims 
Bureau of C. & S. Ass’n; N, 
Morgan Woods in Charge 
A St. Louis field office of the Claims 
Bureau, Association of Casualty & 
Surety Executives, will begin operations 
on August 15. N. Morgan Woods has 
been appointed special agent in charge 
of the new office through which the 
anti-fraud work of the Claims Bureau 
will be intensified in the territory center- 
ing about St. Louis. Opening of the 
new branch brings the number of Claims 
Bureau field offices to eight—New York, 
Newark, Cleveland, Chicago, Atlanta, 
Dallas and Los Angeles. Twenty-seven 
special agents man these eight offices 
under the executive direction of Gen- 

eral Solicitor Barent Ten Eyck. 

Mr. Woods, with the organization 
since February, 1940, was previously 
special agent and attorney with several 
investigative branches of the Federal 
service including F. B. I. He is a Tulane 
craduate, a member of Louisiana Bar. 
His assistant will be Hal D. Bray, 
former probation officer, U. S. Proba- 
tion System, Kansas City, a graduate of 
University of Missouri Law School. 





Join Hartford College Faculty 





BERNARD FLAXMAN 


Added to faculty of Hartford College of Insurance are Bernard Flaxman, 
assistant secretary of Hartford Fire and Hartford A. & I., 
ments course; and Howard M. Bromage, agency department, Aetna C. & S., who 





BROMAGE 


HOWARD M. 


will teach the A. & H. course, also, classes in burglary, plate glass and some mis- 


cellaneous lines. 


who will teach invest- 
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Bert A. Page Dies in Hartford 


Vice-President of Travelers Was Head of Group Life, Accident 
and Sickness Departments; With Company 
More Than Half Century 


Sudden death at his home Wednesday 
morning of Bertrand Archer Page, vice- 
president and director, Travelers Insur- 
ance Co., and head of the Group Life, 
Accident and departments, 
came as a distinct shock to the busi- 
ness. Mr. Page, one of the deans of 
the accident insurance fraternity, highly 
respected far and wide, celebrated his 


Sickness 





BERTRAND A. PAGE 


fiftieth anniversary with the Travelers 
in May, 1938, and it was the occasion 
of one of the greatest periods of acci- 
dent insurance production in the history 
of the organization. Thousands of Trav- 
elers agents exerted themselves to ex- 
press their affection and admiration for 
Bert Page as head of the accident de- 
partment by a remarkable increase in 
accident premiums. 

In point of service Mr. Page was one 
of the three oldest men in the Travelers. 
He was 68. A widower, he is survived 
by a son, Nelson W. Page of Green- 
wich, Conn., connected with the 55 John 
Street branch (New York) of the 
Travelers; a daughter, Mrs. Lowell W. 
Davis of West Hartford, wife of a life 
insurance general agent, and five grand- 
children. During the past year his wife 
and two of his brothers have died. 


Started with Travelers At 14 


Born in Yalesville, Conn. a son of 
George Washington and Mary Jane 
(Smith) Page, Mr. Page attended Weth- 
ersfield Academy and Hartford High 
School, and then on May 1, 1888, joined 
the Travelers at 14. The company was 
then headed by James G. Batterson, 
founder and first president, and its home 
office staff numbered sixty workers. This 
compares with the 5,000 today employed 
in the home office organization. 

Young Page was first assigned to the 
department which issues railroad acci- 
dent tickets, Demonstrating exceptional 
ability, he was advanced to head of this 
department before he had attained the 
age of 21. Subsequently, he was placed 
in charge of the accident audit depart- 
ment, and in 1901 was promoted to as- 
Sistant secretary of the accident insur- 
ance department. This was followed three 
years later by his becoming secretary. 
After serving eight years in this post 
he was elected to a vice-presidency of 
the company in 1912, Meanwhile, he 


was traveling extensively throughout the 
U. S. A. in the interest of the Travelers’ 
accident business and in this manner 
became one of the best known figures 
in the casualty field. 

Mr. Page assumed leadersliip of the 
Travelers’ Group life business in 1920 
when Group insurance, given impetus 
by the World War, began its phenom- 
enal growth. 

Among his affiliations Mr. Page was a 
director of the Travelers Bank & Trust 
Co., was a fellow of the Casualty 
Actuarial Society, and held membership 
in several actuarial and underwriters’ 
organizations. He was one of the most 
popular of insurance executives. His 
last visit to New York was to address 
a dinner given a few weeks ago by the 
55 John Street agency following an acci- 
dent insurance campaign in which 55 
John led the country. 


Carl J. Stephan Joins 
New York State Fund 


DEPUTY EXECUTIVE DIRECTOR 





Has Had Wide Experience in Casualty 
Company Matters; Managed Metro- 
politan Casualty in New York City 





Carl J. Stephan, a popular figure along 
William Street, New York, and promi- 
nent for many years in the insurance 
field, has just joined the State Insurance 
Fund of New York as its deputy execu- 
tive director, taking the post left vacant 
when Henry D. Sayer resigned a while 
back to join the Compensation Insur- 
ance Rating Board of New York. Mr. 
Stephan’s appointment to the post was 
made by the board of commissioners of 
the Fund and announced by Lieut. Col. 
N. W. Muller, executive director. 

Mr. Stephan’s insurance experience 
has been with the Aetna Life, United 
States F. & G, Metropolitan Casualty 
and Commercial Casualty. He was a di- 
rector of the Metropolitan Casualty and 
secretary both of that company and of 
Commercial Casualty. As New York 
City manager of the Metropolitan Casu- 


alty he had supervision of production, 
underwriting, payroll auditing, inspec 
tion, claims and personnel. 

Mr. Stephan, a lawyer, is a director of 
the Insurance Society of New York, and 
has lectured widely on the laws of con- 
tract, agency, negligence and workmen’s 
compensation. A recent analysis he made 
of the New York motor vehicle safety- 
responsibility act has attracted wide and 
favorable attention. Mr. Stephan is a 
graduate of Brooklyn Law School and 
St. John’s University School of Law. 

He is a past chairman of the Casualty 
Managers Association of New York. 


COMPULSORY BILL IS KILLED 

The Pennsylvania House of Repre- 
sentatives failed to pass the compulsory 
workmen’s compensation insurance bill 
when it came up for the second time 
by a vote of eight-two to ninety. This 
second vote kills the bill for this session 
unless unanimous consent to suspend the 
rules should be secured. 











O’HARA GETS JERSEY OFFICE 

John L. O’Hara, claims adjuster for 
the Commercial Casualty Co. at Trenton, 
N. J., for fifteen years, has been ap- 
pointed principal keeper of the New 
Jersey State Prison. Appointment was 
made by Governor Edison. 








He has a hospital 


in his pocket 





Tucked away in an inside pocket is a docu- 
ment newly issued to this employee through 
the co-operation of a progressive employer. 
For this is a Group Insurance Policy with 
Standard Accident of Detroit. 


Responsible for the transaction are (1) a 
national trend toward greater security for the 
worker, (2) the efforts of an alert agent or 
broker, capitalizing on the trend, and (3) 


STANDARD ACCIDENT 





Grow with us! 


Standard’s modern group policies — broad in 
coverage, low in cost. 


Standard’s Group Disability and Hospital- 
ization Insurance is available to a wide range 
of employee groups. A nation-wide organiza- 
tion is ready to analyze risk factors promptly 
and give fast policy-writing service on this and 
all forms of Casualty and Bonding protection. 


INSURANCE COMPANY 


Standard Service Satisfies ... Since 1884 
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Bankers Indem. Names 
Van Orman as Executive 


SUCCEEDS PAUL H. GUILFOIL 





Vice-President and General Counsel an 
N. Y. U. Law Graduate; With 
Company Since 1934 





Harold P. Jackson, president of the 
Bankers Indemnity Insurance Co., New- 
ark, N. J., has announced the appoint- 
ment of Francis Van Orman as successor 
to the late Paul H. Guilfoil as vice- 
president general counsel of the 
company. Van Orman’s election as 


and 


Mr. 





FRANCIS VAN ORMAN 


an executive officer will be acted upon 
by the directors at an early meeting. 
Mr. Van Orman was born thirty-eight 
years ago in New York City but has been 
a resident of New Jersey since early 


childhood, His present home is in Short 
Hills, N. J., where he resides with his 
wife and one son. 


He was educated in the public schools 
of Rutherford, N. J., and Dartmouth Col- 
lege, taking his law degree from New 
York University Law School, from which 
he was graduated in 1927. 

In 1925 he was employed by the Fidel- 
ity & Casualty Co. as a legal investi- 
gator. Two years later he joined the 
Travelers claim department in New York 
and in 1929 he became attorney of record 
for the American Automobile of St. Louis. 

He joined the Bankers Indemnity in 
New York in a similar capacity in 1934. 
He has had a broad experience not only 
in the investigation and adjustment of 
casualty claims and suits and claim de- 
partment administration, but enjoys a 
very favorable reputation as a trial at- 
torney as well. 

Mr. Van Orman is a member of the 
bar of the State of New York, having 
been admitted in 1928. He enjoys mem- 
bership also in the Association of the 
sar of the City of New York; the Amer- 
ican Bar Association, Insurance Section; 


the New York State Bar Association; 
the Dartmouth Lawyers Association; 
Zeta Psi and the Rockaway River Coun- 
try Club. 


Mass. Debilion Appoints 
Strickland and Hardin 


The Massachusetts Bonding & Insur- 
ance Co. announces the appointment of 


Strick: and & Hardin of Jacksonville, Fla., 
as its general agents for Florida, except- 
ing the agency of Stovall & Stovall at 


Tampa, be re will continue to report di- 
rect to the home office of the company. 
[he Strickland & Hardin agency is 


one of the best known in the state in 
which it is established, and where it has 
developed a large fire business. The cas- 


ualty development it will now undertake 
will supplement its fire insurance activi- 
ties. 

















RECEIVES 20-YEAR BUTTON 





Harold G. Jones, halla for Standard 
Accident, Celebrates Quarter 
Century with Company 

Harold G. Jones, auditor, Standard 
Accident at Detroit, was presented with 
a twenty-year service button by Ralph 
Burks, comptroller of the company, re- 
cently. He also received a_ sterling 
silver cigarette lighter from the account- 
ing department employes. 

Mr. Jones started with the company in 
1921, making graphs for statistical pur- 
poses; then handled profit and loss and 
general accounting. In 1926 he began 
cost accounting and statement prepara- 
tion and was placed in charge of all 
statement work. In 1927 he began state- 
ment work with analysis and in 1931 
added audit work to his other duties. 
Some years ago, he was made company 
auditor and assistant to Ralph Burks, 
comptroller. 

Native of Liverpool, England, he was 
graduated from Liverpool College and 
served with the British Expeditionary 
Force in France until 1916, when he be- 
came incapacited and spent most of his 
time in a hospital until 1919. He came 
to the United States in 1920, 


MEDICAL FORM IN MINNESOTA 








May Permit Medical and Surgical Aid 
to Domestic Employes Under Liabil- 
ity Coverage 
The Minnesota Insurance Department 
has before it the question whether it 
shall accept for filing policy forms by 
the terms of which carriers seek to 
extend “full medical and surgical aid 
to domestic employes under the public 
liability coverage.” Such coverage would 
be made available to the buyers of 


O, L. & T. bodily injury liability insur- 
ance or other employers’ liability pol- 
icies. 


By the terms of such a policy the 
insured would be reimbursed for ex- 
penses incurred in paying the medical 
and surgical expenses of a domestic 
servant injured through no fault of the 
employer-assured and under circum- 
stances where there is no legal liability 
upon the assured. 

E. J. Devitt, assistant attorney gen- 
eral, has advised the department that 
it may authorize the writing of this type 
of insurance. 





Michigan Votes Study of 


Compensation Law Changes 


Proponents of a liberalization of the 
Michigan workmen’s compensation law 
got only a promise of another study 
of the situation out of the state legis- 
lature which has adjourned. 

Both houses adopted a_ resolution 
offered by the house labor committee 
calling upon the chairman of the De- 
partment of Labor and Industry, now 
John W. Gibson, Detroit, to appoint a 
committee of an equal number of mem- 
bers from organized labor and from 
organized employers to serve without 
pay for the purpose of studying pro- 
posed changes in the compensation act 
and make recommendations to the 1943 
legislature relative to their findings. The 


chairman, under the resolution’s terms, 
would serve as directing head of the 
study committee but without voting 
power. 





TO DISCUSS DEFENSE SAFETY 


_W. H. Cameron, Chicago, managing 
director, National Safety Council, and 
Harry A. Guilbert, also of Chicago, will 


be speakers at the Summer meeting of 
the Minnesota Safety Council at Duluth 
August 8. Safety aspects of the defense 
program will be discussed. 


AETNA C. & S. CHANGE ON P. C. 

A. B. Campbell has resigned as spe- 
cial agent for the Aetna Casualty & 
ey 4 in Los Angeles territory to join 
the San Diego local agency of Richard 
A. Mills & Co. Fred Koebig, graduate 
of the Aetna’s home office training 
school, has succeeded him as special 
agent. 





» 


OKLAHOMA INSURANCE SCHOOL 


Stock Insurance Canniall to Conduct Cas- 
ualty-Surety Course; Sessions 
Is Dean 

Preparations have begun for the casu- 
alty and surety insurance school to be 
sponsored by the Oklahoma Stock In- 
surance Council at the Skirvin Hotel, 
Oklahoma City, November 17-21. Classes 
will be conducted on lines similar to 
those used for the recent insurance 
schoo] staged by the council for fire 
underwriters of Oklahoma, according to 
Addison Sessions, dean of the school. 

The faculty will comprise a staff of 
experts chosen from leaders in the cas- 
ualty and surety insurance business 
throughout the United States, supple- 
mented by local leaders to handle prob- 
lems of special interest in Oklahoma. 
Leslie Williams, Oklahoma City, is chair- 
man of the speakers’ committee. 

At a meeting of the executive com- 
mittee, Tom Earp was named chairman 
of the membership committee of the 
council with the following committee- 
men: E. C. Owens, W. G. McCoy, Leslie 
R. Ash, all of Oklahoma City; Eric C. 
Stahl, Tulsa, and Page Crahan, Vinita. 
J. B. Keating was selected chairman of 
the expansion committee. 


Aetna C. & S. Reports 
Auto Fatalities Rise 


The safety education department of 
the Aetna Casualty & Surety Co. has 
compiled automobile fatality statistics for 
the first five months of the year, re- 
porting 11,689 fatalities during the 
period, as compared with 10,201 for the 
same period last year. Only ten states 
reduced their automobile traffic deaths. 
In May, country-wide fatalities increased 
16% over May, 1940. 

For the five months’ period, North 
Dakota and Wyoming tied for first place 
in safety, both showing reductions of 
22.2%. Idaho comes second with a de- 
crease of 15.6% and New Hampshire is 
third with a drop of 9.7%. ; 








Maryland’s Poster Popular 


The engineering division of the Mary- 
land Casualty has recently sent out to 
several thousand assureds of the com- 
pany a patriotic poster in keeping with 
the preparedness spirit of the times. 
Lithographed in red and blue with white 
background the copy reads: 

United in action 
Swift at work 
Alert to Danger 
That’s US 

Holger Jensen, head of the engineer- 
ing staff, reports that this poster has won 
considerable acclaim. Post card size 
reproductions have been made available 
for mailing by agents of the Maryland. 


PETERSON TO HOME OFFICE 


Charles H. Peterson, for the last eight 
years with the bonding department of 
the Maryland Casualty’s Philadelphia 
office, has been transferred to be execu- 
tive assistant in the bonding department 
at the home office. Mr. Peterson is the 
son of A. J. D. Peterson. manager of 
the bonding department in the Mary- 
land’s Kansas City office. He came with 
the company in 1933, after two years at 
Penn State College. 


MILITARY AIRPORT BOND 


The Hartford Accident & Indemnity 
Co., through its Los Angeles branch 
office, will execute the payment and 
performance bond covering taxiways, 
runways and appurtenant appliances at 
the Victorville, Cal., military airport, 
in the amount of $1, 317,245, 








GLENS FALLS NAMES MORGAN 

Robert H. Morgan has been appointed 
special agent for the fidelity and surety 
department of the Glens Falls Indemnity 
at its Newark, N. J. office. He received 
his education at the U. S. Naval Acad- 
emy and joined the company in 1937. 
He leaves the underwriting department 
to become special agent. 
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ry H. von n Thaden-@ Starts 
New Post With Excess 


RESIGNS FROM U. S. CHAMBER 





To Be Assistant to President F, F. 
Winans in New York Reinsurance 
Company; His Background 





Arthur H. von Thaden, who has been 
insurance department manager in the 
Chamber of Commerce of the United 
States, comes to New York City today 
(August 1) to take his new post as as- 
sistant to President Frank F. Winans 
of the Excess Insurance Co. of America, 





Harris & Ewing. 
THADEN 


ARTHUR H. von 
For the past fifteen years he has been 
on the staff of the United States Cham- 
ber stationed in Washington, D. C., and 
he leaves that organization with its high- 
est endorsement of his ability. 

Mr. von Thaden studied at New York 
University and Lafayette College and ob- 
tained his LL.B. from the Washington 
College of Law. He is a member of the 
District of Columbia bar. His first in- 
surance post was as assistant statistician 
for the Fidelity & Casualty Co. follow- 
ing which he became statistician for the 
Commercial Casualty of Newark. 

In commenting on Mr. von Thaden’s 
work with the United States Chamber 
John W. O'Leary, chairman of its execu- 
tive committee said this week: 

“Mr. von Thaden has been a most ef- 
fective member of the Chamber staff. 
In the work which he has done in co- 
operation with Terence F. Cunneen, who 
continues as executive assistant for in- 
surance, he has helped to bring an under- 
standing that the Chamber is the only 
agency in the country serving insurance 
in its entirety. In these efforts, the 
Chamber endeavors to protect insurance 
against special unfair taxes and govern- 
ment encroachment, and to foster gen- 
eral public activities designed to reduce 
losses and accidents—and to make in- 
surance as vital as it can be to the coun- 
try and to policyholders. The services 
set forth in the program for larger activi- 
ties during the past year have been re- 
ceived enthusiastically by the Chamber’s 
membership, and will be increased even 
further during the coming year.” 





Travelers Promotes Walker; 


Hubbard Goes to New York 


Ralph E. Walker, former field assist- 
ant in the casualty department of the 
Travelers Insurance Co.’s San Francisco 
branch office, with headquarters at Sac- 
ramento, has been promoted to the as- 
sistant managership of that oar ng are 

Charles C. Hubbard, previously field 
service representatives of the Travelers 
at Detroit, Syracuse and Cincinnati, has 
been appointed a field assistant in the 
life, accident and Group departments of 
the company’s branch office at 55 John 
Street, New York City. 
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On the 


Forgery Cover on Employes, an 


Integral Part of Fidelity Line 


By Davis Quinn 
Royal Indemnity, Metropolitan N. Y. Department 


This is the last of a series of three ar- 
ticles prepared by Mr. Quinn for The 
Eastern Underwriter on several phases of 
fidelity bonds. The first discussed a care- 
ful check on losses as a sales leverage. 
The second gave case histories on “kiting.” 
This concluding article sets forth the lim- 
itation of possible liability of the deposi- 
tory bank wn the case of forged or raised 
checks. 

We have examined one or two fidelity 
losses where large sums of employers’ 
money walked out on a forgery crutch. 
Forgery, skillfully applied, is the faith- 
less employe’s keenest tool. Many em- 
ployers are aware of this but, ostrich- 
like, derive comfort in the belief that 
their banks are responsible for forgery 
losses. The history of forgery losses in- 
dicates that no reliability may be placed 
in such a belief, and for proof of this 
the producer need usually look no fur- 
ther than the statutes and court deci- 
sions of his own locality. 

In New York State, for instance, the 
depository bank may be liable for forgery 
of maker’s name or raising of checks of 
depositors, but such liability exists only 
up to one year after the date on which 
the canceled checks were returned to the 
depositor. This limitation of possible lia- 
bility on the part of the bank is clearly 
stated in the New York State Law, Sec- 
tion 328, which reads: 

Bank Not Liable 

“No bank shall be liable to a deposi- 
tor for the payment by it of a forged 
or raised check, unless within one year 
after the return to the depositor of the 
voucher of such payment, such depositor 
shall notify the bank that the check so 
paid was forged or raised.” 

In respect to this section, however, 
there is a decision by Justice Dore in 
the case of Ford, Bacon & Davis, Inc. vs. 
Irving Trust Co. The citation has not 
been checked, but the case was reported 
in the New York Law Journal for May 
18, 1934. The case involves six checks 
forged by one employe of the plaintiff 
over a period of nine months aggregating 
$100,000. 

The first check of $18,500 was paid by 
the defendant bank; the other forged 
checks, paid in subsequent months, were 
denied and this suit was brought by the 
plaintiff depositor to enforce the bank 
to pay. The court upheld the bank; its 
Opinion in the matter was: 

Duty of Depositor 

“A depositor is under duty to make a 
reasonably careful examination of re- 
turned bank statements and vouchers, 
and without unreasonable delay to re- 
port to the depository bank errors and 
irregularities which would be revealed 
by such examination. If the depositor 
by his negligence in failing to detect 
the forgeries and give notice thereof to 
the bank, either by enabling the forger 
to repeat his fraud or by depriving the 
bank of an opportunity to obtain resti- 
tution, the depositor is responsible for 
the damage caused by his default. It 
is no answer that the depositor relied 
upon a dishonest employe to check and 
spect the monthly bank statements.” 

The court stated further “the rule is 
established that a party is presumed to 
have knowledge or information that 
could have been reasonably obtained by 
an inquiry warranted by the facts dis- 
closed in any proper and reasonably pru- 


dent examination of the returned bank 
statements and vouchers.” 

The following cases clearly establish 
such to be the duty of the depositor: 
Critten vs, Chemical National Bank, 171 
N. Y. 219; Morgan vs. U. S. Mortgage 
Co., 218 N. Y. 226; National Surety Co. 
vs. Bank of Manhattan, 252 N. Y. 247; 
Leather Manufacturers National Bank 
vs. Morgan, 117 U. S. 96. 

Series of Forged Checks 

It will be clear from the foregoing, 
that where a series of forged checks are 
passed over a period of time, the deposi- 
tor may look to his bank for protection 
against only those checks which passed 
during the first month of the unhappy 
incident. 

Regarding forged endorsements, the 
depository bank has had potential liabil- 
ity up to six years after discovery, which 
would seem to allow a wide margin of 
safety for the depositor. We are aware 
however of a recent amendment to the 
Negotiable Instruments Law, N. Y., 
wherein the liability of a bank to its de- 
positors for forged endorsement or guar- 
antee on their checks is now limited to 
two years after such checks are returned 
to the depositor. To quote the law: 

Unauthorized Endorsement 

Section 43 (passed March 1941)— 
“Forged or unauthorized endorsements. 
No national bank or banking organiza- 
tion as defined in the banking law shall 
be liable to a depositor for the payment 
by it of a check bearing a forged or 
unauthorized endorsement unless, within 
two years after the return to the de- 
positor of the voucher of such payment, 
such depositor shall notify the bank that 
the check so paid bore such forged or 
unauthorized endorsement.” 

It is plain that where a fidelity-forgery 
loss goes on for a long time without dis- 
covery, the depository bank will not be 
a happy cushion for the employer to 
lean upon. In fact, it is apt to be a pin 
cushion. I believe that such statutes 
and decisions as these speak out elo- 
quently for the sale of more fidelity 
bonds and more forgery bonds. There is 
no doubt that most employers, when in- 
formed of these facts, will recognize 
bonds as the only satisfactory solution 
to the problem. 

Annual Fidelity Losses 

An authoritative estimate places fidel- 
ity losses at $400,000,000 annually, or ten 
times the premium intake. Some twelve 
million was paid by bonding companies 
to employers last year in losses, or but 
three per cent of the total loss. Ordi- 
narily figures are dull, but the unbroken 
ground revealed by these contracts 
should inspire all conscientious brokers 
and agents. 

Mercantile credit reports always con- 
tain information regarding fire insurance 
carried by the principal, yet they never 
mention fidelity insurance. Adequate 
fidelity coverage should be just as im- 
portant to know about in extending 
credit, as fire insurance, and the bonding 
companies who use these mercantile re- 
ports so liberally should encourage the 
agencies to include fidelity data. 

Negligible Publicity 

We are aware of another vital handi- 
cap in the production of fidelity busi- 
ness, and I refer to the negligible press 
publicity accorded many defalcations. 
This is not altogether the fault of the 
press; it is natural that a firm embar- 
rassed by a large shortage will desire to 
hush it down, and too often it does not 


KEMPER COMPANIES’ SCHOOLS 





Lumbermens and American Motorists to 
Conduct Training Classes 
for Agents 

Five days of schooling in thirty-seven 
subjects await representatives of the 
Lumbermens Mutual Casualty Co. and 
the American Motorists Insurance Co. 
who attend the organizations’ 1941 
agent’s training schools. 

“This year, more than ever before, 
insurance men need to know how to give 
the best protection and to obtain the 
most business, in the least amount of 
time,” James S. Kemper, president of 
both companies, declared recently. 

“Opportunities for new business, and 
for increasing coverage on old business, 
are springing up on all sides and yet the 
man-power in many agencies is probably 
less than it was last year, due to the 
urgent needs of the defense program. 

“In our training schools we are pre- 
paring to give our agents the extra 
knowledge and selling tools necessary 
to handle this situation.” 

The first of the schools opened on 
Monday at the Edgewater Beach Hotel, 
in Chicago. The school for Eastern 
Lumbermens agents opens on August 
4 at the Garden City Hotel, Garden City, 
Long Island, and for Eastern American 
Motorists agents, on the same date at 
the Whitman Hotel, Jamaica, Long 
Island. 


Aetna Anniversaries 


Three home office men in Aetna Life 
Affiliated Companies have recently ob- 
served their twenty-fifth anniversaries 
with the organization. They are Ray- 
mond W. Knapp, member of the con- 
trol department; Henry D. Niemand, 
assistant superintendent, payroll audit 
division, and Charles H. Sherwood, claim 
examiner, Aetna Casualty & Surety. Mr. 
Niemand, prominent American Legion- 
naire, was first commander of Robert E. 
Collins Post, No. 131. Mr. Sherwood 
is rated one of the best match golf 
players in and around Hartford. 

Milo S. Hunt, supervisor of A. & H. 
experience in the accident department of 
Aetna Life, completed forty-five years 
with that company on July 1. 

Two others who have reached twenty- 
five years’ service are Maynard F. Lyd- 
iard, assistant secretary, compensation 
and liability department, Aetna Casualty 
& Surety, and Fred H. Carpenter, pay- 
roll auditor, who is now assigned to the 
R. C. Knox general agency of the Aetna 
Life in Hartford. 

Another Aetna home office man re- 
cently reaching his twenty-fifth year 
with the company is M. B. Downs, an 
examiner in the liability claim depart- 
ment, Aetna C. & S. 


Travelers Discovers New 


Market for Blanket Bonds 


Minturn T. Wright, Jr., chief fidelity 
underwriter of the Travelers, points out 
that 61% of the commercial blanket 
bonds written by the Travelers Indem- 
nity Co. in its first year in the bonding 
business was sold to insureds who had 
not previously carried the coverage. 

“We have been told so often that 90% 
of the field is unsold,” Mr. Wright says, 
“that we are apt to put our tongue in 
our check at this seemingly wild guess. 
But a survey of the business we have 
done bears out our contention that there 
are many concerns which do not carry 
fidelity insurance and that these con- 
cerns can be sold.” 





reach the papers at all. This situation 
imposes a serious obstacle in the devel- 
opment of the business. 

One of the first steps toward building 
up premium volume in this class should 
be a concerted and persistent effort by 
brokers and agents to acquaint their 
clients with the facts. The facts are not 
always easy to get, but they are there. 
And so is the reward. “The gods sell 
anything for labor.” 











UNUSUAL RISKS 
ARE NO PROBLEM 
TO INDEMNITY 


Let Indemnity’s experts advise 
you on your unusual risk prob- 
lems. We have the experience 
and world - wide facilities to 
render the type of broad serv- 
ice that both you and your eli- 
ents are looking for. We’re 
always ready to discuss and 
handle unusual types of gen- 
eral liability or contract to 
cover all business needs. If 
it’s within the bounds of sound 
underwriting, Indemnity will 
see that you get the coverage 
you’re looking for. 


Casualty 
Fidelity 
Surety 





CAPITAL $2,500,000 


Indemnity 
Insurance Company 


of North America 
Philadelphia 














Page 30 










(Carualtro] 





a 
THE EASTERN - 









SS RIM RIN LN TN 





August 1, 194] 














Mictihens ex Health Lenore Trews 








Dalrymple Names Committees for 


National A. & H. Association 


New President’s First Message Appears in Messenger, a New 
Bulletin; Outlines Plans for Substantial Growth and 
Prestige of Organization This Year 


Clyde E. Dalrymple, president of the 
National Association of Accident & 
Health Underwriters, who is Preferred 
Accident general agent in Milwaukee, 
extends his first greeting since election 
to members of this organization through 
the medium of a new bulletin called the 
A. & H. Underwriters’ Messenger. In 
his own message President Dalrymple 
stresses that the theme and objective 
for the coming year is “Nothing Short 
All-out,” which was the theme 


of his own address before the recent 
annual meeting of the association in Los 
Angeles, “to insure the continued rapid 
and substantial growth and prestige of 
the National Association.” Mr. Dal- 
rymple continues: 


To Name Regional Directors 

“One of our first steps will be the 
appointment of men of ability, initiative 
and leadership as regional directors. 
Through this organized effort we shall 
have as active members all Black Cats 
and all those other salesmen, from coast 
to coast, who daily emphasize the value 
of accident and health. We shall have 
the establishment of new local associa- 
tions; we shall foster and promote sales 
congresses in each zone. We shall have 
a greater coordination of definite activ- 
ity throughout the entire United States 
during Accident & Health Insurance 
Week. We shall make the public more 
A. & H. minded. 

“Your National Association is the 
Sales Association of Accident and 
Health. There is no other medium in 
our business that presents such a facility 
to excite men to go out and sell more! 
All accident and health insurance in- 
terests in getting behind this sales asso- 
ciation in the interest and behalf of our 
business, will make accident and health 
an institution and not merely so many 
companies trying to get more business.” 


of an 


Committees Appointed 

One of President Dalrymple’s first 
official acts was to make his committee 
appointments. For chairman of the A. 
& H. Insurance Week committee he has 
selected C. Norman Green of Indian- 
apolis, vice-president of Hoosier Cas- 
ualty Co., and past president of the In- 
dianapolis A. & H. Association, winners 
of the Ferguson trophy at Los Angeles. 
W. Franklyn White, Royal, Eagle and 
Globe Indemnity companies, New York, 
was named chairman of the committee 
on Cooperation with Health & Accident 
Conference and Bureau of Personal A. 
& H. Underwriters. This is an excellent 
choice as Mr. White is the new gov- 
erning committee chairman of the latter 
bureau. For the committee on Coopera- 


tion with the National Association of 
Insurance Agents, Clay F. Lundquist, 
Fred S. James Co., Chicago, has been 


made chairman. Mr. Lundquist is presi- 
dent of the Chicago A. & H. Associa- 
tion. Sidney Altman, Metropolitan Life, 
St. Louis, is the president’s choice as 
chairman of the committee on Coopera- 
tion with the National Association of 
Life Underwriters. 

New chairmen and personnel of the 
National Association’s standing commit- 
tees are given as follows: 

BUSINESS STANDARDS—D, E, 
man, Provident Life & Accident, Chicago. 


Compton, chair- 


By-Laws—Walter Ivey, chairman, Monarch 
Life, Pittsburgh. 

CoNVENTION PROGRAM—B, F. Alldredge, chair- 
man, Occidental Life, Los Angeles. 

Epucation—Mansur 8B. Oakes, 
Taylor Publishing Co., Indianapolis. 

PuBLIC RELATIONS—Fred M. Walters, chair- 
man, General Accident, Philadelphia. 

LAW AND LEGISLATION—Wesley T. Hammer 
chairman, Metropolitan Casualty and Commer- 
cial Casualty, New York City. 

MemMBERSHIP—W. B, Cornett, chairman, Loyal 
Protective, Columbus, 

PusiicaT1ons—Roger Williams Budlong, chair- 
man, publisher, The Insurance Broker, Chicago; 
Wallace L. Clapp, associate editor, The Eastern 
Underwriter, New York; Elmer Rupp, cor- 
respondent, Los Angeles; Fred C. Crowell, Jr., 
sales editor, The Insurance Field, Louisville, Ky. 

PasT NATIONAL PRESIDENTS—Dwight Mead, 
chairman, Pacific Mutual, Seattle. 

CoorperRATION witH U. S. CHAMBER OF ComM- 
MERCE—E, H. Mueller, chairman, Pacific Mu- 
tual, Milwaukee, 

Speakers—Jos. H. Garneau, chairman, Hart- 
ford Accident, Hartford. 

REGIONAL pIRECTORS—F. Glenn Packwood, 
chairman, Massachusetts Bonding, Kansas City. 

General chairman for the mid-winter 
convention of the National Association 
at Kansas City next January will be 
F. Glenn Packwood. 


Traffic Deaths Higher 


National Safety Council warned July 
30 that the nation’s 1941 traffic fatalities 
would exceed 40,000 for an all-time high 
mark unless the trend is checked. For 
the first six months the Council’s rec- 
ords show 16,810 deaths by auto acci- 
dents which is 2,390 more than in the 
same period of 1940, or a 17% increase. 

“The soaring traffic toll can be ex- 
plained only in part by increased travel, 
for the travel went up only 12%,” the 
Council said. “Consequently, the mile- 
age death rate was 5% higher than for 
the same period last year. This is espe- 
cially disturbing, since, even in years 
when the traffic toll has increased, the 
mileage death rate has dropped.” 

The larger toll was reported as gen- 
eral throughout the country. Only nine 
states were able to cut traffic deaths in 
the first half of the year. The great- 
est increase came in rural areas, where 
deaths rose by 22%. 
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Ohio A. & H. Ass’n to Hold 
Its Annual Meet October 31 


W. B. Cornett of Columbus, executive 
secretary, Ohio Accident & Health Asso- 
ciation, announces that the annual meet- 


ing of the Ohio Association will be held 
in Cincinnati, October 31. The Cincin- 
nati Association will act as host to the 
state association. 

The morning of October 31 will be de- 
voted to a business session of the execu- 
tive committee of the State Association, 
and in the afternoon a sales congress 
will be staged. The convention will close 
with a banquet Friday night. 

The State Association will consider 
changing its name to the Ohio Associa- 
tion of Accident & Health Underwriters 
and also the adoption of a new con- 
stitution. These proposed changes will 
be in line with the new constitution 
adopted by the National Association at 
Los Angeles in June. New officers will 
be elected and installed. 

Jack Eggers, president of the Cincin- 
nati Association, has appointed W. R 
Dignan of the W. E. Lord Co. as gen- 
eral chairman and Cliff Gurney of the 
Mutual Benefit as vice-chairman. A 
complete list of speakers will be an- 
nounced at a later date. 





FENDER BRUISE SCEPTICS 


Pavior’s News Sheet, published by R. 
S. Pavior & Son, Rochester, N. Y., says: 
“American insurance companies paid 
more than $3,500,000,000 to the public in 
losses and claims last year. Some 
claimants who have had difficulty in col- 
lecting a five-dollar fender bruise proba- 
bly won’t believe this. As a matter of 
fact, it is estimated that automobiles are 
responsible for about 20% of all pay- 
ments under all. forms of insurance.” 





NEW EDUCATIONAL COMMITTEE 


The Casualty Association of California 
has appointed a new educational com- 
mittee. It consists of R. D. Weldon, 
manager American Suretv and New York 
Casualty, who is president of the asso- 
ciation; George W. Kemper, superin- 
tendent A. and H. department, Fireman’s 
Fund Indemnity; Reed Gibson, mana- 
ger New Amsterdam Casualty, and Joy 
Lichtenstein, vice-president Hartford Ac- 
cident & Indemnity. Mr. Kemper is 
chairman, 
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Dautch Talk 


(Continued from Page 25) 


to whom a certificate of insurance js 
issued thereunder. 

“This policy specifically provides that 
any of its terms which are in conflict 
with any law or regulation of a govern. 
mental department of the state in which 
issued or wherein a loss covered thereby 
occurs, is eliminated to the extent of 
such conflict, and conversely, any agree- 
ment or condition required by such law 
or regulation and not already contained 
in such policy, is to be regarded and 
construed as being included therein.” 

He said it is difficult to follow the 
logic of the objection that such indem- 
nity would not be an insurance risk but 
would be an open guaranty of ability 
and integrity, and again he compared 
the situation to that of a physician. 

On the claim that this type of policy 
would not appeal to the more represen- 
tative attorney, he took issue saying: 

Claim Is Debatable 

“That is certainly debatable. As a 
matter of fact an analysis of records 
relating to any type of liability policy 
will show that it is precisely to the 
more responsible members of the group 
that such insurance does appeal. Fur- 
thermore, an attorney by virtue of the 
nature of his duties, is undoubtedly the 
most insurance conscious of all profes- 
sionals. 

“It is entirely reasonable to assume 
that he would willingly consider such 
protection on a fair and equitable pre- 
mium basis and the more commanding 
his position the more desirous he would 
be of maintaining it against the con- 
tingent hazards inherent in the least 
significant commission or omission of his 
least experienced employe.” 

Pointing out that litigation involving 
attorneys covers a wide variety of sub- 
jects, he said in conclusion: 

Group or Single Policy 

“Lawyers’ indemnity insurance could 
be made available to attorneys in dif- 
ferent forms. There could be a separate 
policy covering a single firm of attor- 
neys. On the other hand, a plan might 
be devised whereby a comprehensive 
single policy could be obtained by a bar 
association for the benefit of those of 
its members who participated in the pre- 
mium payment, such, for example, as 
the master policy used by the Medical 
Society of the State of New York. This 
might materially reduce the cost. It 
would certainly have the effect of in- 
creasing the practical usefulness of the 
association. In recent years there has 
been a steadily increasing popularization 
of group insurance plans. 

“At this time, and as previously stated, 
it appears that no American company 
writes a lawyers’ indemnity or liability 
policy or is disposed to do so notwith- 
standing the need for such insurance 
and a presumably ready market. Perhaps 
such means of protection will shortly be 
made available to the bar of this country 
at a premium rate that attorneys are 
satisfied to pay. In the mutual interests 
of prospective insurer and insured such 
a development would appear to be rea- 
sonable and desirable.” 


DIVIDEND RATE INCREASED 

New Amsterdam Casualty has in- 
creased its quarterly dividend rate to 
stockholders and will pay 45 cents a 
share on September 2 to stockholders of 
record August 1. The previous dividend 
was 42% cents declared in January. 
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